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Splendid Silver Tray of Spanish Colonial Design (1750). From the Collection of Mr. 
and Mrs. Charles V. Drew, New York, 
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Gnd among her smart appointments this newest ereation by Corbam’s Master WRAY 
Craftsmen—La Vie. Of exquisite artistry, La Vie reflects the finer aspects of a /; 

modern design—and so lovely a thing would, of course, be done only in ster- 
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ling silver. To be had ina complete set or in individual pieces. Brush (at right) 
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Spanish Colonial Silver Rich im Suggestion 


O the designer examples of Spanish 
Colonial silver have a meaning which 
is hidden from the laity and often is not 
sensed by connoiseurs. He sees in its 
patterns a character which is strongly 
individual a native grace and strength. 





By JoHN Waker HarrincTon 


expeditions of the Spanish Conquerors in 
the 16th century came in contact with 
the red skinned goldsmiths and silver- 
smiths who plied their trades south of 
the Rio Grande. Native and foreign 
metal workers learned from each other 
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HAMMERED REPOUSSE SPANISH COLONIAL SILVER SALVER FROM THE 
COLLECTION OF CHARLES V. DREW 


As related in a previous article the 
pieces of domestic silverware of the 
period when Spain held Latin-America 
blend the craftsmanship of the Old 
World with the skill of American ab- 
origines who worked in the precious 
metals. Artist-artisans who came with 


and taught one another—meeting on a. 
new horizon of culture. Hence in the 
silverware of the Spanish Colonial 
period in the western hemisphere there 
is a quality as unique as may be found 
in those beautiful ceramics and tiles 
peculiar to the Moorish occupation in 


Spain. One may speak of Hispano- 
Peruvian in the same sense as we say 
Hispano-Moresque. 

Neither Spain nor Spanish-America 
have ever had the recognition for work 
in the precious metals which they 
merited, in the opinion of this writer. 
This is not strange, as far as this side 
of the Atlantic is concerned, because 
neither the influence of Spain nor France 
has been fully appreciated. 

Latin races are better colonizers than 
are English, the Dutch and Nordics, be- 
cause they adapt themselves more readi- 
ly to the ways and the customs of native 
races. The English and the Dutch 
settlers built in America little tight 
houses with small windows, to keep out 
the fog to which they were used on the 
damp shores of the North seas; the 
Spanish colonists reared one _ story 
houses open to the sun and with huge 
inner courts or patios and with lofty 
rooms. They took hints from the 
architecture of Mexico and South Amer- 
ica—lands in which they found civilized 
peoples living not in skin tents and huts 
of branches, but in habitations of wood 
and stone in every way adapted to the 
climate, and furnished in a _ suttable ° 
manner. 

North American furniture was made 
from European designs. The Colonial 
silversmiths of the settlements of Great 
Britain and Holland likewise made ves- 
sels and plate which were copies of Eng- 
lish and Dutch pieces. One would look 
a long while, for instance, before one 
would find a wampum pattern on Amer- 
ican Colonial silver made in pre-Revolu- 
tionary Boston or New York. 

Whatever faults may be charged 
against the Spanish colonists they were 
not lacking in sympathy with the native 
arts and crafts. This is especially true 
in their tolerant attitude toward the 
metal workers. At first these so little 
known artisans copied the Hispanic 
models set for them, but gradually there 
came into these creations in silver a 
spirit of aboriginal America akin to an 
original impulse. Even in making 
sacred objects for the churches and 
cathedrals of South America, the native 
silversmiths interpreted their religious 
feeling in their own way. Their angels 
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had wings as shown in European art, 
but they were angels in Peruvian 
ponchos and angels with Indian features. 

In the many articles which the 
Spanish-American craftsmen fashioned 
for the tables of the grandees who ruled 
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less cousins of the camel, and known 
only in the Americas. 

On the rim of a large silver platter 
owned by a New York collector appear 
the running representatives of what one 
might take for creatures of Europe and 
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ANIMAL HEAD HANDLE FROM SILVER DISH 


in the colonies it was soon noted that 
conventional patterns were modified in 
various ways. The Spanish had em- 
ployed in design the leaves of the olive, 
the oak and the grape; and graceful 
scrolls from the acanthus—as did the 
Greeks and Romans before them. Here 
in the silver of the New World we see 
the foliage of the American holly and 
of plants and trees of the Andes. Claw- 
like supports, and lion’s feet change to 
the talons of eagles and the paws of the 
mountain lion. The ornaments of tiger 
heads, or masks of leonine faces, used as 
handles or tripods, become the heads of 
jaguars, for the jaguar appears in the 
decorations of the temples of the New 
World and had a place, too, in the secu- 
lar art. 

The use of animalistic designs is 
peculiar to the Spanish style especially 
after it had come out from domination 
of the Moors. The finials or handles 
ending in an animal head were often 
employed by the Hispanic designers in 
gold and silver and for that matter by 
architects of Spain also. Soon the 
Spanish taught natives of the land of 
the Incas had scant need for the head of 
a ram with its curving horns, when 
they might have that of the mountain 
sheep. The other day a collector was 
looking at a ewer which he felt was 17th 
Spanish, and yet he felt that it had a 
Strange quality, almost an uncanny feel- 
ing, which was all its own. The design 
was thoroughly Hispanic but the orna- 
ments were the heads of llamas, hump- 


Asia. Looking more searchingly, we see 
that what we thought was a boar is a 
peceary; that a lavishly upholstered 
“goat” is an alpaca; that it is not a 
heron but a rhea. The Colonial silver- 
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SILVER MATE POTS WITH EMBELLISHED BOMBILLA SIPPERS 
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smiths of the New Spain were soon 
using the turkey a great deal in their 
designs—a bird which was entirely un- 
known to the European discoverers. 
They gave it its name because they be- 
lieved that they had found some domain 
of the Sultan—not a brand new pair 
of continents. The early Spanish 
colonists brought over the custom of 
burning incense and perfumes in censers, 
some in the form of boats or globes. 
The Colonial censers are often turkeys 
with ruffled wings. 

Spanish Colonial silver of the 17th 
and 18th centuries, especially those 
massive pieces which stood the test of 
daily use, suggest many ideas to the 
modern designer. If he is supplying a 
demand for silver which would be in 
keeping with the heavy furniture of 
Spanish design which is popular in 
many sections of the country, he finds 
many a motif in this handiwork of the 
truly Spanish Colonial artisans. The 
fact that silver was relatively so cheap 
in those days accounts partly for the 
heaviness of these objects. On some of 
the old pieces appear marks where they 
have been “plugged” with new metal, to 
fill a hole punched in them by some 
doubter who took a specimen for assay, 
as he did not believe the object was solid 
silver. 

The native workers could put layers 
of silver on copper, after the manner 
in which Sheffield plate was made, but 
they had no occasion to take that much 
trouble. Zinc, tin and copper meant 
about the same to them in value. They 
used some alloy in their ware for table 
use so as to make it stand up under the 
rough handling which it would get in 
the kitchens from the Indian servants. 
Pieces for every day service also were 
made from rather simple designs, so 
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that they could be the more quickly 
cleaned and polished. 

None of the heavy ware seems to have 
ever been very highly polished, as it is 
more like modern hammered ware in 
appearance. The native artisans ham- 
mered most of the large pieces out of 
sheets, apparently, and decorated them 
with repousse work or made designs on 
them with punch tools. They had been 
adepts at casting long before the 
Spanish conquest or rather their ances- 

















Courtesy American Art Association 
HAMMERED SILVER PITCHER WITH 
EUROPEAN SCROLLED HANDLES 


tors had been, as shown by early idols 


and ornaments and also in_ their 
figurines and in_ representations of 
animals. 


As fashions were changing in the 
mother country all the time, the Spanish 
colonists naturally conformed to them 
as far as they could. It will be noted 
that silverware of the later Colonial 
period is slighter. This was not on 
account of the cost of material so much 
as because of the new influence of 
France upon Spain itself. In the 18th 
century pieces of South American origin 
are examples which have the lines of 
the Louis XV period in France and a 
few which are decidedly rococo. The 
Spanish work in silver and gold in the 
19th century became commonplace as 
compared with that of the early masters. 

In the Spanish Colonial may be seen 
many vessels and other objects designed 
for uses which were confined to that 
region. There grows in parts of South 
America and especially in the Argentine 
a variety of socalled tea, known as 
mate. It is really a dwarf holly. Its 
leaves, however, have a_ taste not 
unlike that which makes tea a soothing 
drink. All kinds of ornate bowls and 
containers were made to hold either the 
leaves or the drink made by steeping 
them. Although little mate was drunk 
in Lima and such places on the western 
coast of South America, many of these 
mate services were made there for 
wealthy Argentinians and _ shipped 
across the mountains. Their designs 
are florid and often loaded down with 
detail. The turkey is a favorite holder for 
the steaming bowl. Some of these 
vessels were passed about in the com- 
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pany; others were intended for indi- 
vidual use. The mate is taken through 
a tube or sipper, known as a bombilla. 
The bombillas themselves are often orna- 
mented with figures of birds soldered to 
them. There are also mate bowls which 
at first sight look like tureens. When 
the cover is removed several compart- 
ments are disclosed for storing the mate. 
These are sometimes called yerberas. 
Although such articles, which are most- 
ly 19th century pieces, are’ rather 
uneven in quality and some are rather 
tricky and meretricious in their design, 
they are worth attention. Numerous in- 
genious ideas used in their fabrication 
may be available for informal out-of- 
door services for soft drinks or for the 

















ANOTHER EXAMPLE OF SPANISH 
COLONIAL SILVER 


kind of tea we drink in our upper lati- 
tudes. 

The silversmiths of the Spanish 
Colonies, who were goldsmiths also when 
needful and even workers in precious 
stones, made many ornaments and also 
jewelry. The long shafted pins and 
brooches of silver used in fastening 
shawls and ponchos showed beauty of 
design and most skillful workmanship. 
The Spanish have always been fond of 
showy trappings for harnesses and when 
horses and mules were introduced by 
them in the then newly discovered 
America, the craftsmen produced silver 
stirrups, bits, and decorations for har- 
nesses and saddles. Many exquisite 
specimens are in private collections in 
South America, such as that of Madame 
de Calderon. 

On the whole, however, the designer 
and manufacturer who is likely to find 
the widest range of suggestions in the 
Spanish Colonial objects intended for 
domestic or household uses. Both in 
flat and hollowware, are examples which 
are so well made and so thoroughly 
adapted to utility, that they may well 
serve as inspirations for modern designs 
conceived in a thoroughly American 
manner. 

Here are ewers, for instance, with 
bodies suggesting the primitive pot- 
teries and with handles which recall 
the flowering times of the arts in 
Europe. There are dishes and bowls of 
remarkable beauty and dignity, and 
platters and salvers at once massive and 
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graceful. The Colonial silversmiths 
also made many braziers or braseros, 
huge deep dishes simply and yet effec- 
tively ornamented, which were filled 
with charcoal for heating foods or 
drinks in vessels laid upon the burning 
fuel. Such a use in this day and gen- 
eration is no more, but these braseros 
are now turned into fruit dishes. The 
writer has noted many such on the side- 
boards of Americans who had acquired 
them in their travels in South American 
countries. As trays for the afternoon 
tea, salvers of this period are seen some 
times at Park Ave. functions. Such 
articles are regarded by their owners 
not as examples for the cabinet but as 
things with which to live which shows 
that antique as they are, they are ever 
new in spirit. The supply of such speci- 
mens concerning the age and authen- 
ticity of which there is no question is 
limited, but as a source of decorative 
ideas, their influence is likely to be far 
reaching. 








The Dangerous Excess 


y ipaere jeweler had bought certain goods, 
and the seller shipped 10 per cent 
more than the order called for. 

“As the price of these goods has ad- 
vanced since we made our agreement, 
I know you will be glad to take the 
additional quantity,” the seller wrote. 
The jeweler made no reply, refused to 
accept the goods from the railway com- 
pany, and the seller instituted suit for 
damages. 

“The buyer was bound to accept the 
goods, take out the quantity actually 
ordered, and hold the balance at my risk 
if he did not care to take the entire 
shipment,” the seller argued. 

“To constitute a delivery to the car- 
rier a delivery to the consignee, so as 
to pass the title and make the consignee 
liable for goods sold and delivered, the 
goods must correspond in quantity as 
well as quality with those named in the 
order,” said the Wisconsin Supreme 
Court in ruling in the jeweler’s favor 
on this point. 

“Even if he was not bound to accept 
the goods, he was at least obliged to 
notify me that he refused them,” the 
seller maintained as a last resort, but 
the court “killed” this argument in the 
following words: 

“Defects in quality may exist with- 
out the seller’s knowledge. There is 
nothing in such circumstance which nec- 
essarily implies bad faith or a disposi- 
tion on his part not to fulfill the con- 
tract. But where he knowingly sends 
more or less goods than are ordered, 
he is guilty of an intentional violation 
of the contract which he undertakes to 
perform, and his conduct savors of bad 
faith; and it would seem that he has 
no right to presume that the purchaser 
will accept, or to rely on notice of re- 
fusal. He must show an actual accept- 
ance by proving either that the pur- 
chaser retained and used the goods, or 
that he did some other act from which 
his assent may be presumed.”—M. L. H. 
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A Report on Diamond Mining in 1927* 


By SIDNEY H. BALL 


(Continued from issue of Aug. 30) 


HE Central African diamond fields, 
including the mines operating a single 


the rapid growth of the diamond indus- 
try of the Gold Coast, West Africa, 
where the first stone was discovered in 





alluvial field in the Kasai River Drain- 1919: ae, 
age which lies on either side of the com- Year Carats Value Vaies 
mon frontier of Belgian Congo and An- 1920...... 102 £365 71.6s 
gola has the largest reserve of alluvial Bed tetas . = 1.336 Fo 
diamonds in the world. On account of 1928 Race es '548 10,942 23.0 
eye . : VOB. <5 3.3.0 66,946 85,361 25.6 
the condition of the diamond market ~ 2 163'000 183000 ore 
1927, no effort was made to increase 1926...... 299,835 362,833 24.2 
production. Recent preductions follow: 
Year Forminiere Co. Beceka Co. Kasai-Luebo-Lueta Diamang Co. 
eee 228,410.62 579,500 54,720—23,980 126,571 
Se ee 247,660.84 770,000 63,000—30,000 154,370 
BPs bisencsunes 249,192.61 (Est.) 600,000 (Est.) 135,000 201,320 


The total production of these various 
companies to Dec. 31, 1927, has been 
as follows: Forminiere (1913-27) 2,- 
342,000 carats; Beceka (1920-27) 2,503,- 
000 carats; Kasai-Luebo-Lueta Com- 
panies (1920-27) 438,000 carats; a total 
of 5,283,000 carats. The Diamang 
(1916-27) has produced 1,061,320 carats, 
so that the total production of the Cen- 
tral African fields to the end of 1927 
was 6,344,320 carats. 

An interesting feature of the com- 
panies’ work is the fight being made to 
conquer sleeping sickness, since the com- 
panies employ 23,000 natives and with- 
out efficient native labor the mines 
would be valueless. After four years’ 
effort, entailing the expenditure of a 
huge sum in employing a large medical 
force the scourge appears to be under 
control. 

Recent data as to the diamond indus- 
try in South West Africa follows: 


Export Value Value 
Year Carats Exports per Carat 
ee 515,090 £1,387,209 £2.13/10 
re 683,024 1,863,860 2,14/7 


The 1927 exports were worth £1,644,- 
125. Some 1200 whites or five per cent 
of the population are dependent on the 
diamond industry which also employs 
8000 blacks. 

The Consolidated Diamond Mines of 
South West Africa, Ltd., controls almost 
90 per cent of the diamond production 
of the protectorate. The new mill at 
Elizabeth Bay which was first turned 
over in October, 1926, is operating ad- 
mirably. It has a capacity of 6000 cubic 
meters (about 10,000 tons) per 24 hours. 

In 1927 the company did not force 





In 1927 the governor general stated 
that the production had a value of 
£1,000 per day. 

The Consolidated African Selection 
Trust through its operating company, 
African Selection Trust, Ltd., is the 
most important producer, and while it 
does not publish production figures, its 
production for 1927 may be guessed at 
about 600,000 carats, almost double its 
probable sales. For the year ending 
June 30, 1927, the diamond sales were 
£358,347 and the net profit, £253,090. 
The company holds under concession 
some 28 square miles. The diamond re- 
serves are reported as 9,000,000 carats. 

The West African Diamond Syndicate 
for the year ending Sept. 30, 1927, re- 
covered diamonds worth £62,499 at a 
profit of £14,201. To Jan. 1, 1928, it 
has produced some 79,000 carats, of 
which some 60,500 were produced in 
1927. 


Production in South America 
BRAZIL 


The gem diamond production of Bra- 
zil is difficult to estimate but the value 
of the diamond exports for the years 
1924, 1925 and 1926 is given in United 
States Consular reports as respectively, 
$628,058; $410,400 and $748,605. The 
greater portion goes to Europe, particu- 
larly to England. Imports of indus- 
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vite the use of substitutes, even if much 
less efficient. The supply is inferior to 
the demand. 


Howard Donovan, United States Con- 
sul at Bahia, reports that in 1926 ex- 
ports of carbonado from Bahia were 21, 
313 carats, of which 16,327 went to New 
York (76.6 per cent) and the rest to 
London and Amsterdam. America’s per 
cent of export value is higher as it takes 
90 per cent of the finer stones, which is 
but 5 per cent of the run-of-the-mine 
product. With the market advance in 
price received by the miner the spread 
between Brazilian and American prices 
is decreasing. Mr. Donovan gives the 
following table of exports of carbonado 
to the United States: 


Value per 
Year Carats Value Carat 
it ee 10,859 $530,171 $48.83 
pi 12,78 575,908 45.04 
oo ae 3,62 190,182 52.54 
> ae 11,896 320,609 26.95 
i a 14,723 450,918 30.63 
$996... 13,254 567,220 42.80 
1926 ...... 197 1,104,834 54.70 
+ ae 16,327 1,004,246 61.50 
ESSE i 5003 15,266 1,013,740 66.45 


The present carbonado production is 
believed to be about 20,000 carats a 
year as opposed to 30,000 in pre-war 
times. 

During 1927 the Bahia Corporation 
was floated to modernize carbonado min- 
ing over a large area in the Bahia field. 
Soviet papers early in the year reported 
that carbonado had been found in the 
Kokchetavsky district, Kirghese Steppes, 
Asiatic Russia. 


BRITISH GUIANA 


Recent productions of British Guiana 
follow: 


Value per 
Year Carats Value Carat 
Vo 159,246 $3,859,357 $24.24 
jh ee 214,385 4,956,410 23.11 
i 184,572 4,097,437 22.20 
ot re 188,207 4,057,285 21.56 
1h ee 164,156 3,447,276 21.00 


In 1925 the stones ran 6.3 to the carat 
and in 1926, 7.36. The industry at pres- 
ent is in a depressed condition. Since 
the discovery of the fields in 1890, they 
have produced to the end of 1927 some 
1,348,000 carats. 








trial diamonds into the United States [THE END] 
for the past three years follow: 
1925 1926 1927 
Carats Value re ‘Carats Value “ Carats Value = 


Glaziers’, engravers’ and 


miners’ diamonds........ 


34,645 $2,149,912 
58,628 





— but produced somewhat more piamond dust and bort.... ...... ee 0 ess wed 
than its sales quota. Its recent operat- $2,211,152 32,208,540 
i ‘ 2,737,116 $2,211,152 $2,208,540 
ing results follow: $ 
Cost Value American Jewelry Wanted in 
Sales Sales per Carat per Carat Net Dividend S h Ate - 
Year Carats Receipts Shillings Shillings Profits Paid out rica 
ee 350,950 £1,030,216 35/5 58/7 © eee : . * 
eae 601,874 1,755,249 364 58/4 502,234 £329,212 _Listed among the requirements of for 
a 7,049 1,816,079 35/7 57/11 528,811 313,787 eign concerns made known by the Bu- 
apa 496,019 1,434,498 46/9 57/10 563,155 283,060 reau of Foreign and Domestic Com- 
. - merce, is a firm in Durban, South Africa, 
Namaqua Diamonds, Ltd., which CARBONADO which is in the market for imitation, 


operates diamond mines in the protec- 
torate, made in 1926 a profit of £38,- 
412 14s. 2d. 

The following table of exports shows 





*Released by the National Jewelers’ Pub- 
licity Association. 


The market for crushing bort has 
been quiet throughout most of the year 
with a downward price tendency. Black 
diamonds (carbonado), on the other 
hand, have been in good demand and 
prices have risen to heights which in- 


rolled gold jewelry. The Bureau has 
given this File No. 32981 and further 
information will be furnished by the 
main office at Washington, D. C., or any 
of its branches if reference is made to 
this number. 
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Paris Jewelry F ashions 





New Shoe Styles Require Jeweled Ornaments—Contrasting 
Colored Jewelry Worn with Latest Evening Gowns— 
Star Shaped Ornaments Much in Vogue—Gem 
Studded Crosses Are Popular 


By L. Ren, Special Correspondent 


Paris, Aug. 20.—High-heel shoes are 
doomed for everyday wear and low heel 
footwear will take their place. As a 
consequence, being reserved for evening 
only, the high-heel shoe is getting more 
luxurious and more costly every day. 
The very slender, very high heel is in- 
crusted with diamonds or other jewels, 
artificial of course, while the shoe itself 
is in feathers. A shoe, entirely covered 
with scarlet feathers, with a diamond 
heel, can be worn with any toilette but 
entails a touch of scarlet and a diamond 
parure to match. With a white or an 
all-black evening gown, such feather 
shoes are fashionable. Pink feather 
shoes, with pearl studded heels, are 
worn with pink chiffon gowns, blue 
feathers and diamonds are also seen, 
with black gowns. Feather shoes bring 
with them, feather fans, the sticks and 
mounts studded with the same gems as 
the heel of the shoe. But on fans the 
gems are frequently genuine. One big 
diamond will sometimes be seen in the 
mount, to recall the gems on the heel. 
Feather handbags, for evening wear, 
are also the fashion. The gems that stud 
the mount, naturally match the shoes 
and fan. These handbags are oval or 
round, made of two circular parts, but 
never square. They are usually mounted 
with ivory or enameled and studded with 
gems. “Shoulder” flowers are also worn 
with these other accessories, while the 
attempt to bring in boas, uncurled, with 
immense fronds, is more or less success- 
ful. Capes in uncurled feathers are 
seen, but both boas and capes are very 
costly, besides being very fragile. 
Feather ornaments as a rule are only 
suitable to people having their own car, 
other means of conveyance being more 
or less uncertain in Europe today, owing 
to sudden strikes of taxi-men, etc. Other 
shoes are embroidered with “diamonds,” 
and gems of various kinds, others again 
are gilt and hand-painted. The luxury 
in evening shoes exceeds anything that 
has gone before for the wealthy. The 
low-heel shoe will require a silver buckle 
for all social occasions and such buckles 
are being designed in plain, dull surface 
silver, in bright metal, engraved and 
pressed. Steel is also being used to a 
large extent, while some jet buckles are 
seen. 

* * * 

At the fashionable seaside places this 
year, gowns are being chosen to match 
parures of jewelry, already in the pos- 
Session of the wearer. The favorite ma- 
terials for concerts and evening wear, 
are distinctly quiet, black, tete de negre, 
very dark navy blue, almost black, in 


crépes and similar materials predomi- 
nating. The lightening up process is 
accomplished enti:ely by sautoirs, brace- 
lets, etc., that are in startling contrast 
to the gown. Pale blues, jades, etc., are 
also seen. Enamels are more and more 
popular, the beads being beautifully 
carved and painted with touches of vari- 
ous colors. 
* * * 

One of the newest ideas for country- 
house parties is to hold a kind of “jum- 
ble” sale, for the cotillon. The visitors 
are invited to choose anything that takes 
their fancy, from long tables, where all 
kinds of old bits of jewelry, of no great 
value but its age, are displayed. These 
bits of jewelry or old lace, are supposed 
to come from the attics and forgotten 
cupboards of the house, but very fre- 
quently when nothing of the kind is 
available, the family being too parvenue, 
the assortment of odd pieces of jewelry 
or old silver is purchased at the local 
antiquary. In provincial towns and vil- 
lages in France, small jewelers put up 
notices asking people to search their at- 
tics for odd bits of jewelry. The coun- 
try is scoured by dealers in search of 
such queer, old heirlooms, of small value 
and therefore suitable for gifts. 

* * * 

American sailor hats are selling very 
well for men and women at some sea- 
side places, showing how certan modes 
are coming from the States. While men 
wear the new shapes, women are inclined 
to trim them with a jewel, or a yacht, in 
blue and white enamel, a seagull pin, or 
something of the kind. 

* * ‘ 

The fashion of wearing white under- 
gowns, or fronts, for all black costumes 
requires a white sautoir, in ivory or 
coral. Otherwise with this combination 
of black and white, jet may be worn, or 
multicolored beads, with touches of gold, 
green and scarlet. 

* * * 

Rings for securing handkerchiefs are 
in great vogue. Plain, or in gold, silver, 
steel and enamel, the handkerchief is 
secured to an arm, for general use by 
this bracelet or handkerchief ring. A 
large square of multicolored silk, flung 
around the shoulder, is secured by one 
of these rings, that takes in the two 
ends, and prevents the square falling 
off. The ring is made just large enough 
to take in the two ends, that are pulled 
tight and do not come undone. Some- 
times handkerchiefs, that appear to 
hang over the shoulders, are sewn on the 
gown, making part of the fabric of the 
dress. 
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Stars, of various kinds, are naw fa- 
vorite ornaments. Sometimes a star, 
made of beads, silver or gold, is the 
only trimming for a hat. Sometimes the 
star is in gold strands, going out from a 
gold centerpiece, somewhat like a coin. 
The “star” or “sun,” is repeated on the 
gown, just under the shoulder, but on 
one side of the bodice only. 

* * * 


Crosses, from the tiniest to the largest 
possible, are the vogue just now. Rubies 
are perhaps the favorite gem. The ruby 
is fitted into a gold or platinum setting 
that is just a trifle higher than the ruby. 
Diamonds are of course great favorites, 
especially for the miniature cross so pop- 
ular. It has come in with the fischu 
and crossover style, so popular for eve-. 
ning and house gowns, and the white 
throat left bare by this style of corsage 
is especially suitable for the small cross. 
Long-shaped baroque pearls are some- 
times used for these crosses, always very 
distinguished and pretty. Very dainty, 
they are especially suitable as gifts for 
premieres communiantes, as well as for 
brides. They are suspended round the 
neck by the finest of. gold or platinum 
chains. Frequently the fastening is 
very elaborate, being composed of two 
bars of gems to match the cross itself. 
Many of these crosses are not more than 
an inch high. They can be used as pen- 
dants for hanging on watchchains in 
this case, when no longer suitable for 
wearing round the neck on account of 
the owner’s age. Sometimes they are 
worn attached to the bracelet, which 
however, must be in the same pattern as 
everything is in keeping today. 








Tariff Hearing Postponed 





United States Tariff Commission Sets Oct. 9 
at 10 A. M. for Public. Hearing on 
Cost of Production of Imitation 
Pearls and Beads 


WASHINGTON, D. C., Aug. 30.—In 
compliance with requests from inter- 
ested parties, the Tariff Commission has 
announced that the public hearing set 
for Sept. 25, 1928, at the offices of the 
Commission in Washington in the inves- 
tigation of the costs of production of 
imitation pearls and pearl beads, . will 
be postponed until 10 o’clock A. M., 
Tuesday, Oct. 9, 1928, at the same place. 

At this time all parties interested will 
be given opportunity to be present to pro- 
duce evidence, and to be heard with re- 
gard to the differences in costs of pro- 
duction of, and all other facts and con- 
ditions enumerated in Section 315 of the 
Tariff Act of 1922 with respect to, the 
following articles described in Para- 
graphs 1403, 1428 and 1429 of Title I of 
said Tariff Act: namely, imitation pearl 
beads of all kinds and shapes, of what- 
ever material composed, strung or loose, 
mounted or unmounted, and imitation 
solid pearls wholly or partly pierced, 
mounted or unmounted; also necklaces 
and other articles composed of such beads 
or pearls, and commonly or commercially 
known as jewelry, finished or unfinished. 
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European Diamond Markets 





Conditions in the Diamond Centers of London, Amsterdam aad 


Paris as Reported by Correspondents of 


“The Jewelers’ Circular’ 


LONDON, Aug. 22.—The diamond mar- 
ket here is showing a spirit of gradual 
revival after a spell of inactivity, dur- 
ing which the business of dealers and 
brokers was affected by the general holi- 
day season. While it is always unwise 
and never certain to predict the future 
course of the diamond trade here, it is 
generally expected that the business for 
the year will be considered satisfactory. 
Taking the first half of 1928, business 
for the average jeweler selling diamonds 
was not at all bad by comparison and 
the presence of many tourists in this 
country, chiefly Americans, contributed 
in great part to the activity in sales. 
As before pointed out in these columns, 
the interest of the tourists is mainly in 
articles of medium quality and no very 
large pieces have passed through them. 
A similar condition is reported from the 
diamond centers of Amsterdam and 
Antwerp where many Americans think 
they can buy diamonds cheaper. As far 
as dealers are concerned, medium 
quality goods have also sold under con- 
ditions where the color and cutting have 
been fairly good. The market for rough 
diamonds, which has been fairly quiet 
for the last six weeks, has become active 
again as business of cutters throughout 
the world has been resumed. The dia- 
mond syndicate, which adopted the very 
wise policy of regulating supply accord- 
ing to demand, has kept the market on 
a sound and stable basis. The syndi- 
cate has been now showing some con- 
signments of DeBeers which were pur- 
chased by the Amsterdam and Antwerp 
cutters. There was also some business 
done in the outside goods and altogether 
sales show an optimistic spirit on the 
part of the diamond trade generally as 
to business for the fall. 

* * * 

AMSTERDAM, Aug. 19.—Considering 
that we are suffering from the dullness 
due to the holiday season, business the 
last fortnight has been satisfactory, in 
fact, would have been fair in any sea- 
son. The arrival of many foreign mer- 
chants who are either here on business 
alone or combining a business and pleas- 
ure trip, has tended to stimulate the 
market generally. There are at the 
present time, some prominent American 
firms represented in the market, who 
are interested in all grades of cut goods 
but their offers for these goods have 
been considered very low. In fact, much 
more business would have been done 
had our manufacturers been willing to 
agree to their terms, but as it is, in the 
great majority of the cases, the cutters 
and dealers have refused outright at 
the Prices offered. Some of the dealers 
coming here, do not seem to realize what 
conditions are and, naturally, are disap- 


pointed in the prices they have to pay. 
The attitude taken by the London dia- 
mond syndicate and the prices which the 
syndicate gets for rough does not leave 
much margin for our manufacturers 
and profits are small. Naturally, the 
manufacturers cannot accept many of 
the offers made and feel that they would 
rather hold the goods than let them go 
at a price that does not represent a real 
profit to them. The latest information 
that comes from London through our 
importers of rough who have been there, 
shows that the “pool goods” shown in 
that city last week were put out at 
prices that necessarily must stiffen the 
market here. In fact, they indicate that 
the prices for cut goods will undergo a 
gradual rise during the next few months 
and especially in view of the good fall 
trade that is generally predicted in the 
continental markets. Prices for small 
goods in all grades have increased 
slightly since last month and this ap- 
plies as well to Antwerp. The weekly 
gazette of the import and export trades 
in its edition last week contained an 
article in English written by the Amer- 
ican Consul, Charles L. Hoover, on the 
diamond industry of Amsterdam. Mr. 
Hoover, in this article, gives a complete 
and concise summary of conditions since 
the time diamonds were first handled 
here for cutting, up to the development 
of the present day. Other articles about 
the diamond industry were contributed 
by A. Asscher, A. S. Dresden, Henri 
Polak, Dr. J. E. Hillesum, S. Konijn, S. 
Granaat, T. I. Grupping, J. Smit, G. G. 
de Vries and Dr. E. H. von Baumbauer. 
* * * 

Paris, Aug. 19.—As any visitor to 
Paris now will report, the holiday mood 
prevails here and, consequently, little 
business is done in any line, diamonds 
and precious stones being no exception 
to the rule. Most of the heads of the 
firms in our industry are enjoying a rest 
either at their country places or else- 
where on the continent. Some of them 
are taking trips throughout Europe and 
combining business with pleasure by 
buying diamonds at Amsterdam, An- 
twerp or gems in other centers. But, 
in any case, little attention is being 
paid to the selling end of the business, 
for this is a period that means the most 
quiet time, for both merchants and brok- 
ers. The only business in the gem trade 
is being done through the local jewelry 
storekeepers who report some activity 
due to the influx of so many American 
and foreign tourists, who are spending 
a considerable amount of money in 
jewelry. At the bourse of the diamond 
trade business is also reported to be 
generally affected by the vacation pe- 
riod, although every day some small 
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transaction occurs, though sometimes 
the business has been done on a small 
profit. It is reported that there has 
been a slight demand for some of the 
best grades in light brown colors rang- 
ing in an assortment running from a 
half carat to four or five carats. There 
has been, and still is, a steady demand 
for fancy shaped stones which are not 
at all plentiful and are fetching very 
good prices. Among the colored stones in 
demand are good quality sapphires and 
large emeralds. Both are attracting con- 
siderable interest from foreign buyers. 
Pearls are somewhat neglected at pres- 
ent but the demand, of course, will in- 
crease in the fall. There is also noted 
a slight demand for rough diamonds of 
medium quality. 








Whippet Jewelry Pleases Paris 
Shoppers* 


HE newest and most fashionable of 

French sports, whippet racing, is leav- 
ing its mark on French styles. Whippet 
toys, whippet mascots, whippet shoulder 
ornaments and new whippets in jewelry 
have in turn made their bow to Paris. 
It is a fancy which has caught French 
favor with such force that whippet pins 
of silver and gold are being replaced by 
those of white sapphires and even of 
diamonds. , 

At Deauville and Juan-les-pins, both 
seashore resorts that are important 
fields for the introduction of new styles, 
women are wearing sports dresses which 
have for their only decorations an em- 
broidery of whippet and hare, or a 
shoulder pin in whippet design. A favor- 
ite version is in white sapphires, with 
racing blanket, collar and race number 
in amethysts, sapphires and garnets. 

Animal pins of all types are beginning 
to appear on smart gowns and in the dis- 
plays of jewelry designers. Dogs, cats, 
geese, elephants, and birds in precious 
stones are now posed where once the 
shoulder flower was pinned. 

Particularly new and smart are birds” 
heads in conventionalized design. From. 
the recent Salon des Artistes Decora- 
teurs, one of the pieces chosen for the 
representation in a prominent art maga- 
zine was the head of a bird in diamonds 
with ruby eyes, and an elongated bill 
giving the effect of an oddly shaped bar 
pin. 

It is the claim of many that this fancy 
for animal decorations is not merely a 
fad, but an important phase in the new 
union of art and fashion. Prominent 
Champs Elysees dressmaking houses are 
giving their approval to expensive 
gowns with jeweled buckles, studded 
with emeralds and diamonds, in animal 
design. 





*From National Jewelers Publicity Asso- 
ciation, Newark, N. J. 








A brick was recently hurled through 
a window of the store of R. W. Chap- 
man & Co., 310 High St., Portsmouth, 
Va. The thieves stole several watches. . 
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The News From England 





Jewelry Business in London Shows Increase—American Firms 
to Exhibit at Samples Fair in Prague—Silver Plate of 
the Oxford College to Be Exhibited in November 
—Latest Jewelry Styles—Crystal Glassware 
Popular Among American Tourists 


LONDON, Aug. 25.—Business in the 
jewelry trade is beginning to pick up 
again and manufacturers are placing 
orders for stones necessary in the com- 
position of fall and winter jewelry. 
Folks are beginning to drift back from 
their vacations and another two weeks 
will see London almost filled up again 
and preparations being made for the 
new season’s program. The retail jewel- 
ers are getting more customers. Amer- 
icans, making a final tour of the shops 
before preparing to ‘return home, are 
buying novelty jewelry, cut crystal glass 
ware and fine ceramic pieces. The retail 
jewelers are paying considerable atten- 
tion to their windows these days. There 
appears to be a craze for Oriential ar- 
ticles ranging from Chinese house coats 
to jeweled Buddhas and elephants. The 
windows feature carved ivory novelties, 
beaten gold work from India and, of 
course, the much admired carved jade 
jewelry. Incense burners, spice bottles, 
match boxes and cigarette cases, exe- 
cuted by Eastern craftsmen in various 
metals and woods provide a new choice 
in novelties. The “spotty” vogue in 
dress fabrics appears to have extended 
to jewelry of a utility nature. Large 
silver sequins are used for decorative 
effect. The newest handbags are massed 
with little globules like real fish skin 
and in a host of colors. One type of 
bag is fashioned onthe lines of a jewel 
case. It is fitted inside with little silk 
pockets for carrying the small tortoise- 
shell and gold or silver brushes and toi- 


week elected Master Cutler by the an- 
cient Cutlers’ Co. 


* * bd 


The biennial Samples Fair which 
will be held in Prague from Sept. 25 to 
Oct. 2 will be attended by about 50 
American firms who will exhibit under 
the supervision of the United States 
Commercial Attaché. Most all foreign 
countries will be represented, including 
Soviet Russia. This year’s fair will be 
larger and more important than any of 
its 17 predecessors. 


* % * 


While the output of silver in Canada 
is increasing steadily its value is de- 
creasing, according to statistics received 
in London. The production in 1927 was 
22,613,184 ounces—an increase of 240,- 
000 ounces on the previous year. The 
value of this increased output was, how- 
ever £1,000,000 less. 


* * * 


Silver in dress, jewelry and domestic 
utility ware will, it is predicted, strike 
the correct note this winter. The new 
designs for winter gowns are largely 
composed of the new metal tissues of 
silvery coloring. A silvery tint is given 
the buttons of mother-of-pearl and cut 
steel to be worn with the new hats and 
gloves and jumpers. Hair combs and 
the newest semi-precious ornaments will 
be set in marcasite. The newest frames 
for house mirrors will have narrow 


let containers. It is complete with lock,.bands of silver combined with colored 


key and carrying handle. Flat luster 
disks in delicate colors are used for neck- 
laces. They look like pearls that have 
been smashed flat. A rondel of semi- 
precious material separates each disk 
on its string. They are being used with 
effect in the newest choker necklaces 
which are returning to favor. In the 
front of the necklace a few precious or 
semi-precious colored stones are massed 
with the disks. 


Although the export trade in British 
cutlery is being maintained business in 
the home market is poor. Sheffield man- 
ufacturers express satisfaction at the 
proposal to make imperative the mark- 
ing of imported cutlery, since it is be- 
lieved the introduction of the origin 
marking scheme will give a decided im- 
petus to British cutlery business. The 
new order will not go into effect just 
yet. Thomas Gilbert Sorby was this 


“enamels. The gilt photo frame has gone 
out of fashion and the silver frame is 
taking its place. 


* * * 


The newest handbags are in parch- 
ment, painted over with enamel in dif- 
ferent colors, which form floral designs 
against an ivory colored. background. 
The smartness of the bags is enhanced 
by appropriate jeweled handles and 
clasps. 

* * * 

The newest jeweled hat ornaments 
take the form of birds of various kinds 
whose crests are studded with stones 
mostly of the semi-precious. variety. 
Some very natural color effects are ob- 
tained with the stones. The latest de- 
signs emanate from Paris. 

* * * 


The wonderful silver plate of the Ox- 
ford Colleges is to be exhibited at the 
Ashmolean Museum, Oxford, in Novem- 
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ber, for the first time. There are 300 
pieces of plate owned by the colleges, 
and the value of the historic pieces to 
be exhibited is placed at £500,000. Al- 
though Charles I made inroads on much 
of the beautiful silverware held in Ox- 
ford after the Battle of Edgehill, some 
of the best pieces were saved. The 
earliest and most beautiful pieces are 
considered to be the croziers of William 
of Wykeham, Bishop of Winchester and 
Richard Foxe, Bishop of Exeter. 


* * * 


Some of the quality jewelry shops of 
West London are displaying some beau- 
tiful pieces of jade jewelry in brace- 
lets, pendants, earrings and neck pen- 
dants. The jade vogue shows no signs 
of falling off, and the incorporation of 
this medium with precious and semi- 
precious stones seems to be growing. 
Jade jewelry sets to wear with the new- 
est gowns are desired by the wealthy 
and smartly-dressed women. In China 
jade is considered to be the most pre- 
cious of all precious materials. In 
France, too, jade stands very high in 
the estimation of society. The Parisian’s 
love of good jade intermixed with the 
emerald is well known, and it seems not 
unlikely that jade is going to be worn 
a lot more in England than it has been. 
The French way of carving jade to re- 
semble engraved emeralds and worn in 
combination with onyx and diamonds 
as earrings is very chic. Jade harmonizes 
or contrasts so well with semi-precious 
stones—notably the topaz and lapis la- 
zuli and crystal, that its demand in the 
ensemble outfits with the modern gowns 
is obvious. This season’s dress tints are 
peculiarly suited to jade jewelry in 
which onyx, crystal, sapphires, emer- 
alds and diamonds are incorporated. 

* * * 


It is not believed here that the 10 per 
cent surtax imposed under a presiden- 
tial decree in Cuba, on all articles of 
jewelry and precious stones entering the 
country, will have any adverse effect on 
the amount of luxury articles imported. 
The surtax is 10 per cent of the regular 
customs duties payable ordinarily. 


* * * 


Suburban and provincial jewelers are 
specializing in the latest utility goods 
for the table in hand cut crystal glass 
—the sort of things that American 
women are buying to take back home 
with them. A tour of some of the East 
Coast jewelers this week revealed a very 
fine line of this table ware in the stocks 
handled by the leading retailers. An 
attractive range of condiment sets is 
proving one of the best selling lines for 
a long time. These are designed in the 
form of automobiles, airplanes, swans, 
fish, coiled snakes, gunboats, bandstands, 
and the like. The containers are topped 
with solid silver, and every detail is 
complete. In the gunboat cruet set, for 
instance, the smokestacks are the sauce 
and vinegar holders. Puffs of smoke in 
the form of frosted glass issuing from 
the stacks form the stoppers of the con- 
tainers. Little glass guns peep from 
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the deck. Pepper and salt can be shaken 
from these. In the automobile cruet the 
honnet acts as the mustard receptacle, 
with a small glass spoon protruding. It 
is complete with glass wheels. The aero- 
plane model is the most expensive. It 
has a glass propeller which revolves, 
and the condiment containers are 
stacked in the fuselage. The coiled 
snake with reared head houses the con- 
tainers in a circle inside its coils. The 
swan carries the containers in its back; 
so does the cut crystal fish. The pieces 
are beautifully made and most attrac- 
tive in appearance. One can understand 
visitors acquiring them as a novelty for 
the table back home. 
* * * 


The increased demand for men’s 
jewelry is prompting most jewelers here 
to feature evening dress sets in jewelry. 
The latest stud is of lapis lazuli set in 
solid gold. Links are in every conceiv- 
able design and material. The little gold 
hair slides in the form of oblong buckles 
are now carried by most all jewelers. 
Solid gold wishbone brooches containing 
initial letters are now available for 
women. The newest wedding rings are 
in 22 carat gold engraved with orange 
blossom. 








A Triple Tragedy 





Retired Jeweler Drowns in Futile Attempt 
to Save Maid, and Wife Who Witnesses 
Unsuccessful Attempt Dies of 
Heart Failure 


MILWAUKEE, Aug. 30.—News has 
been received from Sayner, Wis., of the 
death on Aug. 27 of Charles Hoefer, 
74, retired wholesale jeweler of Kansas 
City, who drowned in an attempt to 
save one of the maids at his summer 
home at Plum Lake. Both he and the 

. maid, Irene Hagen, 24, were drowned 
and Mrs. Charles Hoefer, who was 
watching from a nearby pier, died of 
heart failure when she saw her hus- 
band go down. 

Mr. and Mrs. Hoefer had been at 
Plum Lake since June 8. Since buying 
the home there several years ago from 
E. A. Gooding, of Wausau, the Hoefers 
have spent the summer there In win- 
ter they live at Miami, Fla., and spend 
a little time each year at Kansas City. 

Five years ago Mr. Hoefer sold his 
interest in the Woodstock-Hoefer Watch 
& Jewelry Co. and retired from business. 
He was well known to the jewelry fra- 
ternity of Kansas City and the surround- 
ing territory. 

Mr. Hoefer was standing on the end 
of a pier at the Hoefer summer home 
when he saw the maid lose her hold 
on an inflated automobile tube and go 
down. Jumping into the lake with his 
clothes on, Mr. Hoefer swam to the 
point where the girl was struggling 
in the water. She grabbed hold of him 
and dragged him under and _ both 
drowned. Mrs. Hoefer, seeing her hus- 
band’s plight, fell over in the water 
dead. 

The three bodies have been taken to 
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Wausau and the funeral was held from 
the city. The bodies of both Mr and 
Mrs. Hoefer will be cremated. 


Kansas City, Mo., Aug. 30.—Charles 
C. Hoefer, 74 years old, retired whole- 
sale jeweler of Kansas City and his 
wife, Mrs. Virginia Hoefer, 70, lost their 
lives in, Plum Lake, Sayner, Wis., their 
summer home, Aug. 27. 

According to a message from P. S. 
Harris, president and treasurer of the 
Harris-Goar Co. of this city, who has a 
summer home near the Hoefer home, 
Mr. Harris jumped into the water to 
save Irene Hagen, a maid in the Hoefer 
home. Mrs. Hoefer, the maid and Miss 
Cora Edwards, a nurse who was attend- 
ing Mrs. Hoefer, were in the water in 
front of the Hoefer cottage. Mrs. Hoefer 
was a good swimmer but the others could 
not swim. The maid had a large cork 
life preserver but when she got into 
deep water she evidently did not know 
how to use it and Mrs. Hoefer was try- 
ing to help her. Mr. Hoefer, who was 


on the porch of the cottage, saw that ~ 


the girl needed help and he ran to the 
water, jumped’ in and swam to the 
women. Mr. Hoefer’s clothing hampered 
his movements and with the fighting girl 
he was drawn under the water. Mrs. 
Hoefer had made her way to shallow 
water and when she saw her husband 
go down she fell into the water dead. It 
is believed that the shock brought on a 
heart attack, to which she was subject. 

Mr. Hoefer’s body was recovered in 
about half an hour. A physician worked 
for two hours in an effort to revive him. 
The girl’s body was recovered several 
hours later. The coroner from Eagle 
River was called and an undertaker from 
Wassau, 100 miles south, the early 
home of both Mr. and Mrs. Hoefer. 
Funeral services were held in Wausau, 
Thursday, Aug. 30. 

Mr. Hoefer was for many years vice- 
president of the Woodstock-Hoefer 
Watch & Jewelry Co. In 1886 the 
original company was started as Wood- 
stock, Barger & Hoefer in the Water- 
works building at Sixth and Walnut Sts. 
Three years later it was moved to the 
Keith & Perry building, the present 
location of the Woodstock-Hoefer Watch 
& Jewelry Co. Mr. Woodstock died in 
1911 and the following year Mr. Hoefer 
sold his interest in the business to Mrs. 
S. E. Woodstock, widow of the president 
of the company. Some years before Mr. 
Barger had sold his interest and gone 
to Chicago where he engaged in busi- 
ness. After disposing of his holdings 
in the partnership Mr. Hoefer estab- 
lished the Hoefer Jewelry Co., a whole- 
sale jewelry business, which he continued 
about five years, and finally sold. 

He then retired and he and his wife 
spent their winters in Florida and their 
summers in Sayner, Wis. Once or twice 
each year they spent a few weeks in 
Kansas City, stopping at a hotel. They 
had been at Plum Lake since the early 
part of June. 

Edgar S. Hoefer, credit manager of 
the C. A. Kiger Co., is a nephew of 
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Mr. Hoefer. Mrs. Fred Hoefer, widow 
of a brother of C. C. Hoefer, lives in 
Miami, Fla. 








Enjoy Outing 





Cincinnati Wholesalers and Manufacturers 


Take Part in Annual Fall Event 


CINCINNATI, Aug. 31.—The Cincinnati 
Wholesale Jewelers and Manufacturers 
Association held its annual fall outing 
at the North Cincinnati Gym grounds 
on the Little Miami River, last Tuesday. 
The gym grounds were exceedingly 
quiet up until evening when the caval- 
cade of dealers invaded the sector. 

Clarence Loeb, chairman, Arno Dorst 
and Edgar Noterman of the entertain- 
ment committee purposely had the din- 
ner of grilled steak and all the trim- 
mings served a little late in order to cre- 
ate a more ravenous appetite. Their 
plan was highly successful because the 
food disappeared rapidly when it was 
put before the hungry visitors. — Eli 
Gutmann and Arthur C. Jacobs, two 
other members of the entertainment 
committee, were unable to attend be- 
cause of their absence from the city. 

Practically every firm in the city was 
represented, if not by the officials of 
these firms, at least by some representa- 
tives. McLean Reemelin, recording sec- 
retary, delayed his departure for Peli- 
can Rapids, Minn., one day in order to 
take part in the affair. After all the 
edibles had been utilized to revive the 
members, William W. Oskamp, presi- 
dent, called to order a business session, 
which was brief. 

Those who attended included William 
W. Oskamp, Louis Twachtman, Edward 
Otting and Earl Bose of the Oskamp 
Nolting Co.; Peter and Arthur Henry; 
Edgar and Roland Noterman; Clarence 
and Mayor Loeb; Arno Dorst; Harold 
R. Haerr and E. C. Brunst of the Gruen 
Watch Co.; William F. Hartnian and 
Charles G. Smith of the Wadsworth 
Watch Case Co.; C. J. Grift, Harry 
Greenwold and August Newstedt of the 
Greenwold Grift Co.; Arthur Hirsch- 
field and Gus Kuhnheim of the D. 
Jacobs Sons Co.; Richard Albert and 
Robert Seifert of the Albert & Seifert 
Co.; A. F. Gebhardt and John W. Nie- 
haus of the Gebhardt Bros.; McLean 
Reemelin, Harold Morton and Joseph 
Oberle of the Chamber of Commerce; 
Hobart Wehking and Edward Maas of 
the Richter & Phillips Co.; William 
Schwartz, Cincinnati Gold and Refining 
Co.; James Farrell of the Homan Mfg. 
Co.; Hugo Lindenberg, Albert Sauer, J. 
Charles Becker and Edward Lohmeyer, 
the latter being a representative of the 
Dennison Co. Ralph Hodges, Milford, 
Ohio, was the guest of President Os- 
kamp. 








Austin P. Jones, formerly of North 
Adams, Mass., recently moved to Win- 
sted, Conn., where he will open a retail 
jewelry business. The inside of the 
store is being remodeled and new fix- 
tures will be installed. 
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me: 


Walter Citelbach & Co., Inc. 


PEARL NECKLACES 


and 


INDIVIDUAL PEARLS 








576 Fifth Avenue New York 











CharlesT Dougherty Colne. : 


ep 


IMPORTERS 0% PEARLS & PRECIOUS STONES 
7-11 West 45%Street, NewYork. 


Pearls, Pearl Necklaces 


and 


Pearl Ropes 











The Old Mine Diamond House 


The new era is reviving what is now the antique and demonstrates the 


truth of the slogan “ Gifts that Last.” 


Rings, crosses, brooches, and other articles of “Old Mine” Diamond 
Jewelry, both antique and reproductions in yellow gold with black enamel. 


CHAS. S. CROSSMAN & CO. 


3 MAIDEN LANE 
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Ohio Program 





Arrangements Completed for Twenty-second Annual Conven- 
tion of the State Association at Columbus 


CoLuMBUs, OHIO, Aug. 31.—The pro- 
gram for the 22nd annual convention of 
the Ohio Retail Jewelers’ Association, 
which is to be held in this city on Sept. 
10, 11 and 12, has been completed and 
copies are now being distributed. 

The entire morning of Monday, Sept. 
10, will be devoted to the registration 
of the jewelers and their guests. The 
afternoon session starts at 2 o’clock and 
will be devoted entirely to business. 
Time to inspect daily the exhibits which 
will be made at the convention by the 
various firms has been provided for in 
the program. The only social feature 
on the program is the annual banquet 
of the association, which will be held 
on Wednesday evening, Sept. 12. At 
that time the speaker of the evening 
will be James Schermerhorn, of Detroit. 

The program is as follows: 


MONDAY, SEPT. 10 
AFTERNOON SESSION 
eption, Registration of Jewelers, Ladies 
a aa Visitors, Distribution of Badges, 
Tickets, etc. ' 
2.00 Convention called to order by Presi- 
dent E. W. Chamberlin. ; 
Reading of minutes of last convention, 
Jack Moore, Secretary. 
Secretary’s report, Jack Moore, Akron, 
Ohio. 
Treasurer’s ie James Aylward, 
Bucyrus, Ohio. y 
President's report, E. W. Chamberlin, 
Akron, Ohio. : 
3.00 Appointment of the following com- 
mittees : ’ 
(1) Nominating committee. 
(2) Auditing committee. 
(3) Resolutions committee. 
(4) Trade interests committee. 
(5) Legislation committee. 
3.15 “Jewelry Advertising as the Bureau 
Sees It,” Harry Van Horn. 
4.00 Open Forum. (Written questions to be 
filed with the Secretary during the 
day or during open discussion meet- 


ing. 

a.) ree Jewelry for the Small 
(Class D) Store’ (Jewelers doing 
business up to $20,000 a year). 

For the Class C Stores—those doing a 
business from $20,000 to $50,000. 

For the Class B Stores—those doing a 
volume of over $50,000. 

5.00 Adjournment. : 
Inspection of exhibits. 
TUESDAY, SEPT. 11 
MorRNING SESSION 
9.30 “Price Maintenance Legislation,” Pro- 
fessor W. W. Leigh. 
10.15 “Pertinent Problems of the Jewelry 
Business,” Ralph Roessler. _ E 
11.00 “The Changing Retail Conditions in 
Ohio,’” George Sheridan. 
12.00 Adjournment. 
Inspection of exhibits. 
AFTERNOON SBSSION 
1.30 “Co-operation and Unity Among Retail 
Merchants,” Trent Sickles. 
2.15 “Auction Jewelry Sales,” Jack Moore. 
2.45 Open Forum. (Written questions to be 
filed with the Secretary during the 
day or during open discussion meet- 
ing.) 

(1) How to increase volume of sales? 

(2) How to meet mail order compe- 
tion? 

(3) How to meet chain store compe- 
tition? 

(4) How to meet department store 
competition? 

4.30 Adjournment. 

Inspection of exhibits. 

WEDNESDAY, SEPT. 12 
MorRNING SESSION 


9.30 “Your Jewelry Windows—Do _ People 
Buy—Or Go By,” Raymond Hay. 


10.15 “Some Present Trends in Retail Sell- 


ing,” H. H. Maynard. 


11.00 Open Forum. (Written questions to be 
filed with the Secretary during the 
« day or during open discussion meet- 


ing.) 

(1) “What Kind of Jewelry Should Be 
Sold in a Jewelry Store?” 

(22 “What Kindred Lines Should Be 

old in a Jewelry Store?” 

(3) “Budgeting Buying for a Jewelry 
Store?’ 

(4) “Making Up Designs for Smaller 
Articles of Jewelry.”’ 

12.00 Adjournment. 
Inspection of exhibits. 


AFTERNOON SESSION 
1.30 Open Forum. (Written questions to be 
filed with the Secretary during the 
day or during open discussion meet- 


ing. 
(1) “How to Get Rid of Merchandise 
After First-Year Inventory?” 
(2) “When to Buy—What to Buy and 
How to Stimulate Sales?” 
(3) “Deferred Payments.” 
2.45 Committee reports: 
(1) Auditing. 
(2) Resolutions. 
(3) Legislation. 
(4) Nominating. 
(5) Unfinished Business. 
(6) New Business. 
(7) Election of Directors and Installa- 
tion. 
Adjournment. 
Inspection of exhibits. 


EVENING SESSION 
7.00 Annual Association Banquet, President 
E. . Chamberlin, toastmaster. 
Speaker of the evening, James Scher- 
merhorn, Detroit, Mich. 
Adjournment. 








Market Week a Success 





Milwaukee Wholesale Jewelers Participate 
in Style Show Staged at Mid-West 
Event 


MILWAUKEE, WIs., Sept. 3.—A ster- 
ling silver dress of mesh was the Mil- 
waukee wholesale jewelers’ contribution 
to the Mid-West Market Week Style 
Show, held at the Blue Mound Country 
Club, at Milwaukee, in connection with 
State Fair and Mid-West Market Week 
activities. The dress, which is the prop- 
erty of the Whiting & Davis Co., was 
shipped here from Dallas, Tex., by air- 
plane and was the “surprise feature” 
of the style show. 

Wholesale jewelers of the city report 
that Mid-West Market Week, held Aug. 
27 to Sept. 1, in Milwaukee, was success- 
ful far beyond their greatest expecta- 
tions. Buying interest among visitors 
was excellent, they report. 

Special window displays and special 
inducements were offered by wholesalers 
in connection with the event. A column 
ad in Sunday newspapers listing the 
names of all members of the Milwaukee 
Wholesale Jewelers’ Association said: 
“The members listed herewith are pre- 
pared to take care of your immediate 
or future needs. You will find many new 
and novel jewelry pieces to brighten up 
your lines. Many new things for the 
holiday trade will be on display.” 

Noon merchandising conferences were 
held each day, at which time prominent 
men in various-lines of retail work spoke 
on merchandising methods. All of these 
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conferences were well attended, having 
been widely advertised previous to the 
Mid-West Market Week events. | 

The Style Show was a culmination of 
the week’s activities. Guests of the vari- 
ous wholesale jewelry houses came to 
view the latest styles, and the silver 
mesh dress was presented in the finale 
of the Style Show. The local whole- 
salers association received a great deal 
of publicity from the Style Show event, 
and seem well satisfied with the results 
of Milwaukee’s first Mid-West Market 
Week. Adolph Possin of the Bozhardt- 
Possin Co.; Art Kuesel of Kuesel Bros.; 
and Edward M. Wals of the Reliance 
Silver Co., were all active in promoting 
the event. 








Attempted Robbery Fails 





Detectives Kill One Hold-Up Man and 
Mortally Wound Another After Pair 
Visit Los Angeles Jewelry Store 


Los ANGELES, Sept. 1—Two bandits 
were shot, one being killed and the other 
mortally wounded when they attempted 
to rob the store of the Herbert Jewelry 
Co., 546 S. Hill St., yesterday morning, 
at 8:30 o’clock, while hundreds of pedes- 
trians were passing the door of the 
establishment. 

Arthur Fenberg, proprietor, and “Joe” 
Kahn, manager, were opening store for 
the day and while in the act of placing 
trays of diamonds in the show windows 
the two young men walked in and with- 
out any preliminaries shoved guns into 
the faces of the two jewelers and de- 
manded the jewels. 

“They are phonies,” remarked Mr. 
Fenberg. ; 

“Plug him if he don’t dig up,” coun- 
tered one of the bandits. 

“Help yourself,” quickly responded 
Fenberg, and the bandits scooped about 
$4,000 worth of the gems into a paper 
bag one of them was carrying and ran 
out. Fenberg and Kahn gave chase, 
crying: “Burglars.” “We have been 
held up.” 

Their cries were heard by two detec- 
tives passing and one of them fired at 
the fleeing men, missing. The bullet 
ploughed through a showcase at 556 
South Broadway, but did no further 
damage. The detectives then fired a 
second and third time, each bullet find- 
ing its mark and one bandit fell to the 
sidewalk in a heap. The other bandit 
was brought down with a bullet through 
the eye. In the shooting the bag of dia~ 
monds was dropped to the walk but was 
recovered. 

On the way to the hospital one of 
the bandits died and the other at last 
accounts was in a critical condition, an 
operation having been undertaken in an 
endeavor to save his life. The two men 
gave the names of Max A. Balthazar 
and Wallace Bonnell. The former was 
the slain robber and Bonnell was his 
companion. 

The jewelers and other citizens are 
loud in their praise of the quick action 
of Detectives Wilde and Thompson, 
whose cool and accurate shooting brought 
down the bandits. 
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ESTABLISHED 1897 


FANcY CUT DIAMONDS 
Marquise Emerald 
Cuts and Rounds 


in a large selection. 
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= : > A gem so rare, what more : a Rains 
Ladies’ Star Sapphire fitting addition to your stock? Rings tg ‘to ~s dis. 
Rings set with fancy monds in Platinum and 


shaped diamonds in White Gold 
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The BUYERS’ DIRECTORY 


Price One Dollar 


The Jewelers Publishing Corp., 239 W. 39th St., New York 
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Officers Chosen 





National Jewelry Auctioneers Association Holds Second Meet- 
ing, Selects Governors and Other Officials and Invites 
Jewelers to Open Forum Discussions of Policy 


Cuicaco, Aug. 31.—That the National 
Jewelry Auctioneers Association is fully 
determined to forever stamp out unethi- 
eal auction practices and to place the 
auction on its due high and helpful plane 
in the jewelry trade was again empha- 
sized in the second meeting held Wednes- 
day night in the Hippodrome. 

The selection of such men as Charles 
A. Hubbard, Samuel Marks, J. L. Art 
and Fred Wasserman on the Board of 
Governors indicates that the policies out- 
lined at the first meeting of Aug. 8 will 
be vigorously executed to successful com- 
pletion. To maintain a conservative and 
non-fluctuating policy from year to year, 
the term of governorship was divided 
into one, two and three year periods. 
Thus a majority of established personnel 
will assure the continuance of approved 
policy after each election. 

A refreshing incident of the meeting 
was the presence of auctioneers in art 
and other better merchandise lines who 
expressed accord with the association’s 
aims and made “sympathetic” donations. 

The high ealiber of the auction con- 
duct and elientele as found in the sale of 
paintings and precious goods by auction 
was indicated as the future path of the 
jewelry auctions when nurtured by 
proper betterment safeguards. 

A note of sentiment was introduced 
during the brief intermission, when Dan 
Fine intimated that at his decease he 
wished his fellow auctioneers as _ pall- 
bearers. A rather doleful expression of 
a splendid spirit. 

The election of officers from among 
its governorship resulted in J. L. Art’s 
selection as president, and Samuel Marks 
as treasurer. William Balsam of the 
Balsam Advertising Agency was elected 
secretary and in charge of publicity. 

As the jewelry auction fills a very ur- 
gent need in the strategic leveling of 
surplus stocks, it was arranged to invite 
officers of the various jewelry trade or- 
ganizations for discussion and counsel. 

Parts of the association funds will be 
used for traveling expenses in addresses 
to local commerce and trade organiza- 
tions, by speakers picked for educational 
publicity. 

It was decided that auctioneers from 
every section of the country be admit- 
ted, upon approval of membership com- 
mittee, either as full or associate mem- 
bers. When sufficient membership has 
been obtained from any given section, 
local charters will be granted, in coop- 
eration with and under direction of the 
parent organization. 

It was voted that Messrs. L. Jalonack, 
Charles A. Hubbard, Oscar Segal, Dan 
Fine, L. Robinson, Louis Ginsberg and 
H. I. Michaelson (present at the meeting 
but out of town during the first meeting) 


be accepted as charter members. Other 
charter members include: J. L. Art, Sol. 
Steinberg, Samuel Marks, M. G. Levy, 
Pete LaFlesh, Joe Davis, Herman Na- 
than, Fred Wasserman, Lewis Schaffer, 
Joseph Welcher, L. P. Miller and Harry 
Holtsman. 

It was resolved to include with the 
charter membership list, upon approval 
of committee, names of those who wrote 
or wired their desire for such action. 
Among whom were James T. Kelley, S. 
Grossman and Paul Edwards. William 
Felice communicated with the secretary 
after the meeting and requested his name 
be presented for membership. 

The meeting adjourned until after the 
meeting of the Board of Governors, set 
for Wednesday, Sept. 5, at 315 Mallers 
Building. At this time the bylaws will 
be outlined and prepared for presentation 
to members at an early date. 








To Work for Platinum Law 





President of National Wholesale Jewelers’ 
Association Appoints Committee to 
Push Proposed Federal 
Legislation 


PHILADELPHIA, PA., Sept. 5.—One of 
the concrete steps to be taken by the 
National Wholesale Jewelers’ Associa- 
tion during the next year will be aiding 
the Jewelers’ Vigilance Committee in 
obtaining the passage of a Federal plat- 
inum stamping law. Such laws provid- 
ing for a standard for this metal are in 
effect in a few states (New York, New 
Jersey and Illinois) and President 
Becken and other officers of the asso- 
ciation have discussed the advisability 
of extending these laws to other states, 
one by one, or have enacted a national 
statute which would embrace every state 
in the Union and provide a uniform 
stamping standard instead of the pos- 
sibility of having differing standards in 
some of the states, provided these voted 
such laws. 

In the interests of uniformity it has 
been decided after much thought to 
have the association work for the pro- 
posed Federal law. It was the con- 
sensus of opinion that this course would 
not only result in quicker legislation but 
avoid any entanglements growing out of 
divergent standards in any of the states, 
as a national law would apply to all 
shipments in commerce legislation in any 
of the commonwealths. 

President Becken has appointed on the 
committee the following strong members: 
Marcel M. Mirabeau, of Lissauer & Co., 
New York, who will be chairman; Joseph 
E. Reagan, of the Baldwin, Miller Co., 
Indianapolis, and W. H. Hamilton, of 
the W. H. Hamilton Jewelry Co., Denver. 
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They will begin operations at once and 
it is expected that if there is no prospect 
of immediate action when Congress 
meets the policy of having suitable legis- 
lation enacted in as many states as -pos- 
sible will be followed. ; 

With the appointment of this group 
most of the important committees for 
the coming year have been named but it 
is possible Mr. Becken will have other 
working bodies organized before long to 
carry out all the policies outlined at the 
national convention. With the ending of 
the vacation season it is expected that 
active work by all the committees, stand- 
ing and special, will be started and the 
association embarked on what is deemed 
to be a most constructive and important 
year in its history. 








To Hold Convention 





Members of California Gold and Silver- 
smiths’ Association Meet in San Fran- 
cisco Oct. 11, 12 and 13 


SAN FRANCISCO, CAL., Sept. 1.—Ar- 
rangements are rapidly being completed 
for the 18th annual convention of the 
California Gold and Silversmiths’ Asso- 
ciation, to be held in San Francisco, 
Thursday, Friday and Saturday, Oct. 11, 
12 and 13. The convention will meet at 
the St. Francis Hotel, Geary and Powell 
Sts., the same location as the 1927 con- 
clave. 

President Julius A. Young, of the as- 
sociation, is preparing a list of speak- 
ers which will include men well versed 
in the industry. All the pertinent sub- 


.jects concerning the jewelry business 


of the present time will be covered by 
these speakers. 

A special request is being sent out by 
Mr. Young that all jewelers who have 
any questions that they desire answered 
send these to the secretary, E. R. Allen, 
109 Stevenson St., San Francisco, as soon 
as possible. It is the desire to have 
these questions answered by authorities 
and in order to have the proper person 
answer each question it is desired that 
the questions be received prior to the 
convention. 

The convention will open Thursday 
morning at the St. Francis Hotel when 
the preliminary arrangements will be 
completed and the delegates registered. 
Thursday afternoon a golf tournament 
will be held under the direction of Sid- 
ney.Burnett, of Burnett Bros., and Earl. 
Bothwell. If present tentative plans 
are completed the tournament will take 
the form of a competition between north- 
ern and southern California. The con- 
vention will be resumed Friday morning 
and will continue through Friday and 
Saturday. 

The annual banquet will be held 
Saturday evening at the St. Francis 
and this will be attended by both re- 
tailers and whgjesalers. The program 
for the banquet will be arranged by 
M. A. Hirschman, J. A. Sorensen and 
A. V. Davidson. 

Complete programs will be sent to 
both members and non-members within 
the next few weeks. 
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Pearl Necklaces 


Loose Pearls 





Fancy Cut Diamonds 


Frederick W. Rauch and 
527 Fifth Ave. 
New York City 












Precious Stones 

















Spanish Antique Gold Jewelry 


| 
| 
| Set with Genuine Emeralds, Diamonds and Pearls 
| 
| 


R. OBLATT 


PRECIOUS STONES 







580 FIFTH AVENUE 


Telephone: Bryant 6483 


== | PRECIOUS STONES ]========—4 


| i Emeralds, Sapphires, Rubies ll 
| Star Sapphires and Star Rubies 
Engraved Stones 


Qualities from Medium to Extra Fine Gems 


ROBINSON & SVERDLIK Inc. 


Importers of Precious Stones 
527 Fifth Awenue New York 
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Jewelry Salesman Robbed 





Cases Containing Articles Valued at $2,687 
Taken from Parked Automobile 


PHILADELPHIA, Sept. 5.—The jewelry 
salesmen “trailers” are busy here again 
following salesmen on their rounds to 
customers on the watch for an oppor- 
tunity to loot their machines. The new- 
est victim is Frank M. Harder, repre- 
senting J. R. Wood & Sons, 15 Maiden 
Lane, New York, from whose car two 
sample cases, one containing jewelry 
valued at $2,687, the other some adver- 
tising matter, were stolen while scores 
of people were passing by the scene. 


Mr. Harder, who is well known to the. 


jewelry trade here, left the Pennsylvania 
Hotel, where he was stopping while in 
the city, and drove to several customers 
in the northern part of town. He was 
calling on George W. Kranich, a retailer 
at 2742 Germantown Ave., and had left 
the two sample cases in his car while 
he took another one into the store to 
show some special pieces to Mr. Kranich. 

This was during the noon hour and 
Germantown Ave. at that point is one of 
the busiest streets of the city. The police 
say that scores of persons must have 
passed by Harder’s automobile, parked 
outside the Kranich store, but so far 
they have been unable to find anyone 
who saw any person tampering with 
the machine. All the storekeepers in the 
immediate vicinity have been questioned 
but none saw anyone near the looted 
automobile although one or two mer- 
chants say they were standing in their 
doorways at about the time the robbery 
occurred. 

Mr. Harder was in the store only a 
comparatively short time. The car was 
standing as he had left it and he sus- 
pected nothing wrong until he opened 
the door and discovered the two cases 
missing. After questioning a few per- 
sons in the vicinity without result he 
drove to the detective bureau in City 
Hall and reported his loss. 

The salesman told Captain of Detec- 
tives Charles Beckman that in addition 
to a number of watch bracelets the case 
contained 186 watch chains, a dozen or 
more strings of pearls, several brooches, 
necklaces and pendants as well as other 


articles. It also contained a number of 
pieces of platinum jewelry, diamond 
mounted. 


The thief or thieves will not profit 
much from the contents of the second 
ease stolen for it contained only pieces 
of advertising matter which Mr. Harder 
was distributing to customers. 

From the nature of the robbery the 
detectives are certain that it was an- 
other case of a salesman being trailed 
by a gang during the time he was in this 
city and his movements watched for sev- 
eral days, he being followed by the 
thieves in another car until a favorable 
opportunity presented itself. So far as 
the police can learn, however, no sus- 
Picious car was seen anywhere in the 
Vicinity of the Kranich store at the time 
the robbery must have occurred and 
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detectives assigned to the case believe 
the robbers’ machine was parked around 
a@ nearby corner. Whoever. committed 
the theft must have worked fast, the 
police say, as there was only a short in- 
terval between Harder leaving his ma- 
chine and his return. 

It is understood the stolen goods were 
insured. 








How Salesman Was Robbed 





Details of Kidnapping of Representative of 
New York Concern in Nebraska 
Reach Metropolis 


Details of the robbery in which Sam- 
uel B. Swartz, representative for M. H. 
Shiman & Co., 48 W. 48th St., New 
York, was the victim, reached the 
Metropolis several days ago and indi- 
cate that the salesman had a harrowing 
experience with the bandits, who kid- 
napped him. Mr. Swartz is a resident 
of Buffalo, N. Y., and, as reported in 
THE JEWELERS’ CIRCULAR last week, was 
held up by bandits in Nebraska and after 
being bound and gagged, was kidnapped, 
robbed, and finally left in a corn 
field near Sioux City, Iowa. Part of 
the loot has been recovered. 


It has been learned that Mr. Swartz 
had been in Omaha on a selling trip and 
had also recently visited Davenport, 
Iowa, carrying a valuable assortment of 
diamond and colored stone rings. He 
left Omaha and went to Fremont and 
it was between this place and North 
Bend, Neb., that the bandits drove up 
in a small sedan and crowded him to the 
side of the road. The bandits started 
to shoot as a warning and one of the 
shots punctured a tire of Mr. Swartz’s 
car, forcing him to come to a stop. The 
thieves then took the salesman into their 
car, made him lie on the floor and cov- 
ered him with a blanket. They then 
drove a distance of about 75 miles and 
as they approached Sioux City, Iowa, Mr. 
Swartz was taken out of the car and 
after being blindfolded and gagged, was 
told to stand in one spot for 20 minutes. 
The reports indicate that he remained 
at this particular spot for about five 
minutes and then rubbed the blindfold 
off against a tree. Mr. Swartz found 
himself in a wooded section on the Mis- 
souri River and discovered that his 
gems were gone. 

It is understood that State Sheriff 
Condit and his deputies found a bag 
containing about $5,000 worth of col- 
ored stone rings in a ravine near North 
Bend a few days following the robbery. 

The theft, it is understood, was com- 
mitted by four bandits, and in many 
respects was similar to the one in which 
Morris Keen, another jewelry salesman 
for a New York house, was kidnapped in 
Omaha and carried to a suburb of Chi- 
cago, a distance of over 500 miles. This 
latter holdup occurred several weeks ago. 

The Shiman concern received word at 
its office in New York that the rings 
mentioned above were recovered. No 
estimate, however, would be given of the 
actual loss suffered through the robbery. 
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Jewelry Exports 





Shipments of Domestic Products to Foreign 
Countries in June Amounted 
to $130,255 


WASHINGTON, D. C., Aug. 31.—Exports 
of domestic jewelry to foreign countries 
during the month of June reached a total 
value of $130,255. At the same time, we 
sent shipments to Hawaii of $12,579 and 
Porto Rico of $1,756. During the month 
Canada was, as usual, our best customer, 
taking shipments of $40,219, our next best 
customer being Brazil with $18,274. The 
third place on the list is a tossup between 
Mexico and Colombia, the latter taking 
shipments of $7,691 and the former ship- 
ments of $7,690. 

The full list of countries and the 
amount sent to each is given by the 
Bureau of Foreign and Domestic Com- 
merce as follows: 


Countries. Value 
CrECHOSIOVEIIA 3. 5.556 6seccesess $9 
DIS TEMENID & cred okie sacra ooues 343 
CORNING i ois Sabie wiatacicweawee 96 
Cs at Sos.h rh ee Sea ana Hareorted 555 
RGR awe ci Rorca ei har oatara nse 61 
Malta, Gozo and Cyprus........ 52 
i ET ee eee 46 
TS + Ann whenaoatk wie adhamch 85 
SRUNCNEN  2is rn een atcets 57 
United Kingdom .............. 1,895 
Yugoslavia and Albania........ 15 
SE ids Whid sen cealirdead sraeucbind 40,219 
Cee NEI 5 55 oho ine Seececericecr 6,104 
G6 kd ene dadnxekann 1,065 
I ik nd mnlen oneeaamaia 69 
I fy kar bi ernchitesnnae ee 1,014 
I PRINEUNNRINI sg) << ates hc, dna 'aKevorpen seca 1,652 
IN 5551S esate eta acon 1,407 
ii ixk cain nrieenekel 7,690 
Newfoundland and Labrador.... 214 

ES Hib WENA Keema 175 
IR ee ae ee 126 
Trinidad and Tobago.......... 241 
Other British West Indies...... 45 
OU sg fidicg cee ioce ae cscmaat 3,461 
Dominican Republic ........... 1,021 
Netherland West Indies........ 453 
Haiti, Republi of. . «26.6006. 1,065 
PRRMCMTIIE oi.o a ci'c.c: Sa cia/blalarece(atis 2,698 
NNTMN SS a aiSi5 Swans waidwleceimees 97 
PENNS 25D ooh acta wiadxencteaav 18,274 
GE aaah ra cievanarchereticacets stayed 790 
Ss 5 6.5: ie win ag aeiaaaeae 7,691 
NE ees Sas atta id aaa wees 550 
SS EEE oe 121 
ih ek die sin ita bieteed sine 171 
INNIS os 552s Se esariaiorpards 2,124 
RUN URNA RADON chs: dhe: d ciao) ds: 68, ccers 4,313 
Bel MAGIBGE 2 ooccccc cieeces 4,450 
CR a Serine sich s data bees 1,541 
CM 6 nig o heanesinmecseus 3,050 
Ja¥a and MAGUER ......6.66 50000 413 
Other Netherland E. Indies..... 260 
ST RD PER ee Pa mrt 60 
Philippine Islands ............ 4,104 
NMC eto oa cuca cia aces 715 
A AEE eee an RE ee 80 
MGM. 3 8 oc SES oc we bee xs 4,580 
Prene® QCeahid: . 52... i eaccess 146 
PI iia s vs dona cade< 115 
British East Africa............ 33 
Union of South Africa........ 3,754 
British West Africa .......... 86 
Io ork Sie boa ossra eee e 804 

OGM Aa eee an eee $130,255 
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IKIMOTO PEARLS - 


Genuine Pearls Cultured 


Offices: 
TOKIO—GINZA OSAKA—AWAJIMACHI 
LONDON—DIAMOND HOUSE, HATTON GARDEN, E. C. 1 


Pearl Culture Farms: 
GOKASHO BAY AGO BAY 
ISHIGAKIJIMA, RIUKIU 


OMURA BAY 
PALAO ISLAND 


Illustrated Booklet on application 
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Resigns as President 





George H. Wilcox Elected Chairman of the 
Board of Directors of the International 
Silver Co., While C. R. Gardner Is 
Chosen as President of the 
Corporation 


MERIDEN, CONN., Aug. 29.—At the 
regular monthly meeting of the directors 
of the International Silver Co. held here 
today George H. Wilcox was elected to 
the newly created position as chairman 
of the board of directors of the company. 





GEORGE H. WILCOX, CHAIRMAN OF 
BOARD OF DIRECTORS 


Prior to his election Mr. Wilcox tendered 
his resignation as president, a position 
which he has held continuously for over 
21 years, having been elected to that of- 
fice in January, 1907. To fill the vacancy 
created by Mr. Wilcox’s resignation the 
directors elected Clifford R. Gardner as 
president of the corporation. Mr. Gard- 
ner has been connected with the com- 
pany heretofore as purchasing agent. 

As chairman of the board of directors 
Mr. Wilcox will also be chairman of the 
executive committee and will, therefore, 
serve the company in both capacities. 
At this meeting of the directors the 
quarterly dividend of 1% per cent was 
declared payable Oct. 1. 








Jewelers and Silversmiths Display 
Merchandise at 50th Annual Cana- 
dian National Exhibition 


_ToRonTo, OnT., Aug. 31.—The Cana- 
dian National Exhibition celebrated its 
Golden Jubilee on Aug. 24 when it was 
opened for the 50th time by Viscount Wil- 
lingdon, Governor-General of Canada. 
The show this year is on a more com- 
prehensive scale than ever before in its 
history, presenting many improvements 
and new features and the attendance so 
far has been considerably in excess of 
former years. Jewelers are having a 
busy time as many of the visitors take 
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the opportunity to do shopping in To- 
ronto and retail dealers from all parts 
of Canada combining business with 
pleasure visit the wholesale houses and 
place orders for fall goods. 

A number of jewelry and silverware 
firms have exhibits. Ellis Bros., To- 
ronto, show a varied assortment of jew- 
elry, the most conspicuous feature being 
a replica in diamonds of the Soldiers’ 
Memorial Tower at Hart House, Uni- 
versity of Toronto. It follows the line 
of the structure in every detail, even to 
the miniature clock. The piece contains 
more than 7,000 diamonds valued at 
$250,000. Ambrose Kent & Sons, Ltd., 
Toronto, who have been exhibitors for 
many years, in addition to a display 
of jewelry show regalia, society em- 
blems and badges. The McGlashan 
Clarke Co., Niagara Falls, Ont., are rep- 
resented by a varied assortment of 
silverware including some new and at- 
tractive designs. Canadian William 
Rogers, Ltd., make an attractive showing 
of flat and hollow silverware tastefully 
arranged. 








Northern California Jewelers Hold 
Golf Tournament 


SAN FRANCISCO, CAL, Sept. 1.— 
Thirty-five members of the Northern 
California Jewelers’ Golf Association 
were present as active participants in 
the tournament held yesterday at the 
Golf and Country Club, San Jose. Sidney 
Burnett, chairman of the golf committee, 
said the club had the best golf course 
he had ever played on and a number 
of similar opinions were expressed. 

Earl Bothwell, San Jose jeweler and 
president of the Association, was the 
host and the one drawback to the fine 
course, in the eyes of his competitors, 
was that Bothwell was at home there 
and the others were visitors. Several 
of the best players were out to get the 
low gross from Mr. Bothwell, for he had 
been winning it with monotonous regu- 
larity at all the tournaments. William 
Hoffman succeeded in giving Bothwell 
a few anxious moments and the hopes 
of those who wanted a change in the 
winner of the low gross ran high. How- 
ever, the president is too good a player 
and as usual he won the low gross. 
Winners were: 

Earl Bothwell, low gross, 39-41-80. 

Sidney Burnett, low net, 87-16-71. 

Bill Hoffman, low nine, 38. 

Fritz Barkan, Putting and Approach- 
ing Contest, 35. 

The tournament was followed by a 
very successful dinner at the club. 

Sidney Burnett said that the next 
tournament will be between the North- 
ern California Jewelers’ Golf Associa- 
tion and the Southern California Jewel- 
ers’ Golf Association and the partici- 
pating members of the latter have con- 
sented to come to San Francisco for the 
tournament which it is hoped can be 
arranged to take place during the con- 
vention of the California Gold and Sil- 
versmiths’ Association. 
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Heads Golf Association 


Raymond C. Yard Elected President of 
New York Jewelers’ Organization 





In choosing Raymond C. Yard as 
president of the New York Jewelers’ 
Golf Association, as reported in these 
columns last week, the members of the 
organization bestowed on Mr. Yard a 
well-earned reward. For years Mr. 
Yard, who is head of the firm bearing 





,. 











RAYMOND C. YARD, PRESIDENT 


his name at 607 Fifth Ave., but who is 
better known as the “singing golfer,” 
has worked incessantly for the welfare 
of this organization. 


Among his friends Mr. Yard, despite 
the fact that he won first prize at the 
fall tournament of the club, held on 
Monday, Aug. 27, on the links of the 
Wingfoot Club at Mamaroneck, N. Y., 
is not looked on as a candidate to suc- 
ceed Johnny Farrell, champion golfer, 
but as a singer he has few equals. At 
every affair the club stages no program 
is complete without the appearance of 
Yard’s quartet, led by the genial “Ray” 
and composed of Fred Skinner, “Pete” 
Young and Henry J. Hauck. It was inti- 
mated by several of his fellow members 
that “Ray’s” success as a golfer might 
depend largely on the handicap the com- 
mittee allows him, but they admit that 
President Yard will need no such handi- 
cap to make his administration a marked 


success. 








Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York as 
reported for the past week: 


Selling Price 


London U. 8. Govt. New York 
Date Official Assay Bars Official 

Ce eee 2633 60% 58% 
Aug. eee 26% 611g 58% 
Aug. 30 .... 26% 61 5856 
Aug. 31 .... 263 60% 58% 
Sept. 1 ..... 26} 60% 58 3 
Sept. 3 .....- 26% Holiday Holiday 
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“Where Quality is Paramount” 
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DIAMOND MOUNTED JEWELRY 
Fashioned in the Modern Modes 
580 Fifth Ave., Cor. 47th St, New York City | 
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SPECIALISTS IMPORTERS 


«=  Cabochon Rubies 


praised and Purchased 





48 West 48 Street 


NEW YORK 












THE BUYERS’ DIRECTORY 


Price $1.00 
Jewelers Publishing Corp., 239 W. 39th St., New York 
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Death of J. F. Beyerle 





Reading, Pa., Jeweler Succumbs to Heart 
Attack 


READING, PA., Sept. 4—John F. Bey- 
erle, aged 69 years, who for more than 
40 years was engaged in the jewelry 
business on Penn St., died unexpectedly 
of a heart condition at 7:45 p. m. last 
Wednesday at his residence, 807 N. Fifth 
St. 

Mr. Beyerle’s sudden illness, members 
of his family believe, was brought about 
by the excessive heat. He came home 
from his place of business, 705 Penn 
St., about six o’clock and became ill soon 
after he finished his supper. Dr. G. IL. 
Winston was summoned. Despite the 
fact that the physician responded imme- 
diately Mr. Beyerle passed away before 
his arrival. 7 

A rather unusual incident in connec- 
tion with his death is that after Mr. 
Beyerle arrived home he chatted with 
neighbors, during which time he made 
comment about a number of his friends 
who died in recent years. Shortly after- 
ward those with whom he talked were 
shocked to hear that he had passed 
away. 

Mr. Beyerle for 40 years conducted a 
jewelry store at 761 Penn St. Of late 
years he maintained the business at 705 
Penn St. He was a member of the 
Second Reformed Church, Lodge 549, 
F. & A. M.; Reading Consistory, Scot- 
tish Rite Masons; Rajah Temple, Mys- 
tic Shrine; P. O. S. A. of A., and the 
Knights of the Golden Eagle. He was 
a lifelong resident of Reading, a son of 
Daniel and Mary (Hunsicker) Beyerle. 

There remain his widow, Emma (Hun- 
sicker) Beyerle, at home; two daughters, 
Bertha, wife of Wallace Bright, Oak 
Lane, Philadelphia; Alma, wife of W. H. 
Hinkel, this city, and a sister, Marie L. 
Beyerle, this city. 

Funeral services were held from his 
late residence, 807 N. Fifth St., on 
Saturday, at 2 p. m. Interment was 
made in Charles Evans Cemetery. 








Construction of Chicago’s Great Mer- 
chandise Mart Under Way 


CHIcAGo, Sept. 2.—Construction of 
Chicago’s gigantic Merchandise Mart, 
the largest business building in the 
world, is now under way. The first step 
toward the erection of this great cen- 
tral market, which will house hundreds 
of the foremost manufacturers, whole- 
salers and importers of the United 
States, was the ground breaking cere- 
mony. Surrounded by many of the city’s 
prominent business men, John Griffiths, 
octogenarian builder of famous build- 
ings, and James Simpson, president of 
Marshall Field & Co., turned over the 
first spadesful of dirt. 

An idea of the magnitude of the 
building, which is to rise from one 
of the most romantic sections of Chi- 
cago’s pioneer history, may be gained 
from the fact that it will require 
10 miles of caissons. There will be 
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450 of them, which will go down 110 
feet to bedrock. It is estimated that 
these caissons will require 2,000,000 cubic 
yards of concrete. 

The site of the Mart was formerly that 
of the Chicago & Northwestern Rail- 
road Co.’s passenger station. The build- 
ing will extend 724 feet on Kinzie St., 
577 feet on the river front and 324 feet 
on Wells St., with a diagonal frontage 
facing Orleans and Franklin Sts. The 
main entrance of the building will face 
the river and the Drive. The Mart will 
have a total floor space of about 4,000,000 
square feet. 








Golf Outing 





Final Event of Chicago Jewelers’ Associa- 
tion Held at Edgewater Golf Club 


CHICAGO, Sept. 4.—The final outing of 
the Chicago Jewelers’ Association was 
not as largely attended as others of the 
season but the 35 who attended report 
that it was one of the most enjoyable 
of the year. This was held at the Edge- 
water Golf Club on Tuesday, Aug. 28. 

The finals of the year were decided 
at this outing and the honor of winning 
the president’s cup, donated by Con P. 
Dungan, of the International Silver Co., 
went to Sydney Y. Ball, president of 
the Norris, Allister-Ball-Bridges Co. 
The R. Wallace & Sons Mfg. Co. trophy 
for the lowest gross of the season was 
awarded to M. J. Kelly, who made 76 
in the final play. The B. J. Doyle 
trophy, or C. J. A. championship cup, 
was won by Tom McMahon. 

In the day events Tom McMahon won 
low net in Class A. First and second 
prizes in Class B were awarded to Lou 
Buss and S. Y. Ball; in Class C to 
M. Spain and Charles Brown; in Class 
D to J. C. Peterson and Oscar Lessing. 

The two guests’ prizes were awarded 
to J. F. Story for low gross and to How- 
ard Seebeck for low net. Prizes con- 
sisted of useful and ornamental pieces 
of silver hollowware. 








Correct Color Relationship Between 
Jewels and Frocks* 


LONDON, Aug. 30. — The creative 
dress designers are cooperating more 
closely than ever with artist jewelers, 
their aim being to establish the correct 
color relationship between jewels and 
frocks. This season frocks and jewels 
must either match or form a decided 
contrast. This contrast is not haphazard, 
however, it is worked out on a definite 
scheme from an artist’s palette. 

The three primary colors are, of 
course, red, yellow and blue; the second- 
ary colors a mixture of any two 
primary shades. Yellow and blue make 
green; red and blue make purple, and 
red and yellow make orange. Accord- 
ing to the London artist who has worked 
out the scheme, the primary color that 
is left out in mixing the secondary 
shade makes the most perfect contrast, 
and at the same time harmonizes most 
completely. Supposing our background 
to be orange velvet, therefore, the cor- 


71 


rect jewels would be sapphire. A back- 
ground of red would strike the right 
note for the vivid green of emeralds, 
and a yellow satin dress be flattered by 
amethysts. 

These contrasting effects are not, of 
course, confined to the principal colors, 
and a harmonizing jewel is to be found 
for almost every variation in shade. 

A mixture of the three primary col- 
ors gives gray, and the fact that this 
gray will vary—be reddish, yellowish 
or blueish—in proportion that any one 
primary color predominates, gives the 
artist additional scope for the selection 
of subtly harmonizing jewels. If the 
three primaries are adjusted exactly, a 
neutral gray results. 


For those women whose jewel cases* 
are limited to diamonds or pearls the 
whole gamut of color is open to their’ 
choice. Since every woman knows what 
color is most becoming to her this 
scheme will enable her to work out for 
herself which gem will suit her best. 

One-color toilettes form a vivid con- 
trast to the exotic effect of contrasting . 
color schemes, and in this case the back- 
ground is generally a paler version of 
the jewel. Ten new shades have been 
introduced by the leading London de-. 
signers. “Saracen Red” is a beautiful. 
pastel shade against which the sparkle 
of Mexican fire opals is seen to advan- 
tage. “Greenstone” is neither light nor 
dark and matches almost exactly the 
popular jade. “Submarine” describes a 
color that is almost sea-green—a delight- 
ful background for the emerald. 
“Prawn,” a rather bright old-rose shade, 
emphasizes the richness of rubies. 
“Aerial,” a delicate blue that seems to 
reflect early morning tropical skies is 
right for sapphires. “Mayonnaise,” de- 
scribes exactly a becoming yellow that 
will be popular for afternoon and eve- 
ning frocks, the highlight being formed 
by topaz. “Wisteria,” a delicate mauve, 
will be popular for evening wraps, as 
will “Lomond Blue,’ a middle shade in 
the darker blues. “Chocolate” and 
“Pebble,” the latter a fawn shade par- 
ticularly suitable for coatings, will be 
the principal colors for out-of-door wear. 


* From National Jewelers Publicity Association. 








Death of D. I. Rogow 


D. I. Rogow, jewelry broker at 65 
Nassau St., New York, died suddenly 
last Friday morning from a heart at- 
tack. Mr. Rogow had had a similar at- 
tack about a month ago but it was 
thought that he had recovered. 

He was born in Europe a little over 62 
years ago but came to this country when 
about 12 or 13 years of age and had 
been located in Brooklyn and Manhattan 
ever since. Most of his life he had 
been connected with the jewelry trade 
and for the past eight years he had 
been at the Nassau St. address. ; 

Funeral services were held last Sun- 
day at the National Funeral Chapel on 
57th St. Interment followed immedi-. 
ately after in Mount Neboh Cemetery, 
Brooklyn. 

Deceased is survived by his two sons. 
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SAPPHIRES 


esuitable for 


RINGS, BROOCHES, BRACELET 
AND LINK SETS 
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Stones from 5 to 40 carats having 
well defined stars 
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AMERICAN GEM & PEARL COMPANY 
SIX WEST FORTY-EIGHTH STREET 


NEW YORK CITY 
London Paris 





THE WASHBURN. 
MAGIC NUT 
for EAR STUDS—SCARF PINS, ete, 


G+- 


° Now Made in 
18K. WHITE GOLD 
Platinum—18K—14K—14K R.P.—Sterling 


Also 
a SAFETY CATCH 


Open For Brooches, etc. Closed 


18K. White. 18K., 14K., Large and Small Size, 
Descriptive Circular on Application 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


C. IRVING WASHBURN 'yiy7'va,3 
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S. NATHAN & CO., inc. 


Importers and Cutters 
71-73 NASSAU STREET, NEW YORK 





Just Issued 
1928-29 Edition 


The Buyers’ Directory 


Price, $1.00 


Jewelers Publishing Corp. 
239 West 39th St. New York 








Beaded, Silk and Leather Bags 
Repaired and Refinished 
AN UNUSUAL SHOP for the repairing, 
framing and remodeling of high grade bags 
of every description. French bags a special- 
ty. Sterling Frames in stock or made to 
order. Pocket lighters refinished and re- 
covered in leather. 
A. L. WORKMAN, 1 West 34 St. 

Est. 20 Years New York City 











St. Louis Watchmaking School 
ESTABLISHED OVER THIRTY YEARS 
If you really knew how thoroughly we pre- 
pare you to fill a good position in a first class 
Jewelry Store, you would come to see us at once, 
and learn the practical work as must be done 
in a first class Jewelry Store. 

Write for our Catalog at once. 




















St. Louis Watchmaking School, St. Louis, Me. 
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LIGHTING the JEWELRY STORE WINDOW 




















HAT big asset, the store window, is 

often neglected and little or no at- 
tention given to its proper lighting. 
The first contact between the store and 
the average customer is the show win- 
dow. If the window display and the 
arrangement of the merchandise and the 
lighting, both day and night, is not 
made attractive, it becomes only a con- 
tact and the prospective customer re- 
mains a prospect. When we recognize 
the fact that rentals are determined by 
the number of people passing, the value 
of the store window can more easily 
be visualized. Therefore, it is all im- 
portant that the window be dressed so 
as to attract the attention of the passer- 
by, and it becomes the more effective 
when scientific window lighting is used. 

A simple test was conducted in a 
small city of 30,000 population. In this 
instance, the investigation covered three 
stores, one of them a jewelry store, on 
the east side of the principal street. 
The large theater of the town was 
situated on the west side of the street, 
so most of the theater crowd walked on 
that side. Figures taken for a week 
before up-to-date window lighting was 
installed in the three stores showed that 
only 35 per cent of the people walked 
on the east side of the street, and that 
only 7.2 per cent of those who used 
the east side stopped to look in the 
windows. An up-to-date lighting, giv- 
ing an intensity of 100 foot-candles, was 
installed in these windows. Spot lamps 
and color screens were included in the 
installation. The results in the first 
week were remarkable. Fifty-two per 
cent of the people used the east side of 
the street and 61.5 per cent of them 
stopped to look in the windows. This 
high average was maintained and even 
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increased during the next week. Then 
53 per cent of the people walked on 
the east side of the street and 62.3 per 
cent of them stopped, clearly demon- 
strating the commercial value of proper 
store lighting. 

There are three general principles 
which should be observed in window 
lighting. 1. There should be plenty of 
light. The following table shows the 
proper spacing when using 150 watt 
Madza C lamps with individual re- 
flectors: 


Main streets in large cities.. 12 in. 


Side streets in large cities... 15 in. 
Suburban streets in large 
DE siiadskes tuseehoss 18 in. 


Main streets in small cities.. 15 in. 


Side streets in small cities... 20 in. 
Main streets in towns ...... 18 in. 
Side streets in towns ....... 24 in 


(2) The light sources should be con- 
cealed in order to eliminate glare to 
those looking in the window. They 
should be placed along the upper edge 
of the window and should be hidden by 
a valance. 

(3) The lamps should be equipped with 
proper and efficient reflectors. These re- 
flectors serve two important purposes. 
First, they prevent the escape of light on 


the ceiling and into the street where it = 


would be wasted, and second, they 
govern the proper direction of light 
upon the display. An even, perfectly 
diffused light makes the display flat and 
unattractive. There must be shadows 
but they must be natural and not too 
sharply defined. The best direction of 
light is from overhead and in front, 
for the shadows cast then are natural. 
This direction of light may be secured 
= 
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TN Angle Type Show Window Reflectors-Z00 Watt Mazda Lamps. 


JE=4 Window Floods or Spots — 500Watt Mazda Lamps 
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by the use of angle type reflectors, which 
direct the light downward and slightly 
to the side. Different types of stores 
demand, of course, different distribu- 
tions of light, but the proper sort of 
reflector can be obtained for any de- 
sired distribution. 

Prismatic glass: reflectors are ordi- 
narily used for the lighting of jewelry 
store windows. Reflectors of this type 
give the light a sparkle which is quite 
in keeping with the class of merchandise 
displayed. High lights are brought out 
and the jewelry or silverware appears 
at its best. Prismatic reflectors, too, 
transmit enough light in the direction 
of the window to light up the concealing 
valance. This gives the upper part of 
the window a brighter, more attractive 
appearance. 

The jeweler can use the Mazda “Day- 
light” lamps to good advantage in his 
windows. These lamps, which have 
bulbs of bluish glass, take the yellowish 
color from the light, thus giving a 
whiter illumination, which is well suited 
to the display of jewelry. 

Color lighting is occasionally used in 
the jeweler’s window. For instance, 
alternate red and green lights were used 
by one store for a silverware display, 
bringing out high lights in red and 
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The Thomae Co. 


presents entirely new style 
creations in the field of fine 
enamels. 


e Wave of Solid Sterling Silver 


and Sterling Silver Enameled in 
Novel Effective Colors. 


Dealers Please Write 


THE THOMAE CO. 
Attleboro, Mass. 


CHICAGO 37 So. Wabash Ave. 
NEW YORK CITY 347 Fifth Ave. 
LOS ANGELES 
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Flannel Rolls and Bags for 


Silverware and China 


Eureka rolls and bags are made correctly 
and uniformly from the finest non-tarnish- 
ing flannels available. 


They are used exclusively by the majority 
of discriminating silverware houses 
throughout the country and have under- 
gone the most rigid and thorough tests 
with commendable results. 


Through the installation of modern and 
efficient methods of manufacture this high 
standard of quality is maintained at un- 
usually low prices. 


Thirty-five 
different colors 
carried in stock 


Samples gladly 
furnished on 
receipt of request 


Write to-day for Fall Price List 


Eureka Manufacturing Co., Inc. 
TAUNTON MASS. 




















A beautiful 
piece of 
Novelty 
Jewelry 


Can be worn at the end of your chain! 
Nothing else like it! 


Small! Novel! 
Practical! 


An Ideal Gift 
or 
Bridge Prize 
Retail 
Price $1.50 


Just the 
Lighter 
for 
Milady’s 
Mesh Bag 
or 
Theatre 
Purse 


Exact Size 14K Gold Plate 


Made in Brocaded and Engine Turned 
Patterns or mounted with Lodge Emblems 
to retail at $2.00. Packed in individual 
box. 12 boxes to a carton. 


PHILLIP’S SPECIALTY CO. 


216 Tremont St. 23 Boston, Mass. 























Enameled and Bronze 
Boudoir Sets 


Unusual patterns whose rich and beautiful colors 
accentuate the distinctive grace of the designs. 


Made exclusively by 


Victor A. Picard & Co., Inc. 


Seven West Forty Fifth Street 
New York 
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n on the silver and enhancing its 
attractiveness greatly. Color must, 
however, be used with discrimination or 
it will lose its effectiveness. No color 
should be used which noticeably dis- 
torts the natural color of the merchan- 
dise on display, particularly if the color 
of the merchandise is a selling point, but 
properly used, color possesses great 
drawing power. 

Color lighting is obtained by means 
of color caps placed about the lamps or 
gelatin color screens over the mouths 
of the reflectors. For color lighting, if 
“Daylight” lamps are to be used, they 
should be replaced temporarily by clear 
lamps, for otherwise, the loss of light 
through absorption by the blue bulbs 
and color media will be too great to be 
practical. Besides, the standard color 
screens and caps are designed for use 
with clear lamps. 

For centering attention on a particu- 
lar article of the display, a spot lamp 
may be used. This surrounds the de- 
sired object with light of a higher in- 
tensity, causing it to stand out from 
the rest of the display. The spot lamp 
is particularly effective when the gen- 
eral lighting for the window is in color, 
as it picks up the central object with a 
beam of clear light, focusing the atten- 
tion on it. The spot lamp may be 
covered with a colored screen, giving a 
touch of color in the midst of a flood 
of clear light. 

Window lighting has its important 
use in the daytime as well as at night. 
Lighting is one of the least expensive 
and most satisfactory means of over- 
coming the “daylight reflections” in the 
show windows which prevent the goods 
displayed from being seen during the 
daytime. The regular show window in- 
stallation, of course, may be used to 
combat daylight reflection, and the ad- 
ditional current cost is negligible when 
compared with the results obtained. In 
order that maximum efficiency may be 
secured from this daylight lighting, the 
background and floor covering of the 
store should be light in color. A back- 
ground of dark woodwork makes _ it 
difficult to overcome daylight reflection. 

It is always advisable to have a back- 
ground to the window. A dark back- 
ground may be covered by light colored 
drapes, thus increasing the effectiveness 
of the illumination. A_ background 
containing a mirror is not desirable as 
it causes glare and distracts attention 
through reflecting images of the lighting 
units, and thus should be eliminated 
from the window dressing scheme. 

The electrical industry with its effi- 
ciently organized research bureau and 
engineering staffs will, upon application 
to the local electric company, assist in 
working out individual lighting prob- 
lems without cost. 








A lease has been taken on a store on 
South Court Square, LaGrange, Ga., by 
Pekor’s, Inc., jewelers. The concern is 
having the premises remodeled and will 
open their place of business about Sept. 
15. This firm operates stores in Colum- 
bus and Macon. 
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An Interesting Work on _ the 
Amsterdam Diamond Industry 


NE of the most valuable of the recent 

contributions to the literature of the 
diamond industry is the publication 
“The Amsterdam Diamond Industry,” 
which is a supplement to the magazine, 
In-en Uitvoer, a weekly devoted to com- 
merce and economics published at 159 
Prins ‘Hendrikkade, Amsterdam, Hol- 
land. It comes in the form of a finely 
printed volume, 9% x 12% inches, paper 
bound, and is edited by Dr. Max de 
Vries, editor of In-en Uitvoer, assisted 
by A. Asscher, the well known diamond 
cutter; Henri Polak, president of the 
Diamond Workers’ Union and A. S. 
Dresden, president of the General 
Jewelers’ Society of Amsterdam. It is 
printed on heavy paper, magnificently 
illustrated with half tone and line cuts, 
and contains a vast amount of matter 
of vital interest to the. diamond and 
jewelry trade. 

After the introduction by the editors, 
the volume opens with an article on 
“The Diamond Trade of the United 
States” by Charles L. Hoover, American 
Consul General at Amsterdam, which is 
followed by a most interesting article on 
“The Amsterdam Diamond Industry” by 
Mr. Asscher, containing some very in- 
teresting illustrations of the Cullinan 
diamond in the various forms it ap- 
peared while cutting. Mr. Dresden sup- 
plies an interesting article on “The Gen- 
eral Jewelers’ Society of Amsterdam,” 
while Mr. Polak is the author of an 
article on “Unionism in the Diamond 
Trade” with illustrations of the offices 
of the Diamond Workers’ Union and in- 
terior view of their building. 


“The Diamond Exchange,” with illus- 
trations of that organization’s building, 
and great commercial hall is the subject 
of an article by Dr. J. E. Hillesum, the 
director of the exchange and this, in 
turn, is followed by a most elaborate 
article on “Diamonds: Their Intrinsic 
Value and Manufacture” by S. Konijn, 
which shows by descriptions and half 
tone illustrations the various methods 
of cutting and splitting, and diagrams 
of the work done. 

“The Foreign Markets of the Diamond 
Industry of Amsterdam in the Past and 
Present” is added by S. Granaat, while 
an article on a similar subject is con- 
tributed by Th. I. Grupping. J. Smit 
has an article on “The Industrial Dia- 
mond Trade of Amsterdam,” while G. G. 
de Vries tells of “Diamond Trade Fi- 
nance.” 

The book closes with “Facts and Fig- 
ures about Amsterdam Diamond Ex- 
ports to the United States of America,” 
by Dr. E. H. von Baumbauer, of the 
Netherlands American Chamber of Com- 
merce. 

The book contains photographs of all 
the authors and editors, together with 
others prominent in the diamond indus- 
try, such as Sol Joel, Sir Ernst Oppen- 
heimer, etc., and some pictures of the 
diamond mines. It also contains a list 
of the officers and members of the Gen- 
eral Jewelers’ Society, and advertise- 
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ments of various concerns prominent in 
the diamond trade of Amsterdam. 

Altogether it will prove a valuable ad- 
dition to the diamond department of the 
library of every merchant into whose 
hands it may come. 








The Vogue for Jade in Paris* 


ADE is rapidly becoming the favorite 
of the jewelry vogue in France. The 
Paris that has always loved emeralds is 
faithful to its jewel color and is giving 
fashion’s approval to the jewelry that 
includes a bit of green jade. 

The jade jewelry seen on the Rue de 
la Paix makes a noticeable effort to re- 
produce those fashions that are allied 
to the emerald. Jade earrings, jade 
bracelets and jade pendants are to the 
daytime mode what the emerald-diamond 
combination is to evening dress. 

There are some handsome pieces of 
carved jade to be seen in the new jewel- 
ry. Particularly smart are jade disks, 
some of them measuring two inches in 
length and earved in the manner of 
engraved emeralds, that hang by strands 
of diamonds and onyx from ear to shoul- 
der. With these are worn waist-length 
chains of platinum, ending in large 
squares or oval pendants set in frames 
of onyx and diamonds. Some of the 
newest rings in Paris are carved from a 
single piece of jade—the entire ring, 
band and all, cut from the stone. 

It has been many seasons since Paris 


. designers have been inspired to such a 


variety of jade combinations. Parisian 
women cast envious glances at Cartier’s 
windows, with their new collections of 
bracelets that join jade with lapis, jade 
with sapphires, jade with topaz. One 
unusual string of links for the wrist is 
made of alternating buckles of clear 
crystal and jade, both carved in lines 
as simple as if they were metal. 

The jades of Berlioz, another Rue de 
la Paix authority, are set off with pieces 
of carved coral. A pair of dinner rings, 
by Berlioz, show large settings of carved 
coral surrounded by small rectangles of 
jade. 

Paris dressmakers have somewhat in- 
fluenced this vogue. Working hand in 
hand with the jewelers, they are plan- 
ning their costumes with an eye on the 
jewels that will accompany them. It is 
rumored that the blues and browns 
prophesied for autumn will be those that 
will serve best as backgrounds for the 
green jewels, both jade and emerald. 
There is, even now, a marked tendency 
toward the beiges that blend with the 
jade-topaz alliance. 

White jade, with slight markings of 
green, is seen occasionally. Jade brace- 
lets with alternating links of green and 
white; pendant earrings of diamonds and 
onyx, with white jade drops about the 
size of a half-dollar, are pierced through 
the center like Oriental coins; lorgnettes 
with short, stubby handles of solid white 
jade—all these are prized by fashion- 
able Parisiennes. 


*From National Jewelers Publicity Asso- 
ciation, Newark, J. 
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TYLER & FEINBERG 


836 Marquette Bidg., Chicago 
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Death of N. N. Lebolt 


Vice-President of Lebolt & Co. Passes Away 
at His Home in Chicago After 
a Long Illness 


Cuicaco, Aug. 4.—Nathan N. Lebolt, 
vice-president of the firm of Lebolt & 
Co., jewelers, Chicago, New York and 
Paris, passed away last Sunday morn- 
ing, at 7.30 o’clock, at his home, 4743 
Drexel Boulevard, this city. Mr. Lebolt 
had been ill for nearly eight months and 
death followed several operations for 
stomach trouble. Funeral services were 
held today at 10 a. m., at Furth’s Chapel. 

Mr. Lebolt was 51 years old and was 
the youngest of five brothers, all con- 
nected with the firm. He was a 
graduate of the University of Chicago 
and entered the firm after completing 
his studies. He had been a resident of 
Chicago for the past 15 years where he 
was well known and highly regarded by 
his large circle of friends. 

Deceased is survived by his sister, Mrs. 
Bertha Weil, and four brothers, Joseph 
Y., Jack M. H., George W. and Sidney 
Lebolt. Mr. Lebolt never married. 











German Consolidations 





U. S. Consul at Stuttgart Reports Amal- 
gamation of Clock and Watch Com- 
panies Is Practically Complete 


WASHINGTON, Sept. 4.—With the re- 
cent consolidation of two important clock 
and watch companies Germany’s clock 
and watch amalgamation is now de- 
clared virtually complete, according to 
a report from Consul John E. Kehl at 
Stuttgart, to the Department of Com- 
merce. 

The consolidation is the second within 
a year in the German clock industry. 
It unites five of Germany’s largest clock 
manufacturers; together they produce 
three-quarters of the total German out- 
put of clocks and watches. 

The German clock and watch indus- 
try is dependent on its foreign trade 
as the home market takes less than a 
third of the domestic production. Dur- 
ing 1927 the export value of watches, 
clocks and clock and watch parts 
amounted to approximately 55,000,000 
marks, while the imports during that 
period of the same commodities were 
valued at 25,000,000 marks. Foreign 
trade during the first five months of 
1928 increased over the same period of 
1927 in the imports and exports. 

The new consolidation will be ad- 
ministered by a joint board of directors. 
Both companies will continue to operate 
as separate entities under the new 
unified control and the production pro- 
gram of the companies will undergo con- 
siderable simplification by way of spe- 
cialization. Competitive models are to 
be eliminated and each division or sec- 
tion will concentrate on such work and 
models which have proved most success- 
ful. Distribution of finished products, 
purchasing of materials, advertising, 
will be conducted under joint super- 
vision. 
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Notes from Here and There 


Wick Bros. will soon open a jewelry 
store at Geddes, S. D. 

George McL. Presson, Farmington, 
Me., has sold out his business to George 
H. Brown. 

A charter of incorporation has been 
granted to William J. Alder, located at 
Miami, Fla. 

M. Padula & Son, formerly of New- 
ark, N. J., are now located in Bloom- 
field, N. J. 

Miss Beatrice A. Lee has purchased 
the business of G. Lindsley Adams, 
Naples, N. Y. 

The style of the Maier Jewelry Co., 
at Aberdeen, Miss., has been changed 
to the Maier Jewelry Store. 

Henry Berger, Cleveland, Ohio, has 
changed the firm name of his business 
to Henry’s Jewelry Shoppe. 

The business formerly conducted as 
Wm. W. MacDaniels, Utica, N. Y., will 
in the future be known as MacDaniels 
& Stuber. 

The Gordon Jewelry Shoppe with 
headquarters at White Plains, N. Y., 
recently opened a store at 27 E. Main 
St., Mount Kisco, N. Y. 

The firm known as Fredericka Muel- 
ler, Muskegon, Mich., will in the future 
be known as the Mueller Jewelry Co. 

The business of H. E. Fox, Jr., San 
Fernando, Cal., is now owned by Emma 
M. Fox and is being operated under 
the style of the Fox Jewelry Store. 

Louis G. Sachs, representing the Helen 
Mfg. Co., Inc., 475 Washington St., New- 
ark, N. J., has left on an extended visit 
to the trade and will cover the state of 
New York and also the Middle West. 

Announcement has been made of the 
opening of the new jewelry factory of 
the De Shelter Co., 401 Produce Ex- 
change building, Toledo, Ohio. The fac- 
tory is under the management of Her- 
man A. De Shelter, formerly with the 
Toledo Jewelry Mfg. Co., for the past 
10 years. : 

The jewelry store of Gorrie & Co., 77 
Water St., Newburgh, N. Y., was re- 
cently damaged by a mysterious ex- 
plosion which occurred in the city sew- 
ers. The explosion wrecked a number 
of store fronts, started several fires and 
caused general disorder in the business 
district in Newburgh. 
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Death of Otto Sonnenschein 


CHICAGO, Sept. 4.—Otto Sonnenschein, 
aged 71, for many years associated with 
the wholesale jewelry business of Chi- 
cago, died on Tuesday of last week after 
a short illness and operation. 

For the last 15 years Mr. Sonnen- 
schein has been connected with the L. 
Seligman Co., in the Columbus Memorial 
building, and was secretary of the com- 
pany at the time of his death. He was 
formerly associated with his brother and 
did business as Sonnenschein Bros. 

He is survived by two daughters, a 
brother and two sisters. 

The funeral was conducted on Thurs- 
day and burial was in Graceland Ceme- 
tery. 
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Arkansas Association 


State Jewelers Organize and Elect J. M. 
Terry President 


LITTLE Rock, ARK., Aug. 30.—A state 
organization of jewelers of Arkansas 
was perfected in a meeting held at the 
Hotel Marion Monday morning. Arthur 
Everts, a jeweler of Dallas, Tex., and 
regional vice-president of the American 
National Retail Jewelers’ Association, 
had charge of the meeting. The follow- 
ing officers were elected: J. M. Terry, 
El Dorado, president; Perry Stifft, Little 
Rock, vice-president; Abner L.' Russell, 
Hot Springs, secretary-treasurer. 

Mr. Stifft and Mr. Terry were chosen 
as members of the nominating committee 
with P. G. Keebey and Harry Scher, 
both of Little Rock. S. P. McKeehan 
of Hot Springs and M. Pervin of Jones- 
boro were named as members of the 
Committee on By-laws. Others present 
at the meeting were: Paul R. Shep- 
hard of Little Rock, O. E. Hamilton of 
Bearden, S. G. Parker of Newport, Joe 
Storthz of Little Rock, J. A. Neeley of 
North Little Rock, M. B. Nelson of Pres- 
cott, J. A. Brady of Hope, A. P. Prothro 
of Dermott, J. F. Ruther of Little Rock 
and Mrs. Billingsley of Malvern. 








General or Special? 


— running a branch business here, 
and I want to arrange to deposit 
my weekly cash receipts in your bank,” 
the Mississippi jeweler explained. 

“We'd certainly be glad to do any 
banking business for you that we can,” 
the X bank assured him. 

“TI do all my regular business with 
the Y. bank in the town where my head- 
quarters are located, and at the end of 
each week I will transfer the cash de- 
posits here to the Y bank by a check on 
you,” the jeweler stipulated. 

“Half a loaf is better than no bread,” 
the X bank agreed, this arrangement 
was carried out for some time, finally 
the jeweler drew a check for the pre- 
ceding weekly receipts, and it came back 
unpaid, as the bank had closed its doors 
in the meantime. 

Then the jeweler claimed that he was 
entitled to be paid in full ahead of the 
general creditors, but the Mississippi 
Supreme Court decided against him in 
a case reported in 75 Southern Reporter, 
57, on the ground that the deposit was 
a general one, and that there was no 
understanding that these deposits were 
to be kept separate and apart from the 
general funds of the bank. 

“We think it is clearly the law that 
all deposits should in the absence of spe- 
cial circumstances be general deposits to 
be used by the bank, and it must appear 
by affirmative and specific proof that 
the deposit was a special deposit,” was 
the reasoning of the court.—M. L. H. 
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The jewelry store of J. C. Newcomer 
Dawson, Pa., was recently broken into 
by thieves who escaped” with merchan- 
dise worth about $500. 
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Mr. and Mrs. W. Clarke Mays and 
family left last week by automobile for 
Rye, N. Y., for a visit with relatives. 


J. J. McManus, watch repairer, is 
located in. Room 508, in the. Fletcher 
building, 212 Union St. 

Frank Morin, watchmaker is now 
located in Room 7 of the Fletcher build- 
ing at 212 Union St. 

The W. H. Jewelry Co., Inc., has re- 
moved its offices and plant from 54 Page 
St. to 36 Garnet St. 

Henry Williams & Son are preparing 
to remove from 54 Page St. in the near 
future as the building is to be torn down. 

Louis Rosenberg was a business visi- 
itor in New York city and vicinity the 
past week. 

Mr. and Mrs. Howard L. Carpenter 
were guests of friends at Sakonnet Point 
over the last week-end holiday. 

J. W. W. Holden, manufacturer of 
Orlean cable bead cord for restringing 
necklaces, is located at 27 Pine St. 

Ralph Gregory of Goodwin & Gregory 
is having a fine house erected for him- 
self on Elmgrove Ave. 

Mr. and Mrs. William H. Hanaford 
have been spending a recreation period 
at Buttonwoods where they were the 
guests of Mr. and Mrs. Calvin Dean. 

Mr. and Mrs. Joseph Lancour enter- 
tained a house party over the last week- 
end and holiday at their summer home 
at Shore Acres. 

Mr. and Mrs. Ashbel T. Wall, Jr., left 
their summer home at Watch Hill last 
week for a few days’ stay at Saratoga, 
N. Y. 

Mr. and Mrs. Harry M. Mays have 
been spending a vacation period on an 
automobile trip on Cape Cod, stopping 
at the Wayside Inn at Plymouth. 

Mr. and Mrs. Newton P. Hutchison 
who are summering at Narragansett 
Pier, gave a luncheon at LeTouquet the 
other day with covers for 25. 

Zare White has given a mortgage for 
$2,650 to the United Bond and Mortgage 
Corp. on lot and buildings at Bay View, 
Smith’s Palace, Cranston. 

Martin P. Feeney was down through 
southeastern New England the past 
week taking orders for political novelties 
for the presidential campaign. 

The headquarters of the Providence 
Better Business Bureau has been re- 
moved from 207 Westminster St. to the 
Old Colony building, 58 Weybosset St. 

The Tilden-Thurber Corp. furnished 
the handsome set of nearly a dozen cups 
for prizes for the long distance races 
of the Rhode Island Yacht Association. 

William O’Donnell with the Baird & 
North Co., was married last week to 
Mrs. G. R. Hussey, widow of George 
Hussey. 

Arthur Meyer has given a mortgage 
for $6,500 to the estate of Henry McDuff 
on lot and improvements at Forest Hills, 
Cranston. 

The Peerless Box Co., manufacturer 
of display boxes, etc., for the jewelry 
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trade, is now located in its new build- 
ing, 21 Turner St. 

Mr. and Mrs. Earl R. Mulchahey and 
family have returned from an auto- 
mobile trip through Nova Scotia and 
Prince Edward Island. 

Miss Germaine Gilles, formerly with 
the E. L. Freeman Co., has accepted 
a position in the stationery engraving 
department of Gimbel Bros., New York 
city. 

The Albert Mfg. Co. has increased its 
carding and shipping department on the 
fourth floor at 45 Richmond St., and is 
hiring additional help for that depart- 
ment. 

Theodore A. Droz, president and treas- 
urer of Ernst H. Lohrmann Co., re- 
turned last week from a vacation trip 
by automobile through northern New 
England. 

Alfred B. Lemon of the E. L. Logee 
Co., and chairman of the Republican 
City Committee made an announcement 
the past week that he is not a candidate 
for the office of mayor of Providence. 

In Municipal Court the past week 
Jessie W. Tourtellot was appointed ex- 
ecutrix of the personal estate of the late 
Herbert F. Tourtellot of the Waite- 
Thresher Co. under bond of $10,000. 

Abraham Colitz, retail jeweler, whose 
store at 78-86 Main St., Woonsocket, 
was badly damaged in a fire last week 
has made adjustment with the insurance 
company and will make immediate re- 
pairs. 

The case of the Rueckert Mfg. Co. 
against W. H. Paine on a disputed book 
account was heard in civil session of 
Sixth District Court last week before 
Judge Rueckert and, on motion judg- 
ment was entered for plaintiff for $23.86 
and costs. 

Nearly 100 employes of the Opie Co., 
Westerly, motored to Rocky Point last 
Thursday for their annual outing and 
field day. A shore dinner was served 
during the afternoon, followed by sports 
and a trip through the midway attrac- 
tions. 

A. P. Workman & Son, 53 Clifford St., 
are liquidating their business and offer- 
ing all their machinery, tools, fixtures, 
etc., for sale. Mr. Workman states his 
reason for closing out the business is 
because he has gone into other business 
that requires his entire attention. 

Among the judgments entered in the 
civil sessions of Sixth District Court 
last week in suits brought by Clarence 
E. Cray, as city treasurer of Providence 
for unpaid taxes with costs in each case 
were the following: Consolidated Cel- 
lulose Products Corp of America, $370; 
Scullian Bros., Inc., $62.77, and Hallam- 
Rice Co., $180.78. 

Henry D. Sharpe, president and treas- 
urer of the Brown & Sharpe Mfg. Co., 
has been reappointed to membership on 
the foreign commerce department ad- 
visory committee by President William 
Butterworth of the Chamber of Com- 
merce of the United States. Mr. Sharpe 
is a member of the board of directors 
of the national chamber. 

The Gorham Mfg. Co. has just com- 
pleted at its plant in Elmwood a statue 
in bronze of Commodore Oliver Hazard 





CIRCULAR 


September 6, 1928 


Perry, hero of the Battle of Lake Erie 
and author of the famous phrase “We 
have met the enemy and they are ours.” 
The statue is to be erected in the 
grounds of the Rhode Island State House 
in this city with dedicatory exercises 
on Sept. 10, the anniversary of the 
battle. 

The Centre station of the Providence 
Post Office now at 63 Richmond St., in 
the center, of the manufacturing jewelry 
district, is soon to be moved to 83 Rich- 
mond St. at the corner of Friendship St. 
where it will continue to be of great 
accommodation to the jewelers. The 
building in which it is to be located has 
been leased by the government for a 
term of 10 years and is being repaired 
and equipped with modern postal fix. 
tures. 

Several pieces of the unique hand- 
wrought silver which Peter Mueller- 
Munk is showing at the Newport Art 
Association at Newport have found ap- 
preciative purchasers the past week. 
Among these a beautiful bowl has been 
acquired by Charles Potter King who 
intends it for a christening bowl. Mrs. 
Arthur Curtiss James has_ purchased 
another bowl with an inlaid pattern of 
gold which has attracted much atten- 
tion from visitors to the exhibition. Both 
these are masterpieces of the silver- 
smith’s art and have an added value 
from the fact that Mr. Mueller-Munk 
does not duplicate his pieces. 

Among the jewelry buyers reported 
in this city and vicinity during the past 
week were the following: Mr. Arnstein, 
Arnstein & Lande, New York city; 
Louis A. Levy, New York city; Max 
Singer and S. W. Singer, Singer 
Bros., New York city; Mr. Gerson, 
Bishop Gerson Co., Pittsburgh, Pa.; 
Miss McCambridge, G. M. McKelvey 


Co., Youngstown, Ohio; Mr. Schem, 
Wolf Bros. & Co., New York city; 
Mr. Prude, T. Eaton Co., Toronto, 


Ont.; Irving E. Hoffenberg, New York 
city; Mr. Baker, Auerbach Co., Salt 
Lake City, Utah, and Mr. Coplon, 
Charles Stores Co., Inc., New York city. 

Chief of Police Thomas E. Brown of 
Westerly has begun extradition proceed- 
ings for the return of Mortimer L. Aron- 
son alias “Joseph Morrison” to face 
forgery charge, Aronson being held by 
the Boston police as fugitive from jus- 
tice. He is wanted in Westerly for the 
alleged passing of a worthless check for 
$75. According to complaint lodged with 
the Westerly police by A. L. Castritius, 
the young man visited his jewelry store 
on High St. a short time ago and after 
making a purchase, cashed a check which 
was afterward found to be worthless, 
when presented at the Boston bank on 
which it was drawn. 

Headquarters inspectors and_ police 
rushed to the Enterprise building, at 
Eddy and Fountain Sts., the other night 
about 11 o’clock when employes of the 
T. & R. Jewelry Co., working overtime 
reported that a man had broken into 
the company’s office. Four men who 
were at work in the rear shop reported 
that they saw the form of a man and 
the outline of a Panama straw hat, but 
before they investigated they ran to the 
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fire escapes and climbed down five 
stories to the rear of the building. They 
attracted the attention of the patrolman 
on the beat who sent in the alarm. The 
building was surrounded and a search 
made but no trace of any intruders could 
be discovered. 

At the recent wedding at Newport of 
Miss Betty Tailer, daughter of Mr. and 
Mrs. T. Suffern Tailer of New York city 
and Walter G. Dyer, son of Brig. Gen. 
George R. Dyer of New York, and 
grandson of the late Governor Elisha 
Dyer of Rhode Island, the bride was 


the recipient of a wealth of wedding 


gifts. They were of great variety and 
included among them was an unusual 
collection of Old English silver pieces, 
many of them dating back to the days 
of George II and George III. There 
were samples of the work of several of 
the old and well known silversmiths of 
the Georgian days, platters, bowls, tea 
sets and candlesticks, the value of which 
ran into the hundreds. The ushers were 
members of the Princeton Varsity crew 
of 1925 of which the groom was captain 
and they were particularly pleased when 
they received from their former captain 
at his bachelor luncheon silver cigarette 
cases upon the tops of which had been 
etched a picture of the crew in their 
shell. These cases were by Udall & 
Ballou. 











week for an automobile tour of Canada. 

Mr. and Mrs. Dennis Dunn are on an 
automobile trip to Canada. 

Mr. and Mrs. August Blumenthal are 
spending a two weeks’ rest at Touisset. 

Mr. and Mrs. Albert Johnson left the 
early part of last week for New York. 

Mr. and Mrs. Walter Cassels are 
spending a few weeks at Block Island. 

Lewis C. Balser and family spent the 
last week-end in Provincetown. 

John Monahan has returned after a 
rest at Onset, on Cape Cod the past 
week. 

Mr. and Mrs. Edward F. Macdonald 
left last week for a week’s stay at 
Wolfeboro, N. H. 

R. M. Hoxie, salesman for the H. E. 
Clap Co., left last week for the Middle 
West on a business trip. 

Louis Chilson, of the J. M. Fisher Co., 
has returned to the factory after a busi- 
ness trip through the West. 

Several departments of the Marathon 
Co. are working nights to get their rush 
orders to the fall trade. 

Mr. and Mrs. Joseph Sicard and fam- 
ily are occupying the Torrey cottage at 
Touisset. 

August V. Friensehner returned last 
week after a sojourn at Saranac Inn at 
Saranac Lake, New York State. 

Mr. and Mrs. H. Briggs, with the L. 
G. Balfour Co., have returned from a 
pleasant sojourn spent in Maine. 

John Jennings, salesman for the 
Quaker Silver Co., left last week for a 


business trip through New York State. 
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Larry Pinto seriously injured one of 
his fingers a few days ago while op- 
erating a foot press in the factory of 
the L. G. Balfour Co. 

Mr. and Mrs. Charles Gage are spend- 
ing a vacation period at the Breakers 
cottage at Quonochontaug, on Rhode 
Island’s southern shore. 

William Morse, of the Morse Andrews 
Co., was in New York city and vicinity 
the past week on business for the con- 
cern. 

Mr. and Mrs. Harold Andrews spent 
a part of the last week with relatives at 
the Matunuck Beach summer colony on 
Rhode Island’s southern shore. 

Mr. and Mrs. George Normand will 
remain at their summer cottage in Sec- 
ond Point Road, at Oakland Beach until 
late in September. 

At the weekly band concert given at 
Norton last Friday evening, Albert Lib- 
erty with the L. G. Balfour Co., was the 
soloist. 

A decrease of $2 in the tax rate for 
1928 was announced the past week by 
the board of assessors, the new rate be- 
ing $31.80 per $1,000. 

Collinwood Bros., manufacturers of 
woven wire chain at State St., have re- 
sorted to night work in order to fill the 
demands for the fall trade. 

An automobile belonging to Alton H. 
Riley was stolen in this city one night 
early in the week but was recovered 
three nights later at Pawtucket by the 
police. 

William H. Blake has been elected 
president of the Attleboro Hoover Club 
and presided at the Republican rally 
held at Chamber of Commerce Hall the 
other evening. 

Many of the local factories closed 
down Friday night and reopened Tues- 
day morning, thus allowing the help a 
three-day holiday period over Labor 
Day. 

Raymond Brennan and Henry Flana- 
gan returned last week from several 
days’ fishing trip at Sabbatia _ Lake, 
showing a fine string of fish as proof of 
their expertness with the rod and reel. 

Albert Hubert, high school salesman in 
the New York and New Jersey territory 
for the L. G. Balfour Co., has been 
spending several days the past week vis- 
ting the factory here. 

The D. E. Makepeace Co. in Dunham 
St., manufacturers of rolled plate, have 
resorted to working nights to fill the 
large number of rush orders they have 
on hand. 

James Nicholson was painfully in- 
jured while at work at the R. B. Mac- 
donald Co. factory last week, when he 
had two fingers on his right hand cut off 
near the second joint. He was working 
on an automatic power press at the time 
of the accident. 

The American Metal Crafts Co., of 
Union St., held their annual outing last 
Saturday at Oakland Beach, on Narra- 
gansett Bay, leaving the factory by 
motor buses at 9 o’clock. A Rhode 
Island shore dinner was served at noon 
and a program of sports was run off. 

Walter A. Briggs, special justice of the 
Fourth District Court, has petitioned 
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the Probate Court of Bristol County to 
be appointed executor of the last will of 
the late Charles O. Sweet. The matter 
will be heard on Sept. 14. The testator’s 
interest in the manufacturing jewelry 
business of C. O. Sweet & Son, is left to 
his son and the amount of personal es- 
tate is inventoried at $10,000 and a simi- 
lar value on real estate. 
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A number of the employees of the 
Mason Box Co. enjoyed an excursion to 
Revere Beach last week-end. 

Charles Stark was called to Canton, 
Ohio, last week by the serious illness of 
his mother. 

Walter B. Ballou, of R. Blackinton & 
Co., and wife left last week for a short 
sojourn at Lake George, N. Y. 

James A. Doyle, Jr., returned the past 
week from an extended business trip 
through the West for the F. H. Sad- 
ler Co. 

Mr. and Mrs. John Maguire, who have 
a cottage at Matunuck Beach for the 
season, entertained a party of friends 
from here over the last week-end. 

Congressman Joseph W. Martin, Jr., 
was a speaker at the annual clambake 
of the Fall River fire department last 
week. 

Mrs. Arthur Blackinton, who was re- 
cently operated on for appendicitis at 
the Sturdy Memorial Hospital, is re- 
ported as progressing satisfactorily. 

T. J. Cummings, of the Jewelry Cut- 
lery Novelty Co., and his sons, Kenneth 
and Donald, have been camping at their 
summer place at Eastham. Mr. Cum- 
mings leaves this week on a two weeks’ 
business trip through the Middle West. 

Russell A. Lenzen and Miss Doris C. 
Cunningham were married last week in 
the chapel of St. Matthew’s Episcopal 
Church at Barrington and left. imme- 
diately on a honeymoon trip by auto- 
mobile to Fort Wayne, Ind. 

Joseph Klebes, of Klebes & Heap, 
made an excellent catch at Bear Pond 
down on Cape Cod while on a fishing 
trip the other day, bringing back a six- 
pound pickerel. This is one of the 
largest caught in this section in a long 
time. 

The Manufacturers’ Twilight Baseball 
League season closed the past week with 
the Manufacturers’ team, winner of the 
first half of the season, also the winner 
of the second half. The team represent- 
ing the combined shops waded through 
their opponents in the second half with- 
out losing a single contest. 


Plainville 


Paul Wolf left last week for a rest 
at Lake Winnepesaukee, N. H. 

The Whiting & Davis Co. has resumed 
operations on a full six day schedule. 
The concern has taken space for an ex- 
hibit at the American National Retail 
Jewelers’ Association convention at 
Dallas, Tex., next month. 









































































TRADE CONDITIONS 
Jewelers in this city report that while the 


summer trade has been quiet they are 
looking ahead to a brighter fall and winter 
trade. 

Gustave Basthem of the Henry Wil- 
kins Co. is back from a tour of Canada 
and the Canadian Rockies and reports 
having had a delightful trip. His house 
is preparing for a busy season. 

P. C. Gillespie of Gillespie Bros. has 
been sojourning at Geneva, on Lake 
Erie, while A. A. Gillespie is getting 
ready to go with his family on an auto- 
mobile trip to New Haven, Conn., and 
vicinity. 

David Weiss of Grafner Bros. is back 
from Atlantic City, where he took Mrs. 
Weiss and the members of his family for 
a rest. Mr. Weiss is preparing to make 
some extensive trips and will cover the 
territory in this vicinity. He expects 
the diamond business in particular to be 
quite brisk. 

Samuel Landaw of Landaw Bros. is 
in Atlantic City, accompanied by his 
family, enjoying a sojourn. Harry Lan- 
daw of the firm is back from a western 
business trip and found conditions satis- 
factory, as considerable watch repair 
material business is being done. Her- 
man Landaw recently returned from a 
sojourn at Cedar Point. 

The Joseph Horne Co., which is 
changing its entire first floor plan, has 
enlarged the silverware department of 
the store, this branch being in charge 
of Miss Daisy Tedrowe, who is the 
jewelry buyer. The firm is making an 
expenditure of about $500,000 in an in- 
terior program of considerable magni- 
tude which is now nearing completion. 

The members of the Retail Credit 
Men’s Association will meet Monday of 
next week in the William Penn Hotel 
to elect officers and directors for the 
fiscal year of the credit body. Five di- 
rectors whose term of office has expired, 
together with the officers, will be chosen. 
The membership has mounted to 938 
and it is confidently expected that the 
total enrollment will pass the 1000 mark 
before the first of the year. 

A meeting of some of the jewelers 
was held during the week to discuss the 
watch trade in an effort to bring about 
wholesome conditions. The movement 
had as its object the introduction of 
good methods in the conduct of the af- 
fairs of the trade. The plans which are 
being worked on are in accordance with 
the ideas of the newly created jewelers 
body organized in Pittsburgh several 
months ago. 

C. Glenn Sipe of the house of Sam F. 
Sipe is back from a diamond buying 
trip to Europe and flew 1500 miles by 
airplane, making the trip from Amster- 
dam to Vienna and then into Switzer- 
land, flying over the Swiss Alps. He 
had all the comforts in the large planes 
to those of a Pullman car, including 
plenty to eat. In Berlin 24 planes leave 
daily for all points and in booking to 
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some places reservations must be made 
days ahead to obtain accommodations, 
so popular has flying become in foreign 
lands. The trips are made in one-fourth 
the time it takes on land. 








Lancaster 

Abe Kranich and his brother, Oscar, 
of York returned several days ago from 
a business trip to New York. 

W. W. Appel & Son, N. Queen St. 
jewelers, furnished the prize cups for the 
South Eastern Pennsylvania Tennis 
League championship games played at 
Harrisburg, Pa., last week. 

The Beta Sigma Fraternity of the 
Bowman School held a house party at 
Pequea over Labor Day, about 15 couples 
attending. Mr. and Mrs. George F. 
Derst and Miss Florence Kauffman and 
John R. Jones, instructors in the school 
were chaperones. At the recent meeting 
of the Fraternity the following officers 
were elected: President John W. Nulty, 
Tarentum, Pa.; vice-president, Alfred 
Jefferies, Frostburg, Md.; treasurer, 
Donald Harlacher, Hanover, Pa.; secre- 
tary, Chester Morton, Pittsfield, Mass.; 
chaplain, Steven Curry, Peekskill, N. Y.; 
sergeant-at-arms, Harlowe Harmon, 
Tarentum, Pa. 

The following students have enrolled 
in the Bowman Technical School: Law- 
rence Colucci, Niagara Falls, N. Y.; 
Harris Decima, Clairton, Pa.; Martin 
Felsom, Los Angeles, Cal.; Howard Le- 
fley, Columbia, Pa.; Edward Milmoe, 
Canastota, N. Y.; Clarence Morris and 





Frank Myers, Lancaster, Pa.; George 
Nichols, Uniontown, Pa.; Harry A. 
Proodian, Lawrence, Mass.; James 
Pinkerton, Columbia, Pa.; Edward 


Welty, Mammoth, Pa.; and George Wit- 
mer, Ronks, Pa. The following students 
have finished their course in the school 
and have accepted positions: Richard 
L. Courtenay, Gainesville, Ga.; C. T. 
Humphreys, Fairmont, N. C.; Harry 
Wilson, Wytheville, .Va., with H. Ein- 
sohn of Welsh, W. Va.; William Bell, 
with H. R. Rogalsky, Bradford, Pa.; 
Stanley A. Huber, Travel City, Mich.; 
Warren Weaver, Gap, with Trunk’s 
jewelry store, Coatesville, Pa. Harold 
Rutishauser, Canajoharie, N. Y., a 
graduate of the school, has accepted a 
position at Crabtree’s jewelry store, 
State College, Pa. 

The following out of town jewelers 
were recent callers on the local trade: 
R. E. Sheeley, Pittsburgh, Pa.; Paul F. 
Risse, Turtle Creek, Pa.; D. H. Knickles, 
the Brotherhood Watch & Jewelry Co., 
Hoboken, N. J.; Paul V. Shaffer with S. 
Rumnford, Newark, N. J.; Junius C. 
Brown, the Brown Jewelry Co., Dan- 
ville, Va.; Cecil Hamric with the George 
L. Parker Jewelry Co., Rocky Mount, 
N. C.; Joseph T. Guilfoil with the Norris 
Jewelry Co., Fredericksburg, Va.; Al- 
fred W. Steller, Welsh, W. Va.; John 
M. Sackman with Safford & Scudder, 
Kingston, N. Y.; Blair F. Watson, 
Cameron, W. Va.; Fred J. Eisaman, 


Lock Haven, Pa.; Forrest E. Harrell 
with Watkins & Zarbough, Richmond, 
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Va.; Gerald C. Harris, Martins Ferry, 
Ohio; Charles F. Mehl with R. F, -Po. 
lack, York, Pa.; Mrs. Bruce V. Reid, 
Martin Jewelry Co., Rocky Mount, Va,; 
Albert Boldt, Reading, Pa.; Harry T, 
Charles, Meadville, Pa.; Edward Knecht, 
New Bedford, Mass.; Wilmer D. Cross. 
ley, Bellefonte, Pa.; and C. B. Charles, 
Donora, Pa. 











Mead & Co., Chicago, visited a number 
of his friends in the trade here this 
week. 

C. Howard Millikin, president of the 
Hennegen-Bates Co., and of the Mary- 
land, Delaware & District of Columbia 
Jewelers’ Association, has returned from 
several weeks’ rest at various interest- 
ing places in Maine. 

Baltimore jewelry stores are now back 
on their fall schedule of keeping open 
on Saturday. Many of the stores in 
the Charles and Lexington St. district 
closed all day Saturday during July and 
August. 

William Holman, chief of the watch 
department of John W. Mealy & Sons 
Co., W. Lexington St., has returned 
from a trip to Ohio. Mr. Holman took 
no extended vacation this year, but 
whiled away his week ends at an inter- 
esting place on South River. 

Mr. and Mrs. Oscar Samuels left this 
week for Maine to meet their son, Irving 
Samuels, who has been spending the 
summer at Camp Menatoma, Kent Hill. 
For many years Mr. Samuels, Sr., has 
been connected with the firm of J. Engel 
& Co., wholesale jewelers. 

Already a general improvement in the 
retail selling end of the jewelry business 
has been noted here. Reports from 
Southern States received by wholesale 
firms indicate that things are loosening 
up. Money received for early crops al- 
ready is in circulation and improved 
jewelry buying has been noted. 

Many congratulations were received 
Sept. 1 by Mr. and Mrs. Leon J. Engel, 
the occasion of honor being the fact 
that Jacob Engel, executive head of J. 
Engel & Co. became a grandfather. Mrs. 
Leon Engel, sojourning at Sinai Hospi- 
tal, presented her husband with a baby 
girl. Mother and daughter are in fine 
condition. 

Funeral services were held Wednes- 
day for Dudley Windsor Brandt, for 
many years a member of the firm of 
Brandt & Warner, optometrists, 221 N. 
Charles St. Stricken with a sudden ill- 
ness a week ago while at Ocean City, 
Md., Mr. -Brandt died at St. Joseph’s 
Hospital. Death was caused by a spinal 
disease. Burial was in Lorraine Ceme- 
tery. Mr. Brandt was the son of the 
late John Hamilton Brandt and Nana 
Capp Brandt. He was educated at 
Friends School and at the Rochester 
School of Optometry. Deceased is sur- 
vived by two brothers, John Hamilton 
Brandt, Jr., and Hugh Brandt. 
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Percy B. Stith, president of William 
Kendrick’s Sons, Louisville, has returned 
to the city after a rest in New York 
State. 

Ww. G. Buschemeyer, manufacturing 
jeweler and retailer, in the Starks 
building, reported that business as a 
whole had been fair over the summer 
period. 

Nolte Ament, of Geiger & Ament, en- 
tertained one of the local luncheon clubs 
during the week with some very good 
moving pictures which he took in Europe, 
Asia and the Holy Land on a trip taken 
a year or more ago. 

Mrs. Catherine Irion, wife of William 
Irion, of Matt Irion & Sons, was some- 
what shaken up in an automobile ac- 
cident on Aug. 31 when she swerved her 
car into a telephone pole to avoid a 
crash with another machine. 

Harry F. Storer, Central City, Ky., 
who has been in the jewelry business in 
that city for -a number of years, was a 
visitor to Louisville on Aug. 30. Mr. 
Storer reported that trade had been 
rather quiet in the coal fields, but was 
showing a little improvement. 

Enlarging the windows of the Will 
Sales jewelry store at Fourth and Lib- 
erty Sts. was something of a major 
operation. Columns supporting one of 
Louisville’s early skyscrapers came up 
through the two windows. However, 
they have been cut out and bridged 
across. 

Ben F. Rodgers, of Rodgers & Krull, 
Broadway jewelers, has made one of the 
best suggestions that has been offered 
through the local press for improving 
traffic conditions. Mr. Rodgers held to 
the opinion that by cutting eight to 10 
feet from the sidewalks on Broadway, 
there would be room for two more lines 
of traffic, and still a sidewalk on either 
side that would be a wide one, as Broad- 
way sidewalks are as deep as some nar- 
row streets. 


Neither relatives nor friends could be 
located in Louisville of Wallace Bonnell, 
former Louisville youth, shot down in 
Los Angeles, Cal., on Aug. 30, in an 
attempted theft of $120,000 in diamonds 
from the Herbert Diamond Co., of Los 
Angeles. The men got the stones but 
were shot down a few minutes after the 
robbery by detectives. Bonnell, 28 years 
of age, stated that he had formerly been 
a waiter in a Louisville hotel. He had 
two bullets in his abdomen and was not 
expected to live. 

An interesting sketch of Morris M. 
Lorch, secretary-treasurer of the Letzler, 
Lorch Co., Louisville, recently appeared 
in a local paper. Mr. Lorch, born and 
educated in Louisville, entered the whole- 
sale jewelry business in 1888 at Louis- 
ville. Two years later the company 
established a manufacturing department, 
and 20 years later opened a retail store. 
The latter was moved a short time ago 
to the ground floor of the Martin Brown 
building at Fourth and Broadway, and 
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at that time the manufacturing depart- 
ment was placed on the fifth floor of the 
same building. 

Some peculiar developments have 
taken place during the week regarding 
one James M. Reagan, caught on the 
roof of a Jefferson St. building in 1924, 
and convicted. It seems that he planned 
to rob a manufacturing jeweler in that 
building, and to enter a retail store 
through a skylight. He was convicted 
of housebreaking and sentenced to serve 
four years in the local jail and also con- 
victed of having burglar tools in his 
possession and sentenced to 10 years in 
the penitentiary. The penitentiary term 
was to start after the jail sentence, but 
he was serving the penitentiary term 
at Eddyville first. Lawyers during the 
week secured habeas corpus papers, and 
had him transferred from the peniten- 
tiary to the jail to serve the jail sentence 
first. Apparently the lawyers wished to 
have him in Louisville where they could 
confer with him, as later he filed suit 
through his lawyer asking a mandatory 
injunction against the jailer in order 
that he could see his attorney privately, 
charging that there was a guard always 
present. No action has been taken on 
the latter suit as yet. 











H. I. Short, representative of Berson 
& Marine, Central building manufac- 
turers, is on a business trip through 
Pennsylvania and southern New York. 

Lawrence L. Meredith, head of the re- 
tail establishment bearing his name at 
1762 St. Paul St., is planning a two 
weeks’ rest in the mvuntains for late 
this month. 

Joseph Kopelowich, head of the whole- 
sale firm bearing his name at 47 Clinton 
Ave., N., returned last week from a busi- 
ness jaunt through Pennsylvania and 
lower New York. 

The Humbert Mfg. Co., jewelers, 42 


East Ave., moved its quarters to the op-, 


posite side of the corridor last week. 
Although the space is smaller better 
light is available. The Humbert com- 
pany is located on the fourth floor. 


David Schapiro, credit manager at 


Rudolph Jewelers, retailer, 217 Main St.. 
E., last week was named manager of the 
Endicott Rudolph store. E. Weinstein, 
credit manager at the Schnectady store, 
was transferred to the Rochester store 
as credit manager. 


E. J. Scheer, 259 Main St., E., Sun- 


derlin’s, 350 Main St., E., Klee & Groh, 
148 Main St., E., and Edward J. Schroe- 
del, 1 Clinton Ave., N., all retailers, 
opened their stores for all day Saturday 
last week after closing Saturdays for 
the summer season. Mr. Schroedel closed 
afternoons. The others closed all day. 


Sales of clocks and watches increased 
a little in August, a checkup at the end 
of the month showed last week. Dia- 
monds and gems also showed a slight 
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advance. Retailers are not looking for- 
ward to anything startling but are en- 
couraged by this small pickup before 
the fall season actually gets under way. 

Ten employes of Rudolph Jewelers, 
retailers, 217 Main St., E., motored to 
Syracuse, Labor Day to join their 90 
more associates who operate the other 
nine stores in the chain for their annual 
meeting and picnic. The Syracuse dele- 
gation, headed by Harry Rudolph, man- 
ager of the Syracuse store and former 
manager of the Rochester store, acted 
as host to those from out of town. 
Sports, luncheon and other festivities oc- 
cupied the day’s program. 

Harry Rosenberg, head of the retail 
firm bearing his name at 89 State St., 
played the part of the kindly neighbor 
to a despairing Canadian family whose 
members had become separated on a 
visit to Rochester and incidentally won 
himself the plaudits of the police de- 
partment last week. After five hours of 
taxing about the city at the direction of 
Mr. Rosenberg, four women tourists 
from Timmons, Ont., finally located 
their son and brother in a garage on the 
opposite side of the city where he had 
gone to have the car repaired. 

Haskell H. Marks, member of the firm 
of Marks & Abramson, retailers, 64 
State St., and candidate for assem- 
blyman in the third district, was host 
last week to Republican candidates on 
the county legislative and judicial 
tickets, county committeemen of his dis- 
trict, district leaders, members of the 
Aldridge Club and personal friends at a 
dinner at the Ontario Casino. The din- 
ner was in the form of a social gather- 
ing in honor of candidates and workers. 

Hopes of Burt Klem, Mercantile build- 
ing retailer, came to fruition Labor 
Day when the Willow Yacht Club, or- 
ganized and directed by him this season 
at Wautoma Beach, staged its first an- 
nual races and yacht events on Lake 
Ontario. Cups valued at $800, one of 
which was donated by Mr. Klem, were 
awarded to the winners. The Hilton 
Chamber of Commerce aided in the suc- 
cess of the event by backing it publicly 
and by scheduling the Labor Day base- 
ball game so as not to interfere with the 
races. Mr. Klem himself drove a high 
speed quad in the feature event. Supper 
and dancing in the pavilion followed the 
races. Mr. Klem organized the club 
early in the summer while staying at 
his cottage. He succeeded despite the fact 
that he commuted to Rochester to be on 
the job every day and often repaired 
clocks at his cottage over the week-end. 








Samuel Perlmutter, proprietor of the 
Peoples Jewelry Co., Madison Ave. and 
St. Clair St., Toledo, Ohio, was recently 
victimized by a swindler who stole a 
ring said to be worth about $100. In 
making his complaint to the police Mr. 
Perlmutter stated that the man after 
selecting the ring asked that he be al- 
lowed to show it to his sweetheart before 
completing the purchase. The jeweler 
accompanied his customer to a restau- 
rant where the thief after going into a 
back room failed to return. 
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Beauty That Endures 


— SILVER is so obviously something 
that one buys for a lifetime that the finest and 
most-appreciated designs are those which have 
valent through generations. 





So in ‘“‘Treasure.’’ Here is an array of authentic 
period styles, fashioned in the spirit of today, with 
which one can live for years and never tire of their 
charm and grace and beauty. 


Patterns which the Jeweler can recommend to his 
customers with complete satisfaction and confi- 
dence—designs which will hold his customers’ 
admiration and interest. 
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continue so for years to come. 
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Editorials 





HE move- 

ment for a 

collec- 
tive trade drive 
to advertise and push diamonds dur- 
ing October, which has been indorsed 
and sponsored by a number of the 
leading merchants of New York, has 
found favor with many of the retail 
jewelers of the country, and without 
doubt this intense campaign to make 
the public realize the value of owning 
“the Queen of Gems” will have a ma- 
terial result in increasing the sale of 
diamonds during the fall. That such 
a campaign has not been inaugurated 
before this is surprising, because the 
merits of an intensive drive of this 
kind have been appreciated by far- 
seeing: jewelers for many years, and 
have been pointed out, time and time 
again, in this journal. But it is a 
satisfaction to many to know that it 
has at last been started, and it is 
hoped the jewelers who participate 
will do their utmost to make the cam- 
paign a success. 

Preliminary work for a campaign 
of this kind was laid early in the year 
by the National Jewelers Publicity 
Association, which arranged for the 
tie-up with a number of the leading 
retail jewelers of the country, and 
also started to lay out a general news- 
paper and magazine publicity cam- 
paign with it. Unfortunately, how- 
ever, the plan, as originally outlined, 
fell through, but as a similar one has 
been started, it is possible that some 
of the preliminary work made in June 
may be useful in the present cam- 
paign. As we understand it the plan 
of the National Jewelers Publicity 
Association contemplated a “Diamond 
Week,” but the present plan contem- 
plates a period of more than a week, 
running from Oct. 11 to Oct. 20, and 
in that way taking in two Saturdays 
which are good business days for many 
of the retail jewelers of the country. 

As an aid to the jewelers who wish 
suggestions for their advertising in 
this diamond drive, THE JEWELERS’ 
CIRCULAR published in its issue of Aug. 
9, under the title “Why Not Have a 
Diamond Week?” a number of hints 
and suggestions which the retail jew- 
eler who participates in the present 
campaign can use to his advantage, 
together with some brief facts on the 
famous diamonds of the world which 
he can use in advertising and pub- 
licity. We commend this article to 
jewelers who are interested in tying 
up with the present movement and 


Bringing Diamonds 
to the Attention 
of the Public 


they have full permission to use any 
of the hints or suggestions for. orig- 
inal advertising contained therein, 
and may treat them as their own. We 
will also be happy to extend to our 
subscribers any aid in getting matter 
for publicity on this subject of dia- 
monds generally for use in their local 
newspapers. 

In answer to the number of inquiries 
continually received from our sub- 
scribers as to the literature on dia- 
monds, we would say that prominent 
in the available works treating on this 
subject alone are: “Diamonds, a Study 
of the Factors That Govern Their 
Value,” by Frank B. Wade, published 
by G. P. Putnam’s Sons; “Diamonds,” 
by Sir William Crookes, published by 
Harper & Bro., and “Diamond De- 
sign,” by Marcel Tolkowsky, published 
by Spon & Chamberlain, New York. 
Another interesting work is “The Dia- 
mond,” by W. R. Cattelle, which con- 
tains a large amount of matter gen- 
erally interesting to both trade and 
public, but, unfortunately, the pub- 
lishers of this work (John Lane Co.), 
we understand, are no longer in busi- 
ness in this country, though the work 
may possibly be had through the 
second-hand book stores. A most val- 
uable work on diamond mining is the 
“Diamond Mines of South Africa” by 
Gardner F. Williams, which was pub- 
lished in 1902 by the Macmillan Co., 
of London and New York. This is a 
large volume of nearly 700 pages, and 
most profusely illustrated. Unfor- 
tunately, this is also out of print, 
though it may be found in many of 
the larger libraries and picked up 
through the book dealer. 

We might mention, incidentally, 
that in all the works on precious 
stones, there is a large amount of in- 
formation as to the diamond. While 
the great work of Max Bauer (which 
was translated into English by L. J. 
Spencer) is now out of print, there 
are a number of smaller works avail- 
able. Among these are: “Gem Stones,” 
by G. F. Herbert Smith, published by 
Methuen & Co., of London, which may 
be obtained through THE JEWELERS’ 
CIRCULAR; “Gems and Gem Materials,” 
by Drs. Kraus and Holden, published 
by the McGraw-Hill Book Co., which 
we can also supply; “Precious Stones,” 
by W: R. Cattelle, published by J. B. 
Lippincott Co.; “A Textbook of Pre- 
cious Stones,” by Frank B. Wade, 
published by G. P. Putnam’s Sons, 
who also publish “A Book of Pre- 
cious Stones,” by Julius Wodiska; 
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“Precious Stones,” by W. Goodchild, 
published by D. Van Nostrand & Co, 





and “Gems and Gem Minerals,” by 
O. C. Farrington, published by A. w. 
Mumford Co., Chicago. 
Some up-to-date statistics in re- 
« gard to diamond production are to be 
found in the report on diamond min- 
ing in 1927 by Sydney H. Ball, the 
first installment of which was pub- 
A sale—! lished in’ the last issue of THE JEWEL- 
B oe ERS’ CIRCULAR, and the concluding in- 
argains—— stallment of which appears this week, 
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A great buying opportunity. 


Unprecedented chance to stock Praise of the IME was, and 
Jeweler by that not so 


long ago, 
Regular Standard we uae ae 
e the jewelry business was a butt for 
J ewelry Merchandise - the cheap paragrapher or humorist in 
many of the daily papers of the coun- 
at try.:- In fact, at one time, between: the 
' ridiculous accounts as to the jeweler’s 
GREAT REDUCTIONS! profits, on the one hand, and the at- 
: tacks made on the jeweler’s merchan- 
That’s what we mean by dise on the other by various papers 
° of the country, it looked as if the in- 
Closing Out dustry had few, if any, friends in the 
. publishing business outside of the 
Diamonds, loose and mounted journals in their own industry. That 
conditions have changed in this re- 
Watches gard it is apparent to everyone, for 
from one end of the country to the 
Gold and gold-filled Jewelry other newspapers and magazines are, 
: today, giving the jeweler and the 
Watchmaker’s Supplies jewelry business a fair break both in 
the articles used and the comments 





Clocks made. More and more legitimate pub- 
licity is being given to gems, jewelry, 
Pyralin silverware and kindred lines, and more 


and more is the jeweler’s position in 
the business community being recog- 
nized as that of a responsible and 
valuable adjunct. In fact, the pendu- 
lum has swung in many cases from 
ridicule to high praise of the jeweler 
and his calling. 

As an example of the new attitude 
of the press, we might cite the elabo- 
rate editorial in the Jefferson City, 
Mo., Post Tribune, which, after stat- 
ing emphatically that “we simply can- 
not get along without the jeweler,” 
points out the important place that 
clocks and watches fill in the world 
areas today, saying: 

“They start our trains, regulate 

the working hours of industry, 

CROSS & BEGUELIN eve ‘the imal for he Gal 

past, announce the hour for our 

worship, indicate to us how fast 


15 Mammen LANE, New York our automobiles are traveling, and 
do a thousand other things on 
which our daily life is dependent. 


f A most important man is the 
; jeweler, and if you will give his 
| business just a moment’s thought 


you will know that he and his 
business are indispensable. 
“The jeweler has made tre- 


Take advantage now! 





When gift buying comes 
with a rush, you will be 
ready if you buy now these 
standard products at prices 
that are real bargains to 
you. Behind every piece is 
Cross & Beguelin’s reputa- 
tion of 65 years of service- 
giving to jewelers. 


AA 


Selection package ready to be sent 
immediately upon your request 
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The business of Bernard West & Son, 
jewelers, this city, was incorporated re- 
cently with a capital of $10,000. 

With a capital of $20,000, the jewelry 
business of Jaffe & Valenstein, jewelers, 
this city, was incorporated at Albany, 
N. Y., last week. 

Louis Gurfein, importer of diamonds, 
68 Nassau St., will return from Europe 
next Friday on the Aquitania, after a 
purchasing trip abroad. 

Harry Koltz, jeweler, this city, was 
granted a charter of incorporation at 
Albany, N. Y., last week. The capital 
of the business is placed at $10,000. 

J. D. Moose, Jr., of J. D. Moose & 
Son, Inc., Lynchburg, Va., left town 
yesterday (Wednesday), to return 
home after spending several days here. 

Clifford Miller, representing Schanfein 
& Tamis, 36 W. 47th St., will leave-on 
or about Sept. 7 for the Middle West 
and the Pacific Coast on a business trip. 

The Astor Jewelry Mfg. Corp., is the 
name of a concern which, last week, 
was granted a charter of incorporation 
to do business in this city. The capital 
is placed at $10,000. 

Milton B. Freudenheim, of Frcuden- 
heim Bros., Inc., distributors of Ameri- 
can watches, 2 Maiden Lane, is now on 
a trip through Pennsylvania. His per- 
sonal visits will be augmented by Louis 
Cutler and Julius Hurley. 

Joseph D Little, manager of the 
Sterling Silver Galleries, the Inter- 
national Silver Co., 15 Maiden Lane, 
returned to this city yesterday (Wed- 
nesday), having spent the Lubor Day 
holiday at his country home in Mas- 
sachusetts 

The Belga Trading Corp., is au- 
thorized to conduct a jewelry business 
in this city, according to a charter of 
incorporation filed at Albany, N. Y., 
recently. The business was capitalized 
with $50,000 worth of preferred stock 
and 100 shares of common stock. 

Mr. and Mrs. S. Dorfman are return- 
ing home on the Homeric after an ex- 
tended tour of Europe. While abroad 
they visited Roumania, Vienna, Berlin, 
St. Moritz, Paris and Versailles. Mr. 
Dorfman is founder of the firm of S. 
Dorfman, jobber in American made 
clocks and watches, 720 Bushwick Ave., 
Brooklyn. 

George L. Dillingham, of N. H. White 
& Co., 21 Maiden Lane, returned to 
this city Aug. 27, after concluding a 
15-day auto trip. Mr. and Mrs. Dill- 
Ingham visited Ogdensburg on the St. 
Lawrence river, the Thousand Islands 
and Montreal, returning by way of 
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Plattsburg, Lake Placid 
Saranac. 

Mr. and Mrs. Benjamin S. Katz left 
for Chicago on Sept. 2 where they will 
spend a few days en route to the Pacific 
Coast. It will be a combined pleasure 
and business trip. Paul Samuels, Chi- 
cago and Pacific Coast representative 
of Katz & Ogush, Inc., will be one of 
the party on the trip to the Coast. It is 
planned that they will spend 10 days 
in Los Angeles, a week in San Francisco 
and on the trip back East, several days 
in St. Louis, Kansas City and Cincin- 
nati. Mr. Katz will visit several Mid- 
western and Western wholesalers who 
carry the products of the Katz & Ogush 
firm. 

Schedules in bankruptcy were filed in 
the United States District Court last 
Thursday by Mortimer Solomon and 
Henry Solomon, doing business as 
Henmort’s, 566 Seventh Ave, this city. 
A voluntary petition in bankruptcy 
was filed by the concern July 9, and 
Charles Shongood was appointed cus- 
todian under bond of $500. The lia- 
bilities are listed at $6,505 and the as- 
sets at $3,000. These assets include 
stock in trade, $2,000, and machinery, 
tools, ete., $1,000. The largest unse- 
cured creditors are: Henry Altman, 
$900; Charles Altschul, $1,262; Star 
Jewelry Co., $731; S. Weissman, $700; 
J Gottlieb, $334; H. Friedman, $500; 
The Good Co., $303; Pickoff Bros., 
$392; S. Dorfman, $231; Westson Watch 
Co., $225, and the Maxson Jewelry 
Co., $223. 

For the express purpose of curbing 
diamond and narcotic smugglers, a new 
customs enforcement unit for the Port 
of New York composed of 149 men and 
eight patrol boats, was put in opera- 
tion last Saturday, according to an an- 
nouncement which has been made at the 
Custom House. The new patrol boats 
will operate under Section 581 of the 
Enforcement of the Tariff Act of 1922, 
which gives them the right to arm to 
compel compliance with customs regula- 
tions. The unit, which is the larg- 
est of its kind in the United States, 
is composed of two station inspectors, 
13 customs inspectors, 81 guards, 16 
engineers and 17 laborers. There is 
a crew of five men on each patrol 
boat, one inspector, one engineer and 
three guards. It is understood that an 
official at the Custom House declared 
that machine guns will be used only 
against recognized smugglers and known 
boats, and that orders have been issued 
that no innocent persons be molested. 
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On a charge of grand larceny, a man 
describing himself as David Boxer of 
Division St., Brooklyn, was arraigned 
on Wednesday, Aug. 29, before Magis- 
trate Flood in the Essex Market Court 
and held in $1,000 bail for examination. 
The prisoner, whom the police say, is 
also known as Dan Baxter, ‘was arrested 
the day before by Patrolman Kaczasiski 
of the Bedford Ave. Station on the com- 
plaint of Mrs. Emma Tryer of Wythe 
Ave., who accuses Boxer of swindling 
her out of $1,200 in an alleged diamond 
transaction. According to the woman, 
Boxer accosted her on Aug. 19 and asked 
her to enter into a deal with him, where- 
by they were to buy $4,000 worth of dia- 
monds from a man whom the prisoner 
claimed recently arrived from Russia. 
Boxer is said to have met the woman 
the following day and exhibited a 
sample diamond which they took to a 
pawnshop where it was appraised at 
$5,000. Mrs. Tryer claims she drew 
$1,200 from the bank and turned it 
over to Boxer and “the man from Rus- 
sia.” They left her, she claims, telling 
her to wait for a few minutes until they 
could get the diamonds, but they never 
reappeared. Mrs. Tryer pointed out 
Boxer to the patrolman while he was 
standing on the steps of the subway 
station at N. Seventh St. and Bedford 
Ave., Brooklyn. 

An echo of the hold-up and robbery 
of Mirabeau C. Towns at his office, 3 
Maiden Lane, this city, on Dec. 14 last, 
was heard, Tuesday, Aug. 28, before 
Judge Hopkins in the White Plains 
Court. According to Mr. Towns, after he 
was robbed of jewelry and diamonds 
worth $31,000, he began checking up his 
records and gathering bills for the mer- 
chandise which had been stolen. He dis- 
covered that he had no bill of sale for 
a diamond weighing 5.35 carat worth 
$4,750 which he claimed he had obtained 
from a man known as Luis Diener, and 
who is said to be a diamond merchant. 
Mr. Towns informed Diener that he 
wanted this bill of sale but claims he 
failed to receive any reply to his request. 
A note which Mr. Towns had given to 
this man for the stone was sent to the 
bank and protested. Mr. Towns alleges 
that in view of the fact that he could 
not obtain a bill of sale giving him 
clear title to the diamond, he called on 
the customs authorities, who, after 
learning the circumstances of the case, 
intimated they. may possibly seize the 
stone if it can be found. In order that 
the note which Mr. Towns had given 
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for the stone might not be circulated 
among other dealers, Mr. Towns en- 
deavored to have this note impounded by 
Judge Hopkins last Tuesday. He was 
told, however, that this procedure was 
unnecessary. 

Peter H. Metzler, jewelry auctioneer, 
who has been spending the summer in 
New York, recently returned to his 
home town, Columbia, S. C., where his 
office is at 1610 Main St. 

Henry Miller of Miller & Veit, Inc., 
importers and cutters of diamonds, 48 
W. 48th St., returned home about 10 
days ago on the Berengaria from a trip 
to the diamond markets of Europe taken 
in the interest of his concern. 


Otto D. Wormser, president of the 
National Jewelers’ Board of Trade, 22 
W. 48th St., returned to his office Tues- 
day after a 10 days’ fishing trip in 
Maine. Mr. Wormser was accompanied 
by Meyer D. Rothschild, president of the 
American Jewelers’ Protective Associa- 
tion, and Jacob Mehrlust. 

The meeting of the Apprentice School 
Committee, which was to have been held 
Aug. 30 at the offices of the Jewelry 
Crafts Association, 48 W. 48th St., has 
been postponed, due to the fact that a 
quorum could not be obtained. The 
meeting, according to Robert S. Tipping, 
secretary of the association, will be 
held within the next few days. 

Salesmen for Cohn & Rosenberger, 
47 W. 34th St., have started out over 
their territories during the past week 
or so. Last Saturday Ben Levis and 
Charles Feitelbaum left for the Pacific 
Coast and the week before Gerald Rosen- 
berger proceeded to the same vicinity. 
About the same time Murray Robinson, 
Jerry Gipps and Henry Altheimer left 
town for business trips throughout the 
East and Samuel Oppenheimer left for 
the Middle West. Toward the end of 
this week and next week most of the 
remainder of the men will be out on 
their routes. 

Frank Walker, auctioneer, 610 Broad- 
way, Brooklyn, will sell to the trade 
beginning Sept. 11, at 10.30 a. m., the 
entire stock of the firm of H. J. Woronov 
& Son, Inc., which is being liquidated 
in order to settle the estate of H. J. 
Woronov. The sale will be held at 717 
Grand St., Brooklyn, where the business 
has been located for the past 35 years. 
Included in the stock to be offered will 
be a selection of mounted and un- 
mounted diamond jewelry, watches. 
movements, platinum jewelry,  silver- 
ware, clocks, etc. A complete optical 
department will also be offered for sale, 
as well as the mahogany fixtures, show- 
cases, trays, safe and other equipment. 
The entire stock and fixtures are valued 
at $87,000. They may be inspected on 
Monday, Sept. 10, from 10 a. m. to 
4p. m. 
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Mae B. Stewart, jeweler, of Gardner, 
Mass., has filed a voluntary petition in 
bankruptcy, giving her liabilities at 
$9,058 and her assets at $7,693. 

J. M. Kirby has returned from the 
Knights of Columbus convention at 
Cleveland. He detoured on his return 
through Canada, stopping at Montreal 
and Quebec. 

C. H. Brigden, proprietor of the 
Watch & Clock Shop, 21 Bromfield St., 
has left for the Pacific Coast, via the 
Panama Canal, to set up as watchmaker 
in California. The Bromfield St. shop 
is being continued by T. R. Fisher and 
R. A. Whipplex and son. 

M. S. Page believes that business in 
New England is due for improvement. 
On his return from a trip which took 
him to several sections of the country, 
he said he found that business in the 
West was showing considerable improve- 
ment, and he thinks that this part of 
the country will follow shortly. 

The annual fall outing of the New 
England Jewelers Golf Association will 
be held this year at Manchester, Vt, 
Sept. 23 and 24. The officers expect an 
unusually large attendance, and all who 
plan to come are urged to make their 
reservations at the Worthy Inn, the 
headquarters, as soon as possible. The 
tournament will be held on the Equinox 
golf course, one of the most famous in 
the country, in the shadow of Equinox 
Mountain. The regular tournament will 
be held on the two days, Sunday and 
Monday, and on the evening of Monday, 
the banquet will be served, at which a 
profusion of prizes will be awarded to 
the winners. Sports will be provided 
for the ladies. Carl Lawton, Boston, is 
president, and Albert M. Kohn, Hart- 
ford, secretary-treasurer. 
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Empire State News 

Kuster & Wickham, Buffalo, N. Y., 
have dissolved partnership. Joseph 
Kuster will continue the business alone. 

Harry Goodman, a jeweler, has com- 
pleted a deal for the purchase of the 
business block at 26 W. Market St., 
Corning, N. Y., in which his store is lo- 
cated. The block was purchased from 
Mrs. Bert Quigley, of East Pulteney St. 

Louis Shapiro, jeweler, 93 Broadway, 
Newburgh, N. Y., has purchased the 
jewelry stock and fixtures of the late 
Frank Policano, 168 Broadway. It is 
reported that Mr. Shapiro will place 
the Policano stock on sale in the near 
future, after which the store will be 


closed. 








Rochester, N. Y., retailers who closed 
their stores either part or all day Satur- 
days beginning July 1, reopened for the 
regular season last week. Among them 
are Sunderlins’, 350 Main St. E.; E. J. 
Scheer, 259 Main St. E.; Klee & Groh, 
143 Main St. E., and Edward J. 
Schroedel, 1 Clinton Ave. N. 
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Letter to the Editor 


‘‘Memorandum” and the Factors Act 
New York, Aug. 31, 1928. 
Editor, THE JEWELERS’ CIRCULAR: 


Permit me to say a final word by way 
of comment on your editorials in THE 
JEWELERS’ CIRCULAR of Aug. 9th and 
Aug. 23rd. Your recommendations to 
the jewelry trade concerning the form 
of the instrument used in memorandum 
transactions seem to be based on the 
assumption that where the transaction 
can be shown to have been a bailment 
the Factors Act will afford no protection 
to an innocent purchaser or pledgee. 
This does not accurately state the case. 
Bailments of a certain class are the very 
transactions to which the Factors Act 
refers. The application of the Act de- 
pends solely on the question whether the 
goods were entrusted to a factor or other 
agent for the purpose of sale. 

There may be, of course, a bailment 
of another sort to which the Factors 
Act would not apply, as where goods 
are delivered for the purpose of repair; 
but you cannot avoid the Factors Act 
merely by showing a bailment. 

My suggestion to the members of the 
jewelry trade who sincerely wish to re- 
duce the hazard cf memorandum would 
be to give less study to the wording of 
their memorandum and more heed to the 
character and standing of the persons 
whom they entrust with possession of 
their goods. 

Very truly yours, 
R. CORNELIUS RABY. 








Fall River, Mass. 





Barnes Bros. have been making im- 
provements in their store at 377 S. Main 
St., and increasing their stock. 

Joseph Wild was elected a member of 
the executive committee of the Fall 
River Merchants’ Association, at the 
annual meeting held last week. Con- 
gressman Joseph W. Martin, Jr., was 
the principal speaker at the banquet. 








Business Troubles 





Stewart’s jewelry store, Gardner, 
Mass., is reported to be in bankruptcy. 

The Security Jewelry Co., Baltimore, 
Md., has been sold out by the sheriff. 

William Friedman, Miami, Fla., has 
filed a voluntary petition in bankruptcy. 

Isidore Antis, Inc., New Orleans, La., 
is offering 25 cents on the dollar to cred- 
itors. 

An involuntary petition in bankruptcy 
has been filed against Samuel Toll, Phil- 
adelphia, Pa. 








A man who was released a few days 
ago from the State prison of Rutland, 
Vt., was arrested a short time after- 
ward on a charge of robbing the jewelry 
store of F. B. Howard, Inc., at Mer- 
chants Row, Rutland, Vt. He is charged 
with stealing merchandise valued at 
$700. 
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Mr. and Mrs. Samuel Aisenstein are 
enjoying a visit of several days at At- 
lantic City. 

J. C. Allen, treasurer of the Oneida 
Community, has been in the city visiting 
the local district offices of the concern 
in the Jefferson building on Chestnut St. 

Mrs. I. Dubrow, wife of a prominent 
South St. retail jeweler, has returned 
from a long vacation stay at Atlantic 
City. 

Harry Bedichimer of I. Bedichimer & 
Co. returned from Europe on _ the 
Columbus after an extended trip of 
three months during which he visited 
the diamond markets of Amsterdam, 
Paris and London. 

Behr Gordon lodge, Independent Or- 
der Brith Sholom, composed entirely of 
wholesale and retail jewelers and allied 
lines, will resume its activities, after 
the summer rest, at a meeting to be held 
on Tuesday evening, Sept. 18, when a 
program for the fall and winter will be 
discussed. 

Philadelphia wholesalers have been 
advised that the store of Rothschild & 
Wertschafter, Inc., for many years on 
the Boardwalk at Atlantic City, has 
been closed by order of Harry Spivak of 
this city, receiver in involuntary bank- 
ruptcy proceedings. It is not believed 
here that the firm will resume business. 

Charles Weitz, retail jeweler at 520 
Spruce St., is receiving congratulations 
of his friends in the jobbing trade on 
his recent capture of a six and a half 
pound fresh water bass in New Jersey, 
the feat being more notable as his rod 
broke in the struggle and he landed the 
fighting fish with the broken end. The 
fish was the largest of the species ever 
taken in south Jersey. 

Two Sansom St. wholesale jewelry 
merchants are elated over return of 
their sons from Blue Mountain camp in 
the Poconos where both lads won hon- 
ors and increased in weight and height. 
Bruce Gordon, 15, son of Max E. Gor- 
don, is back with two gold medals, one 
for swimming, the other for amateur 
theatrical work and Earl Korff, son of 
Samuel Z. Korff, is wearing a medal 
won for his cartoons in the camp news- 
paper and first honors in nature study. 

The Department of Public Safety here 
has been advised of the robbery of the 
jewelry store of M. J. Conville at Shen- 
andoah, Pa., and asked to be on the 
lookout for the thieves who are expected 
to try to dispose of their loot here. The 
store was broken into by burglars who 
forced open a transom into the store- 
room and stole watches, rings and other 
jewelry, of an aggregate value of $2,000. 
Finger prints left on articles in the 
store have been sent here for possible 
identification. 

Samuel Potash, who recently filed a 
voluntary petition in bankruptcy, has 
filed schedules of his debts and assets in 
the United States District Court here 
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showing liabilities of $9,176 and assets 
of $68,330. Potash has closed his store 
at 7 S. Eighth St. and retired frem 
the retail jewelry business for good, he 
states. The heavy discrepancy between 
his liabilities and assets is due to the 
large number of accounts receivable 
but which cannot be collected at this 
time, according to the jeweler, who is a 
veteran in the business in this city. 

With the passing of Labor Day and 
the return of leading members of the 
trade from vacations, things are begin- 
ning to brighten up in the wholesale 
jewelry district. There will be no more 
interruptions to the routine of business 
until Sept. 15 and 16 when Rosh Hash- 
anah or the Hebrew New Year is cele- 
brated. However, the first day falls on 
a Saturday and the second on Sunday 
so there will be no interference with 
business on Sansom St. Yom Kippur, 
or the Day of Atonement, the next rigid 
holiday, falls on Sunday, Sept. 23 and 
will not conflict with the regular routine 
of the Street. 








Allentown 





Louis W. Schattenstein, 120 N. Sixth 
St., and wife spent the week-end and 
Labor Day at Atlantic City. 

P. A. Freeman, 911 Hamilton St., was 
the recipient of birthday roses at this 
week’s meeting of the Allentown Rotary 
Club. 

Harry J. Dotter, the Lehighton 
jeweler, and Mrs. Dotter are enjoying 
a brief period of rest and recreation in 
Philadelphia. 

J. H. Frankenfield, associated for many 
years with leading local jewelers in 
the capacity of a repairman, has opened 
up a repair department in the jewelry 
store of I. J. Lawrence, 27 N. Sixth St. 

Among the out-of-town jewelers seen 
in Allentown during the week were: H. 
W. Swartz, Fleetwood; C. W. Bartholo- 
mew, Palmerton; R. E. Saeger, Nazareth, 
and W. W. C. Geary, Bethlehem. 

The following traveling men have been 
calling on the trade in this locality: Mr. 
Kelly, Gorham Co.; Harry M. Levy, Max 
S. Greenwald, Inc.; E. R. Haas, Gorham 
Co.; Joseph Lampl, Walter Lamp] and 
George L. Craig, Watrous Mfg. Co. 

I. J. Lawrence, 27 N. Sixth St., who 
specializes in the sale of antique cameos, 
has on display in his window a rare and 
beautiful collection of mounted and un- 
mounted cameos, which is attracting 
considerable attention. 

Wilson H. Appel, the jeweler, 625 
Hamilton St., informs the public through 
his newspaper advertising that the 
Legacy pattern has been selected for 
the Morning Call model house just com- 
pleted and now open for inspection to 
the public. 

M. W. Young & Co., the Palmerton 
jewelers, have awarded a prize to Mrs. 
Howard Cyr for having coined the ad- 
vertising slogan, “Young in Name—Old 
in Experience.” Mr. Young is so pleased 
with this slogan that he is going to fea- 
ture it in all his advertising. 
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mendous strides in recent years. 
The unwieldy and unreliable watch 
of some years ago has given way 
to a watch that is a gem in its 
beauty and as regular as the sun 
in keeping the time. Much of this 
improvement has come _ about 
through meetings such as that be- 
ing held here at the nresent time.” 

The editorial was not only quoted 
in other papers but has been favor- 
ably commented on. One of those 
papers which republished it not only 
endorsed the sentiments which it ex- 
pressed, but added on its own part the 
comment that the editorial was lack- 
ing in that it did not point out that 
the jeweler was more than the cus- 
todian of good timepieces, i.e., that 
the jeweler was also the counsellor to 
the community in gifts and precious 
things. 

The jeweler has won his position in 
the community and the recognition 
now accorded him by the press 
through the fact that the members of 
his industry, as a whole, have for 
years conscientiously tried to live up 
to the reputation that has come down 
from the jewelers of past ages. This 
has been based on scrupulous honesty, 
integrity and fair dealing. The pub- 
licity he has asked for has been sim- 
ply a truthful statement of the condi- 
tions that relate to his business. The 
work of his associations, local, state 
and national, has been conducted on a 
high plane, and the public at large and 
the newspapers are now realizing that 
the jeweler is not only a merchant of 
a high type, but a public-spirited citi- 
zen ready to back all movements for 
honesty and integrity that will benefit 
the business world and the public as 
a whole. 








The Platinum Market 


Conditions in the platinum market 
still remain unchanged with no indica- 
tion of any immediate improvement. 
Trading is still quiet and prices which 
have been quoted for the past few weeks 
are still holding fast. The official prices 
are as follows: 


Per Ounce 

SNe a Gren oes alias ciate) wide mi averse $78 
Platinum containing 5 per cent 

RINE gS oo, Sou: ie ai obo arererere 
Platinum containing 10 per cent 

REIN, Sisar-eseacardierasera suo ella 
NR odes oa dax yaad ann areieal arene 325 
PN os Side ce cetincewaceeswmene 55 








Marker & Feagan, Denver, Colo., are 
conducting an auction sale at Canon 
City for the Paul Beheler Estate Jew- 
elry Co. Jack Osmont has purchased 
the Beheler stock. 
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THE ADVANTAGES 
1. Greatly improved appearance. Only watch and strap or band visible. No unsightly 
projections. 
2. Strap or band removed or inserted in less than one-third the time required for 
lug models. Nuisance of handling spring bars eliminated. 
3. Smaller watches without smaller movements. Center of the case utilized. 


4. Relieves wear on strap or band. 


TRADE COMMENTS 
(By leading designers and manufacturers—dquoted. ) 
“The wrist watch of the future.” 
“The greatest improvement ever made in strap watches.” 


“A knock-out.” 


Sold complete and boxed, in 14K gold-filled cases fitted with Elgin, Waltham or Illinois movements. 
Choice of English straps or trifold leather or mesh bands. 10/0, 6/0 or 3/0 sizes now available in several 
attractive models. 











United States and foreign patents pending by 


MANHEIMER WATCH COMPANY 


Wholesalers of American Watches Since 1875 
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Chicago Notes 





Frank Bruns, representing A. Witt- 
nauer Co., is making a business trip 
through Illinois. 

William Walsh of the Meyer Jewelry 
Co., Kansas City, Mo., was a visitor in 
the trade here last week. 

Oscar Blankenmeister, wholesale 
jeweler of St. Louis, Mo., spent a few 
days in Chicago recently on business. 

Vv. M. Feltus, Chicago manager for 
J. R. Wood & Son, left early last week 
for a delayed sojourn of two weeks. 

Miss Katherine Kelly of J. Ralph 
Tobin Co., Springfield, Ill., spent part 
of her rest period in Chicago and visited 
with friends in the trade here. 

Jack Hoffman of Hoffman Bros., Inc., 
New York, visited their Chicago office 
last week as he was returning from a 
business trip to the Pacific Coast. 

George Hughes, representing the 
Holmes & Edwards factory of the Inter- 
national Silver Co., out of the Chicago 
office, left last week for his vacation. 

Fred Whitney of the Hadley Co. called 
on the trade in the West and Northwest 
after attending the jewelry show in 
Kansas City and returned home: last 
Thursday. 

Art Connor, Chicago manager of 
Knickerbocker Watch Co., has returned 


_ from an extended business trip through 


the middle western and northwestern 
territory. 

George Flemming, representing the 
J. J. Sommer Co., returned last week 
from a three weeks’ trip in the West and 
left Monday for three weeks in the 
southern territory. 

Edward Vail, formerly of the Vail 
Jewelry Co., Wichita, Kan., and well 
known to the trade for years, was in 
Chicago last week and visited with 
friends in the trade. 

KE. S. Heller, representing M. Draper 
& Co. and Gemex Co., returned to Chi- 
cago last week from a trip through the 
Middle West and left Sunday for De- 
troit and Cleveland. 

F. J. (“Casey”) Dunn of Dunn Bros., 
Providence, arrived in Chicago last week 
after a trip through the Middle West 
and Northwest and called on the trade 
here before returning home. 


A. S. True, diamond merchant with 
headquarters in the Columbus Memorial 


building, returned recently from an ex- 
tended trip through Canada. He was 
accompanied by Mrs. True. 

Joseph Goldstone of the Blauer-Gold- 
stone Co., returned recently from a 10 
days business trip in Oklahoma and 
Texas and reports the most optimistic 
conditions noted for several seasons. 


Louis Robinson, auctioneer, returned 
recently from Biloxi, Miss., where he 
conducted a sale under the Art plan rep- 
resenting J. L. Art & Co. of this city. 
Mr. Robinson says that in summer he 
prefers Chicago climate. 


Kristian Falkenberg of Walla Walla, 
Wash., left on Thursday of last week for 
his home. Mr. Falkenberg visited New 
York and other eastern cities after at- 
tending the jewelry show here early in 
August and spent several days with 
friends here. 

Irving N. Chayken, Hammond, Ind., 
who has been very successful in business 
there announced while in Chicago last 
week that he is arranging to open a 
branch store in Ayrora, IIl., in the near 
future. He expects to be ready for busi- 
ness early in October. 

Mr. and Mrs. Robert Bancroft spent 
a few days in Chicago recently as they 
returned home from a visit with his 
parents in Columbus, Ohio. Mr. Ban- 
croft is associated with V. A. Corrigan, 
Inc., at Houston, Tex. They expected 
to visit in St. Louis en route. 

William Schumann of Leubusher- 
Schumann Co. left Monday night for 
Kansas City to call on the trade of 
that territory and in Texas. Steve Leu- 
busher and Ed. Gerken, of the same 
company, have returned from trips in 
Wisconsin and the Northwest. 

Henry E. Hart, recently appointed 
Chicago manager for Arnstine Bros., 
arrived in Chicago last week to take 
charge. Few men are better known or 
more highly regarded in the diamond 
trade of the country than Mr. Hart and 
the trade here is glad to welcome him. 

T. F. Grosze, watchmaker, who has 
been in Chicago for some time, left with 
his family for St. Louis last week. Mr. 
Grosze has accepted a position with 
Kuschner Bros., Lake Charles, La., and 
after a short visit with relatives in and 
near St. Louis, will leave for that city. 

C. P. Dungan and B. S. Felty of the 
Chicago office and W. T. Smith of the 
Meriden office of International Silver 
Co., left on Wednesday of last week for 
Duluth, Minn. From there they take a 


boat for several miles north and will 
spend two weeks fishing in the northern 
lakes. 

Swartchild & Co., wholesale material 
house, recently tried out personal air 
mail delivery. All the orders received 
from their customers in Dubuque, Iowa, 
were placed in charge of Jack Gould, 
advertising manager, and J. J. Murray, 
Iowa representative, and in two and one- 
half hours after the mail was opened 
in Chicago the merchandise was de- 
livered in Dubuque. 

Joseph Stein of the Stein & Ellbogen 
Co., and president of the Chicago 
Wholesale Jewelers Association, left last 
Saturday for New York, from which port 
he will sail for Europe on the Aquitania, 
Sept. 12. He was accompanied to New 
York by his family, who will return to 
Chicago after he sails. Mr. Stein ex- 
pects to visit all the principal markets 
and will return to Chicago about 
Nov. 1. 

Charles Howes, who has represented 
E. Logee Co., in Chicago for several 
years, left recently for California ac- 
companied by his family. Mr. Howes 
will represent the E. Logee Co. in the 
future on the Pacific Coast, making his 
home in California. A. B. Paulsen, who 
has represented Waite-Thresher Co. for 
many years here, will now represent E. 
Logee Co. here in addition to the Waite- 
Thresher line. 

Frederick M. Gottlieb, diamond dealer, 
left here early last week for New York 
and sailed from there on Friday on the 
Paris for Amsterdam. He expects to 
be there and in Paris for about four 
weeks. Before leaving Mr. Gottlieb 
completed the enlargement of his office 
space in 35 E. Wacker Drive. The new 
room added will serve as his private 
office and all the space formerly occupied 
will be devoted to sales and clerical pur- 
poses. 

Among the retail jewelers visiting the 
wholesale trade here recently were Mar- 
tin Hoer, Mankato, Minn.; Mrs. Melzer 
of Melzer Jewelry Co., Galveston, Tex.; 
E. E. Mosiman of Mosiman Jewelry Co., 
Bluffton, Ind.; Miss Lange of John J. 
Lange Co., Racine, Wis.; J. E. Grime 
of the Spencer Jewelry Co., Dayton, 
Ohio; A. E. Trask, Trask Jewelry Co., 
Galesburg, Ill.; M. B. Sallan, Sallan 
Jewelry Co., Racine, Wis.; Miss Kelly 
of Adam H. Bolander, Rockford, III; 
Mr. Jenkins, H. E. Snyder & Co., Fair- 


(Continued on page 96) 
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field, Iowa; William Vogh, Milwaukee, 
Wis. 

Harold Green, president of Quaker 
Silver Co., who has been spending some 
time with the trade here left Sunday 
for Minneapolis and the Northwest. 

Harry Miller, representing Potter & 
Buffington Co., left last week for Detroit 
and will spend about three weeks call- 
ing on the trade in the cities of the 
Middle West. 

George Dahlman, representing the Re- 
liance Mfg. Co., with offices in the Hey- 
worth building, left Monday for New 
Orleans and will spend two or three 
weeks in the southern territory. 

Frank Newburger, representing Kas- 
per & Esh and Leach & Miller Co., is 
making a business trip to the cities of 
the Middle West loop and expects to 
return to the Chicago office in about two 
weeks. 

“Uncle Mose” Schwab of M. Schwab 
& Co., Cincinnati, Ohio, spent Friday of 
last week in Chicago on business and 
visited many of his host of Chicago 
friends. He was accompanied by his 
daughter. 

Ernest Block, manufacturers’ repre- 
sentative with offices in the Heyworth 
building, left Monday for Columbus, 
Ohio, and will spend two weeks calling 
on the trade of that State and in the 
cities of Missouri. 

Mrs. A. Massover, president of the 
A. Massover Co., jewelry manufactur- 
ers at 39 S. State St., is making an ex- 
tensive tour of the East, combining 
pleasure and business. She expects to 
spend some time at New Preston, Conn., 
where she will join her daughter Har- 
riet Selma, who has spent the past two 
months visiting with the family of 
Waldo C. Emmerson, world renowned 
artist at his Palace estate. Before re- 
turning Mrs. Massover will motor 
through the eastern States visiting all 
important jewelry centers and various 
factories. 











Va., was a recent out-of-town visitor. 
James Fenstermacher, Frohman & Co., 
returned from Michigan, where he en- 
joyed a rest. He will leave for the rvad 
next week. 
William W. Oskamp, president of the 


Cincinnati Wholesale Jewelers and 
Manufacturers Association, leaves Sat- 
urday for a two weeks tour of the East. 
He will meet Mrs. Oskamp at Atlantic 
City. 

Edward C. Jacocks and R. Herman of 
the Gruen Watch Co., returned from a 
long tour to Alaska. Fred G. Gruen, 
of the watch firm, is at Banff, Can., 
while George J. Gruen is in Europe at 
the present time. 
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Jesse Phillips of the Richter & Phil- 
lips Co., set Wednesday, Sept. 19, as the 
opening day for the resumption of 
weekly meetings by the local Advertisers 
Club. Mr. Phillips is president of the 
organization. 

Albert Sauer, president of the com- 
pany bearing his name expects to leave 
Cincinnati Sept. 8 and spend several 
weeks in Boston and New York. He 
will meet Mrs. Sauer when she arrives 
in New York on Sept. 27, returning with 
her parents from a trip to Europe. 

W. R. Bowden, manager of the Strib- 
ling Hazelwood Co., jewelry store at 
Nacogdoches, Tex., passed through Cin- 
cinnati during the week and called on 
John E. Gerwe of Frohman & Co. He 
was accompanied by Mrs. Bowden and 
the Misses Valley Bright and Jewel 
Whitehead. The quartette had been in 
New York city and passed through the 
Queen City on their return to the Lone 
Star State. 

The creditors of the Six Michaelson 
Bros., Cincinnati, are being notified 
that the tangible assets of the firm con- 
sisting of stock, fixtures, machinery, 
tools, etc., as well as personal prop- 
erty, and supplies appraised at approxi- 
mately $820 will be offered for sale 
at the office of Charles T. Greve, ref- 
eree in bankruptcy, 305 Carew building, 
corner of Fifth and Vine Sts., Cincin- 
nati, on Sept. 7, at 9:45 A. M. The 
referee informs the creditors that he 
will retain the right to reject any and 
all bids 











William F. Sebel has returned from 
a business trip to Oklahoma. 

Harold Jaffe and Mrs. Jaffe were re- 
cent visitors at Lake Wawasee. 


Arthur Hutto has returned from a 
week-end visit at Lake Maxinkuckee. 

Mr. Baskin of Baskin Bros., New 
York, called on local trade this week. 

Abe Marks is now manager of the 
outside salesmen for the Dee Jewelry Co. 

Miss Sarah Goodman, of Goodman & 
Co., is the guest of friends in Los An- 
geles. 

L. B. Gutter of the Wilson Jewelry 
Co., has returned from a two weeks’ visit 
in Chicago. 

J. P. Mullally conducted a very suc- 
cessful three-day special sale of mount- 
ings, last week. 

Russel Webb of H. H. Mayer, Inc., is 
sojourning for two weeks in Baltimore 
and Washington. 

Mrs. John Cory of Los Angeles is the 
guest of her uncle, Harry L. Johnson 
and Mrs. Johnson. 

A. W. Gray and wife have returned 
from a vacation of several weeks in 
Traverse City, Mich. 

I. C. Davis is manager of the Davis 
Jewelry Co., opened at Eighth and Main 
Sts., Richmond, Aug. 22. 

Edward Watts, formerly with Hoff- 
man and Co., Inc., is now connected with 
the Indiana Jewelry Supply Co. 
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Allen O. Pickett of the Henry Ander. 
sen Co., has returned from a combined 
business and pleasure trip to Chicago, 

Oscar Alpert, formerly with the 
Freidburg Jewelry Co., Detroit, is now 
associated with the Crown jewelry 
store. 

Dr. E. O. Noggle of L. S. Ayres & 
Co.’s optical shop has returned from a 
three weeks’ sojourn passed at Lake 
Wawasee. 

C. R. West has opened an office in 
Room 201, Kresge building, where he 
will engage in the practice of optom- 
etry. 

Samuel Selka and David Klor are on 
a business trip in West Virginia. H., 
Mareus is recovering from a _ recent 
illness. 

T. F. Schlaegel, manager of the 
American Optical Co. together with his 
family are sojourning for two weeks at 
Schaeffer Lake. 

Leon Levy, manager of the Kay 
Jewelry Co., will attend a convention 
at the Paramount Hotel, New York city, 
Sept. 9 to 12. 

Allen Moorehead, high school repre- 
sentative of the L. G. Balfour Co., 425 
Board of Trade building, has returned 
from a trip to Wawasee. 

P. E. Smith, associated with J. P. 
Mullally, has returned from a most en- 
joyable rest at Bedford and French Lick. 
Mr. Smith was accompanied by his wife 
and children. 

Recent trade visitors included Aaron 
Purcell, Noblesville; Ernest Newlin, 
Plainfield; William W. Ulrey, Palestine; 
Walter Simmons, Franklin; George 
Conner and wife of Brownstown. 

J. F. Reagan, president of Baldwin- 
Miller Co., will return to the city Sept. 
as Mr. Reagan’s wife and daughter 
have spent the past two months at their 
summer home in Epworth Heights, 
Mich. 

Claude Noggle of the Henry Ander- 
sen .Co. was married July 31 to Miss 
Ione Smith of this city. Mr. Noggle 
and his bride went to Michigan on their 
honeymoon and have returned for 
residence in this city. 

The Glass & Onyx Products Co. was: 
incorporated at Kokomo, Aug. 30. The 
capital stock consists of 500 shares of 
no par value and the objects of the new 
corporation are the distribution and sale 
of various articles of merchandise made 
of glass or onyx or other similar mate- 
rial. The incorporators are: Don P. 
Strode, Verl S. Wiley and Thelma M. 
McGrail, all of whom live in Kokomo. 








Thieves broke into the store of George 
Gruliow, 661% Elizabeth Ave., Eliza- 
beth, N. J., and took over $300 worth of 
goods last week. They gained entrance 
by forcing a rear window and door jamb, 
but were apparently scared away be- 
fore they could take anything of great 
value. The loot taken consisted mostly 
of small articles and pins. It is believed 
that the job was done by a group of 
thieves who have broken into several 
other adjacent places. No insurance 
was carried, 
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Mart Van Ittersum, of the Will-Mart 
Jewelry Co., has returned from a trip 
through the northern part of the State. 

H. C. Pudrith has returned from 
Cedar Point on Lake Erie, where he has 
been resting. 

L. H. Redmond and Mrs. Redmond, 
of Pontiac, Mich., have left for a motor 
trip through the East. 

Russell Schafer, of the Luths, Dor- 
weld, Haller Co., is passing two weeks 
at one of the lakes north of Detroit. 

Mrs. Mildred Kinney, auditor for the 
E. H. Pudrith Co. has returned to her 
desk again, after an absence of some 
time. 

Gerald Canter, of the Canter Jewelry 
Co., has sailed from New York for Lon- 
don, England, where he expects to visit 
with relatives for the next six weeks. 

The Charlan Jewelry Co. has recently 
become a Michigan corporation. It is 
located at 1114 Metropolitan building. 
The capital stock is $5,000. 

The Lake Shore Jewelers, Inc., at 
Ludington, Mich., have decreased their 
capital stock from $150,000 to $5,000, 
according to recent announcement. 

Harold Hackett, manager of the 
Schaefer Jewelry Co., at Pontiac, Mich., 
and Mrs. Hackett, are in the northern 
part of the State where they will pass 
two or three weeks. 

J. R. Roach, of the E. H. Pudrith Co., 
returned last week from a trip that took 
him into the wilds of northern Canada. 
Part of the way was made by canoe up 
to the Hudson Bay. 

H. B. McNally, of Brown City, Mich., 
who visited Detroit this week, buying 
new merchandise, reports decidedly fa- 
vorable business conditions in his part 
of the State. 

Edward R. Roehm, manufacturing 
jeweler in the Liggett building, is put- 
ting in much time at the Detroit Yacht 
Club, where he has been assisting in de- 
tails pertaining to the international 
yacht races. 

A. B. Stralser, wholesale jeweler, who 
has been located in the old Whitney 
building for many years, expects to be 
fully settled in his new quarters at 801 
Metropolitan building this week. Mr. 
Stralser is one of the oldest wholesalers 
in Detroit and is being cordially wel- 
comed by all the other jewelers in that 
structure. 

The Greater Detroit Retail Jewelers’ 
Association recently received 15 applica- 
tions for membership and there are 
prospects of many others signing up 
shortly. President Fenske says the fu- 
ture of the new organization is most 
promising. He, with the committees, is 
planning a number of interesting events 
for the early fall. 

: The J. L. Hudson Co. has recently put 
into service its new addition covering 
half a city block on Woodward Ave. In 
the process of expansion the jewelry sec- 
tion of this great department store has 
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been extensively expanded. The jewelry 
section is on the main floor on the Wood- 
ward Ave. side. This department, like 
all the others, is favored with a cold air 
ventilating service that makes the in- 
terior most enjoyable even on the hottest 
days. 

Three alleged members of what is 
known as the “Purple” gang were ar- 
rested last week by two detective lieu- 
tenants on suspicion of being connected 
with the $25,000 diamond holdup of Mor- 
ton Sillman in his jewelry store at 202 
State St., recently. The suspects are 
all under 30 years of age. They were 
arrested after Sillman had seen their 
photographs and told the police two of 
them may have been the men who kicked 
him into unconsciousness before they 
took his diamonds. 

George Luessler, of the H. Himelhoch 
Co., is back at his work after passing 
several weeks in a Detroit hospital. He 
is now as well as ever, he says. Fred 
Flachsmann, retail jeweler at 2859 
Gratiot Ave., is again at his store after 
several weeks’ illness passed at the Ford 
Hospital. He also is again in good phy- 
sical condition. Mrs. John Halstead 
who, with her husband, operates a retail 
jewelry store at Gratiot Ave. and Chene 
St., has recovered from a recent opera- 
tion at a Detroit hospital. Detroit 
jewelers are all pleased to learn of the 
recovery of these persons who were 
stricken one after another during the 
early summer. 

Charles E. Boyd, secretary of the Re- 
tail Merchants’ Association, has the fol- 
lowing to say regarding business con- 
ditions: “In spite of hot weather and 
other divertisements, the retail trade in 
Detroit during July appears to have 
held its own very satisfactorily on a 
basis of comparison with July of 1927 
or the present fiscal year through July. 
A large number of the stores continue 
to show increases over July of 1927 and 
about half of those stores reporting 
show an increase for July over the in- 
crease for the fiscal year to date. While 
there are a few more stores showing a 
dcerease for July, 1928, as against 1927, 
than was the case in June, 1928, the 
change is very small and can be at- 
tributed to several temporary factors 
that do not necessarily indicate a con- 
tinuation of this situation. Detroit con- 
tinues to show a very fine increase in 
the Federal Reserve index for its retail 
trade over July of 1927. Collections for 
July, 1928, as shown by the stores re- 
porting, are just about on an equality 
with July, 1927. Not only has the natu- 
ral summer slackening in employment 
been eliminated but there has been an 
almost continuous increase for several 
months and industrial conditions show 
no indication of any falling off in that 
fine record for some few weeks to come.” 








C. S. WeMett Co. will open a jewelry 
store in the store formerly occupied by 
H. G. Jenks at Danville, N. Y. F. W. 
Barrett, who was formerly an employer 
of Mr. Jenks, will be employed in the 
watch and jewelry repair department. 
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Minneapolis and St. Paul 





Martin Wier, formerly in business in 
Faribault, Minn., has taken over the 
Sherwood stock there, and will continue 
in that town. 

Felix A. Berner, sales executive, J. 
B. Hudson & Son, Inc., Minneapolis, and 
Mrs. Berner, motored to Le Mars, Iowa, 
a few days ago and visited relatives. 


Miss Mabel Wiberg, who has been em- 
ployed during the past year by Kirch- 
ner & Renich, manufacturing jewelers, 
Nicollet Ave., Minneapolis, has resigned 
her position, and has gone on an ex- 
tended trip. 

James D. Dougherty, manager, J. B. 
Hudson & Son, Inc., retail jewelers, 33- 
35 S. Seventh St., Minneapolis, has been 
on a six weeks’ motor trip through the 
East. Mr. Dougherty was accompanied 
by Mrs. Dougherty and their daughter. 

Representatives of out-of-town firms, 
who recently called on the Minneapolis 
trade, included Harry Goodeson, Inter- 
national Silver Co.; “Tim” Hay, Traub 
Co., Detroit; J. Ogelvie, R. Wallace & 
Sons Mfg. Co.; Sol Roseman, New York. 








Canada Notes 





The Guaranty Jewelry Co., of Toronto, 
Ont., has been adjudged bankrupt, and 
A. E. Brocklesby has been appointed 
custodian. 

H. O. Gowiland, well known optician 
of Montreal, died on Aug. 27th at *he 
age of 64 years. Mr. Gowilane was 
born in England, and 28 years ago came 
to the United States, where he engaged 
in the optical business. In 1910 he re- 
moved to Montreal, entering business on 
his own account. He was connected 
with McGill University and was the 
author of several scientific works. His 
widow, one son and one daughter survive. 

Peter Stringer, Hamilton, Ont., was 
recently swindled out of $1,125 by two 
confidence men who showed him what 
they represented as diamonds but which 
turned out to be glass imitations. One 
of the men made Stringer’s acquaintance, 
pretending that he wanted to buy real 
estate, and while they were in conversa- 
tion a third man accosted them and said 
he had come from Russia with a num- 
ber of diamonds that he wished to sell. 
He offered to submit them for examina- 
tion to a jeweler, and a clerk in a jewelry 
store on King St. examined one of the 
stones and pronounced it genuine, and 
worth $700. A bargain was struck, 
Stringer and the first man offering to 
pay $3,500 for the lot. Stringer paid 
over his share and it was arranged that 
he should keep the stones until the other 
man had completed the transaction. The 
party separated with the understanding 
that they would meet again. But, need- 
less to say, nothing more was heard or 
seen of the swindlers. The stones were 
taken to another jeweler for examination 
and found to be worthless, the genuine 
stones having been removed from the 
assortment by the swindlers. 



























TRADE CONDITIONS 


Trade with the retail jewelry dealers of 
Evansville and other towns in southern 
Indiana has not been very good during the 
past week. There has of course been some 
business, but it has not come with a rush. 
The annual grand circuit races at Dade Park 
in Evansville drew thousands of people to 
the city and this meant some additional trade 
for the local dealers. Most of the dealers 
feel that September will be a better trade 
month than August. In fact they are look- 
ing for a fairly good business the remainder 
of the year. Reports from the rural com- 
munities are to the effect that retailers are 
looking for a steady improvement in trade 
after the farmers sell this year’s corn crop. 
General business conditions in Evansville are 
getting better gradually and many of the 
large manufacturing plants are being oper- 
ated on steady time and there are not as 
many men out of employment as three or 
four months ago. 





Wallace C. Dyer, local optician, wife 
and son, have gone to Wisconsin, where 
they will spend the remainder of the 
heated season on the lakes. 

Local dealers in glassware report 
their trade during the month of August 
held up fairly well. They are looking 
for a marked improvement in trade dur- 
ing September. 

J. Harry Poole, who formerly owned a 
pearl button factory at Rockport, Ind., 
was in Evansville on business a few 
days ago. Mr. Poole is one of the lead- 
ing citizens of Rockport. 

Charles Hebner, of the Hebner Jew- 
elry Co., Boonville, Ind., was a business 
visitor in Evansville a few days ago and 
reported trade in his section had shown 
some improvement during the past 
month. 

Pearl button factories in some of the 
towns in Southern Indiana are having a 
hard time to get all the first class mus- 
sel shells they need in their business. 
Shells have been unusually scarce this 
year and the prices have been about 
as high as they were during the World 
War. 

Chris Hewig, formerly engaged in the 
retail jewelry business in Evansville 
and now traveling for a large diamond 
concern in New York city, was here 
during the week on business and visiting 
with his many friends. Mr. Hewig is 
widely known to the trade in this part 
of the state. He formerly represented 
this (Vanderburgh) county in the In- 
diana state legislature and was active 
in local politics for a number of years. 

The auction sale of the bankrupt stock 
of Esslinger & Salm, at 217 Main St., 
Evansville, has been in progress during 
the past week and the sale has been 
successful and largely attended. This 
stock recently was purchased by R. A. 
Zanone and Martin Perel, of Memphis, 
who operate retail stores in Memphis, 
St. Louis and Atlanta and who are well 
known to the trade. They bought the 
stock at receiver’s sale, the Esslinger & 
Salm Co. having been thrown in bank- 
ruptey by a petition filed by the Citi- 
zens’ National Bank of this city. Adolph 
Froelich, cashier of the Citizens’ Trust 
& Savings Co., was appointed receiver 
for the company. It is the intention of 
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Zanone and Perel to install new fixtures 
and a new stock of jewelry and dia- 
monds and conduct a first class retail 
jewelry store at the old stand. This is 
in the heart of the downtown business 
district and is regarded as an ideal loca- 
tion for a retail jewelry store. Esslinger 
and Salm started the store about a quar- 
ter of a century ago. 
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Miss Lillis, formerly with the Scrib- 
ner & Loehr Co., is now connected with 
the Eisenstad Co., wholesale jeweler, in 
the Swetland building. 

John Daley formerly connected with 
Brown Bros. in the Colonial Arcade, has 
gone into business for himself, and 
opened a retail store in the Bulkley 
building. 

J. A. Conn, auctioneer, returned to 
Cleveland the past week from his south- 
ern office at Clermont, Fla., and left 
again for Columbus, Ohio, where he is 
conducting a sale. 

Among manufacturers’ representatives 
in Cleveland the past week were: Leo 
Heilbrun of the Leo Heilbrun Co., New 
York; J. H. Koneig of the Shelleraft 
Corp., and Mr..Bliss of the Bugbee & 
Niles Co. 

It is expected that there will be a 
good sized delegation of the Cleveland 
trade at the annual convention of the 
Ohio Retail Jewelers Association that is 
to be held in Columbus, Sept. 10, 11, and 
12, and efforts will be made to bring 
the next convention to this city. 

The first meeting of the Cleveland 
Credit Stores Association is to be held 
on the first Thursday of September. 
There will be a dinner followed by a 
business meeting at which a number of 
interesting matters are to be discussed. 
This marks the first of the fall meetings. 

R. W. Thayer of the Thayer Bead 
Service has returned from an extensive 
tour of Europe on which he was accom- 
panied by Mrs. Thayer. They visited 
practically every important city in 
Europe and went from Paris to London 
by airplane. They report a most enjoy- 
able trip. 

E. J. Dister, 2700 Lorain Ave., retail 
jeweler, suffered the loss of his large 
street clock which was smashed by an 
interurban car which was running on 
temporary rails alongside the regular 
track. The car lurched as it passed the 
clock, sideswiping it and smashing it 
to pieces. 

The first regular monthly meeting of 
the 24 Karat Club which will mark the 
organization’s fall activities will take 
place at the Staler Hotel, Parlor D, to- 
morrow (Sept. 7) at eight p.m. Many 
items of interest will be brought up at 
the meeting, including a very interesting 
form of advertising. The annual ban- 
quet of the club will take place on Fri- 
day, Oct. 5. Those members having 
their dues paid up for 1928 will be 
admitted without charge, and extra 
tickets will be $3. 
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A man was arrested by police and 
charged with hurling a brick through 
the window of the Shaw Jewelry Co, 
on Sunday afternoon. Hundreds of 
people were passing at the time and the 
man, who claims he was hungry and 
penniless, saw several bags in the win. 
dow labelled $5,000. He was under the 
impression that they contained this 
amount of money, determined to have 
one and broke the window for this pur. 
pose. The bags were part of an adver. 
tising display and filled with cotton. 

Maloch Kaliff, an employee of the 
Zwee & Burr Co., manufacturing jewel- 
ers met with a terrible accident that 
caused his death several hours later, 
He had entered the elevator of the build- 
ing on the first floor and in some manner 
fell backward through the open door and 
was dragged up two stories, his body 
dangling in the shaft, before the acci- 
dent was discovered. The fire depart- 
ment was called to aid in the rescue, and 
while rescuers supported the body in 
the shaft, others chopped a hole through 
a thick concrete wall between the floors 
to reach the cage. He was unconscious 
when finally released and had been im- 
prisoned for an hour and an quarter. 
He was removed to Lakeside Hospital 
where he died of injuries the same day. 








Indiana Notes 


Frank Kiser of J. F. Kiser & Co, 
Muncie, accompanied by his mother is 
resting in northern Michigan. 

Mr. Peck, manager of the Vent jewel- 
ry store, Kokomo, is touring the eastern 
States and Canada. He is accompanied 
by Mrs. Peck. 

Arthur Bell of the Bell Jewelry & 
Optical Co., Kokomo, recently suffered a 
nervous breakdown and is now re- 
cuperating in Iowa, where he is visiting 
relatives. 

John R. Losey, age 84, a jeweler at 
Plymouth, has retired from_ business. 
Mr. Losey was in the jewelry business 
in that city for 63 years, being the city’s 
oldest business man, both in age and 
length of time in business. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ending Sept. 1, 1928 

The U. S. Assay Office reports: 


Gold bars exchanged for gold 





PD rk Sariseecn esata Shee ve $704,912.18 
Gold bars paid depositors...... 20,523.32 
PANNE th bose eens Gis wbiblee Gees $725,435.50 


Of this gold bars exchanged for gold 
coins are reported as follows: 
Aug. 4 Rise air erie a ee letersi deceiele $397,683.98 


PA ES aSGa ice aide Pacas Se 66,009.49 
FEMME MD” 525-466 Sia Fa a) 1a See 84,760.23 
| EY Daa cre rey raesps tae oar hee Se 109,962.09 
RE pee ere ener pence eb eres 36,231.22 
PRIN 5 i555 Sib ee Serle cree aren 10,265.17 

UPR soe oes Sia ee ie $704,912.18 








Fred C. Davis, successor to L. Kim- 
ball & Sons, jewelers at 79 Merrimack 
St., Haverhill, Mass., is retiring from 
active business after being associated 
with the jewelry trade for 50 years. 
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Bud Behn, retail jeweler, Chippewa 
Falls, has been spending his summer 
holidays at a cottage at Pine Lake about 
25 miles north of his native city. 


Herman Bloedel, retail jeweler, Mil- 
waukee, together with his wife and their 
daughter, Helen Bloedel, have returned 
from a trip through Yellowstone Park. 

Ben Stark, who has been employed in 
the jewelry store of Tom Platzer for the 
past 15 years, has taken a position with 
Mrs. John B. Umbs, Milwaukee retail 
jeweler. 

Jewelers of Milwaukee have again 
opened their stores on Saturday after- 
noon. The stores have been closed dur- 
ing July and August on Saturday after- 
noons but were re-opened after Labor 
Day. Most of the local jewelers closed 
down for half a day Labor Day. 

E. H. Waldhier, retail jeweler, Beaver 
Dam., Wis., has completed the building 
of his new store in that city and will 
have his formal opening on Sept. 13, 14, 
and 15. The new establishment is 
equipped with entirely new fixtures, etc., 
and when completed will be one of the 
finest jewelry stores in that section of 
the State. 

An indication of business conditions 
in Wisconsin may be gained by the State 
Industrial Commission’s monthly report, 
which shows an increase of 4.2 per cent 
in volume of factory employment in Wis- 
consin between June 15 and July 15. 
This increase, however, is considered al- 
most entirely seasonal because, exclusive 
of canning and preserving establishments, 
factory employment gained only 0.3 per 
cent. Average per capita weekly earn- 
ings of factory workers fell from $27 
in June to $24 in July. At the public 
employment offices the number of work- 
ers registered for employment for each 
100 places was 113 in July as compared 
with 123 in June and 111 in July a year 
ago. Public employment office services 
are free to both employers and workers. 

The Milwaukee District Jewelers’ 
Club has already reserved space at the 
seventh annual Milwaukee Home Show, 
to be held March 16 to 23 at the Mil- 
waukee Auditorium. This show is one 
of the city’s established institutions and 
ranks as one of the finest of its kind 
in the country. The committee in charge 
is planning to make the show one of the 
biggest and best that has ever been put 
on, H. A. Kagel, secretary of the Home 
Show has announced. Early reserva- 
tions, he says, indicate that the show 
will have a greater number of exhibitors 
than ever. The local jewelers’ organiza- 
tion has taken part in the show for the 
last few years, exhibiting each time 
those jewelry products which are neces- 
Sary in a home, such as silverware, 
clocks, ete. 

A large number of retail jewelers of 
the State came to the city for the Wis- 
consin State Fair and Mid-West Market 
week and many of them called at local 
Wholesale houses. Among those who are 
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reported to have put in an appearance 
are: Alfred Schroeder, West Bend; E. 
F. Waldhier, Beaver Dam; E. Meiners, 
Mayville; R. Meiners, Mayville; Roy 
Petersen, Racine; Harry Doolittle, Jef- 
ferson; Mr. and Mrs. Ralph Payne, 
Boscobel; P. Jagla, Kiel; Otto C. Bolte, 
Columbus; N. P. Larson, Waupaca; L. 
Plautz, North Milwaukee; B. Panik, 
Cudahy; Estberg & Son, Waukesha; M. 
Schneider, Burlington; U. Amidon, 
Hartford; William Volckmann, South 
Milwaukee; H. W. Umbs, South Mil- 
waukee; C. B. Bartholf, East Troy; E. 
C. Pahl, Fall River; J. B. Kimball, 
Waukesha; Miss Marie Shannon, Mon- 
tello; “Joe” Boelter, Manitowoc; R. 
Hille, Menomonee Falls; Eric Prudames, 
Delavan; H. B. Miller, Salt Lake City, 
Utah; M. Sallen, Racine; J. Butler, 
Dubuque; Arthur Jones, Waukesha, and 
William Wedyck, Waukesha. 











D. B. Ward of D. B. Ward & Co., is on 
a trip through southern Missouri. 

Charles Borel with Jules Borel & Co 
is home from a visit of three weeks in 
Minnesota. 

Leon Meyer, president of the Meyer 
Jewelry Co., spent the last week-end in 
St. Joseph, Mo. 

A. J. Busekrus left Aug. 29 for St 
Louis to spend a week. He made the 
trip by automobile. 

William T. Lewis of Lewis & Som- 
mers, manufacturing jewelers, is away 
from business for a fortnight’s rest. 

J. V. Robinson, secretary of the C. B. 
Norton Jewelry Co., and family have 
motored to Minnesota for a visit of sev- 
eral weeks. 

A. H. Halbeck, Horace McKinney and 
Ira Seigfried, travelers for the C. A. 
Kiger Co., who were here for the Jewel- 
ry Show, are again on the road. 

Louis Oppenstein of Oppenstein Bros., 
former police commissioner and former 
election commissioner, has been selected 
chairman of the Republican County com- 
mittee. 

Mr. and Mrs. Fred Goldman and 
family returned Aug. 31 from a month’s 
stay in northern Wisconsin. They made 
the trip by automobile. John Rompel, 
designer for the Goldman Jewelry, Co., 
has recovered from a recent operation 
and is back at work. 

Mr. and Mrs. Frank Green and family 
have returned from a motor tour ot 
the Ozarks. Leo Peters of the Green 
Jewelry Co. has returned from a trip 
to the West coast. The Green Jewelry 
Co. has made the crest for the new 
Lincoln and Lee University. 

John A. Buchroeder, Columbia, Mo., 
has opened a shop for the manufactur- 
ing of fraternity jewelry. This is en- 
tirely separate from the jewelry store 
of J. A. Buchroeder. .Gus Faust has 
charge of the new shop and he will 
put in a line of machinery. 

Jacob F. Dobler of the Dobler En- 
graving Co., made several trips in his 
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motor car to neighboring towns in Mis- 
souri and Kansas and has gone back to 
his engraving shop while his son, Fred 
A. Dobler, is making a two weeks’ visit 
in Texas. 

W. O. Hensley of E. O. Baumgarten’s 
Kansas City branch of the Norris, 
Alister-Ball-Bridges Co., had as guests 
over the week-end. Mr. and Mrs. George 
O. Sanford and Mrs. James Tapana, 
Baxter Springs, Kan., and E. M. Mit- 
chell and Raymond Christian, Spring- 
field, Mo. E. O. Baumgarten is on a 
trip through the West. A. J. Hazard 
is making a trip through Missouri and 
[llinois. 

Mr. and Mrs. Jack Wood, the former 
with Oppenstein Bros., met with an ac- 
cident while returning from a trip to 
Colorado, Saturday, Aug. 25. On the 
highway in western Kansas Mr. Wood’s 
sedan was struck by a car which crossed 
the road at high speed. Mr. Wood’s car 
turned over three times and he and Mrs. 
Wood were thrown out. Although badly 
bruised they were able to complete the 
trip to Kansas City by train. 

Among the week’s visitors were: E 
J. Tietjen, Cole Camp, Mo.; J. E. New- 
field, Parsons, Kan.; R. J. McCormick, 
Alva, Okla.; J. F. Drake, Ponca City, 
Okla.; R. C. Libby, Weir, Kan.; W. J. 
Daugherty, Newton, Kan.; W. A. Gar- 
rison, Waverly, Kan.; J. R. Weakley, 
Kearney, Mo.; M. A. Coffman, Braymer, 
Mo.; G. A. McKinney, Atchison, Kan.; 
R. H. Smith, Paola, Kan.; Roy Johnson, 
Newton, Kan.; G. E. Clodfelter, Ver. 
sailles, Mo.; T. J. Daugherty, Macon, 
Mo.; J. R. Lucas, Platte City, Mo., and 
A. J. Geiger, Sabetha, Kan. 








Consular Notes 


A firm located in Winnipeg, Can., is 
in the market for cheap ‘clocks, accord- 
ing to a bulletin issued by the Bureau 
of Foreign and Domestic Commerce. By 
referring to File No. 33029, the Bureau 
at Washington, D. C., or any of its 
branches will give the details as to this 
concern’s requirements. 

Novelty cuff links, it is announced, by 
the Bureau of Foreign and Domestic 
Commerce, are the items of jewelry 
wanted by a firm in Berlin, Germany. 
The Bureau at Washington, D. C., or 
any of its branches will give additional 
facts about this firm’s requirements if 
File No. 33105 is used. 

Imitation jewelry and novelties for 
women are listed by the Bureau of For- 
eign and Domestic Commerce as the 
articles desired by a firm in Maracaibo, 
Poland. Detailed information will be 
given by the Bureau at Washington, 
D. C., or any of its branches if File No. 
33026 which covers this request, is given. 

The Bureau of Foreign and Domestic 
Commerce reports that a firm in Santos, 
Brazil, is in the market for alarm and 
time-marking clocks. File No. 33031 
covers these items and further informa- 
tion will be given by the Bureau at 
Washington, D. C., or any of its 
branches if reference is made to this 
number. 
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A. A. Goodyear, jeweler, Santa Paula, 
was a visitor last week. 

E. Bastheim, of the E. Bastheim 
Jewelry Co., with his family is spending 
a few days at Catalina Island. 

A. S. Fischer, watchmaker, 711 Title 
Guarantee building, and family, will en- 
joy a sojourn at Santa Monica. 

Chester A. Hansen, retail jeweler, 
256 South Broadway, spent the Labor 
Day holidays at Long Beach. 

Joe Nieders, San Francisco, is in Los 
Angeles for a rest. He is spending his 
leisure on the golf links. 

James Wesley, of White & Wesley, 
with Mrs. Wesley, has gone to Phoenix, 
Ariz., for a month’s recreation. 

Winsor Cobb, with the Krementz Co., 
Newark, N. J., was in the city last week. 
He will leave this week for the North. 

Max Light, diamond broker, Hellman 
Bank building, with Mrs. Light, are 
enjoying a sojourn at Catalina Island. 

C. F. Weston, designer and engraver 
for the trade, 715 Title Guarantee build- 
ing, has returned from a three weeks’ 
sojourn. 

Theodore J. Hinden, wholesale jewel- 
er formerly in the Chester Williams 
building, has returned from an outing at 
Catalina Island. 

William E. Phillips, who has been 
East visiting factories which he repre- 
sents at 704 Title Guarantee building, 
will return here Sept. 9. 

D. M. Rosen, of the B. & R. Jewelry 
Co., 701 Broadway Arcade building, 542 
South Broadway, has gone to Venice for 
a two weeks’ sojourn. 

J. P. Holley, of Finerman, Braus & 
Holley, 610 Title Guarantee building, 
jewelry manufacturers, has gone to 
Capistrano for a brief stay. 

James Bridges, with the International 
Silver Co., eighth floor of the Metropoli- 
tan building, is on a business trip 
through Arizona and New Mexico. 

Stanley Thorne, jewelry auctioneer, 
has completed the sale of the stock of 
merchandise of the Taylor Jewelry Co., 
Oceanside. Mr. Taylor is retiring from 
business. 

Jack Allison, diamond mountings, 715 
Title Guarantee building, back from an 
extended selling trip, remained but a 
few days and then started for his north- 
ern territory. 

I. Einrich, of the D. & I. Jewelry Co., 
New York, arrived in the city last week, 
accompanied by his bride, whom he mar- 
ried just before he stared on his regu- 
lar western trip. 

Vernon Smith, in charge of the sta- 
tionery department at the Donavan & 
Seaman Co., has recovered from an ill- 
ness which confined him to the house for 
a short time. 

Members of the Southern California 
Jewelers Golf Association will hold the 


‘ regular fall tournament during the first 


week of October. The contests will be 
held at the Oakmont Club greens at 
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Glendale, at which clubhouse the regular 
dinner will be served. 

L. J. Andreini, Andreini & Smith, 
wholesale jewelers, 710 Title Guarantee 
building, has gone to New York to call 
on the jewelry manufacturers. He will 
be absent until Oct. 1. 

Donavan & Seaman, Brock & Co., and 
Montgomery Bros., whose stores have 
been closed all day Saturdays during 
the heated period, have resumed their 
Saturday opening. 

Frank Shapiro, manager of the Ham- 
ilton Diamond Co., 546 South Broadway, 
with Mrs. Shapiro, is making a trip 
through the Northwest, visiting Mount 
Rainier and other points. 

David Balkan, representing Forman 
& Hurwitz, diamond and gem importers 
and wholesale jewelers, 714 Title Guar- 
antee building, has started on his fall 
trip through the Northwest. 

Peter De Roos, 511 Loew State build- 
ing, manufacturing jeweler, is enjoying 
a three weeks’ sojourn at Yosemite Val- 
ley points. He is accompanied by his 
wife and infant baby, Jaqueline. 

Elmer A. George, wholesale jeweler, 
609 Title Guarantee building, has re- 
turned from an outing spent at Gilman 
Hot Springs. On Labor Day he enter- 
tained his employes at that resort. 

Zachary Zemby, who conducts a 
branch of the Zemby Watch Crystal Co. 
of New York, at 801 Title Guarantee 
building, has left on a business trip up 
the coast as far as San Francisco. 

James A. Apffel, president of the 
James A. Apffel Jewelry Co., who with 
his family has been living at their sum- 
mer residence at Manhatan Beach, 
moved back to his city residence this 
week. 

Max Schneider, wholesale jeweler, 612 
Title Guarantee building, with Mrs. 
Schneider, and A. Kirsch, diamond im- 
porter, Title Guarantee building, have 
returned from an outing at Lake Arrow- 
head. 

Both members of the firm of Aberth 
& Weitschat, jewelry engravers for the 
trade, 711 Title Guarantee building, 
have returned from a brief sojourn 
spent at Catalina Island, with their 
families. 

Virgil A. Holbrook, watchmaker for 
the trade and chime clock specialist, 703 
Metropolitan building, is entertaining his 
daughter, Mrs. Guilford Aikin, of Cleve- 
land, and wife of a jeweler. She will re- 
main for a month. 

E. Rosenbaum, 420 Jewelers’ Ex- 
change building, manufacturer’ of 
leather goods and trimmings for the 
jewelry trade, has gone to San Fran- 
cisco where he will take in the sights 
of the Bay region. 

S. D. Seaman, of Donavan & Seaman 
Jewelry Co., 743 South Broadway, start- 
ed Sept. 2, for Chicago. There he will 
leave his wife to visit friends and will 
motor to the Eagle River region, in 
Wisconsin for a week’s fishing. 

Harry Maybaum, of Maybaum Bros., 
San Francisco, diamond and pearl im- 
porters, left the first of the week after 
a successful trip but was called back 
here by the stress of business within 
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two days after leaving Los Angeles. 

H. E. Folkenson, western manager of 
the Gruen Watch Co., Cincinnati, Ohio 
with offices at 517 Loew State building, 
has been ill for several weeks but has 
sufficiently recovered to start on his trip 
covering the Denver-West territory. 

P. D. Walsh, of P. D. Walsh Co, 
wholesale jeweler, has gone to San 
Francisco with Mrs. Walsh and daugh- 
ter. He will be gone 10 days. While in 
the Bay City he is the guest of J. F. 
Wooster, of the Wooster Optical Co. 

Richard H. Nelson, formerly of Nel- 
son Bros., 516 S. Broadway, has re- 
turned from Reno, where he went to or- 
ganize a company, for financing a gold 
mine he owns with others, in the North. 
The mine is known as the Sugarman. 

Morris Marshak, with M. Reingold, 
Inc., is convalescing slowly but his many 
friends will be delighted to know that 
he is on the road to recovery. Mr. 
Marshak had a nervous breakdown and 
it will probably take a long time for his 
complete recovery. 

E. G. Kizer, 5663 Pasadena Ave., 
Highland Park, whose store was ruined 
when the building caved in two weeks 
ago, opened his new store Friday and it 
was visited by hundreds of his patrons. 
There were a large number of floral 
pieces to attract visitors. 

George V. Eckstein, 714 Title Guaran- 
tee building, representative of the Bell 
Jewelry Co., New York, arrived from a 
trip to San Francisco but he had hardly 
reached his office when he started back 
to the Bay City. He will continue up 
the coast to Portland and Seattle. 

Among out-of-town jewelers seen in 
the wholesale houses recently were: Wil- 
liam Niefelt, Oceanside; Joseph Helfert, 
Santa Paula, who was accompanied by 
his wife; Arthur Cohen, of the Arthur 
Jewelry Co., San Bernardino; Rollin 
Steere, Redondo Beach, and E. B. Lang, 
Venice. 

Jesse Measer, of the Berson-Measer 
Jewelry Co., 403 Jewelers’ Exchange 
building, has started on a two weeks’ 
business trip through Arizona and New 
Mexico. H. B. Robinson, a member of 
the firm, will take a much needed rest 
of a fortnight, after Mr. Measer’s re- 
turn. 

Samuel S. Salve, diamond importer 
and wholesale jeweler, 811 Title Guar- 
antee building, is back from a four- 
months’ trip through eastern Europe, 
where he visited Amsterdam, Antwerp 
and other gem centers. He went to look 
at gems and to study conditions among 
the precious stone markets. 

Mark Clark, formerly with the James 
A. Apffel Jewelry Co., Title Guarantee 
building, has severed his connections 
with that firm and has entered the em- 
ploy of the Bullock Department Store. 
Leland H. Driver, with the Apffel con- 
cern, is assembling his samples for his 
annual fall trip through the North and 
East. He will be gone six weeks. 

President P. H. Dunn of the Armer & 
Brown Co., jewelers’ tools and materials, 
504 Title Guarantee building, has re- 
turned from a trip to the East where 
he visited relatives. Harry Delmont, 
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formerly connected with the Armer & 
Brown Co., but now with R. L. Meyers, 
San Francisco, in the same line, was a 
visitor to his old firm last week. 


H. Gross, of Gross Bros., jewelers, 
638% South Broadway, has returned 
from a trip of three weeks at Honolulu, 
H. T., and declares that while the beauty 
of the beach at Honolulu and surround- 
ing country was romantic and delightful! 
he thought nothing could excel the beau- 
ties of Southern California. He was ac- 
companied by his father and his wife. 

W. Ginder, of Campbell & Ginder, 
729 W. Seventh St., is sojourning at Bal- 
boa Beach, and will return about the 
middle of this week. Bruce Wright, 
buyer of silver and in charge of the dis- 
play windows, has returned from a fort- 
night’s recreation at Coronado Hotel, 
Coronado. He went to the resort by 
motor, accompanied by Mrs. Wright. 

Benjamin B. Shapiro, 546 S. Broad- 
way, retail jeweler and diamond dealer, 
returned recently from a tour of four 
months in India, China, Japan and other 
Oriental sections. Mr. Shapiro said the 
thing that attracted the greater part of 
his interest was the splendid hand work 
on jewelry done by the Orientals and in 
this work he stated that the Chinese ex- 
celled all other Asiatics. 


While on a recent fishing trip at Seat- 
tle, on the Columbia River, George Eck- 
stein, one of the most popular salesmen 
on the Pacific Coast, and representative 
of the Bell Jewelry Co., New York city, 
caught a four and a half pound salmon. 
It required one and a half hours of skill- 
ful angling to bring the fighting fish to 
gaff. The feat, considered remarkable, 
was done with medium tackle. 


H. M. Teeple, Title Guarantee build- 
ing, has started for Providence where 
he will visit the factory of Hadley Co., 
which he represents on the Pacific Coast. 
He will go by the Southern route and 
call on his trade, en route, expecting to 
reach the East about Sept. 15. Mr. 
Teeple will remain a few days at Provi- 
dence, when he will leave for the Coast 
by way of Denver and Salt Lake. 

Several members of the Southern 
California Jewelers Golf Association 
visited Del Monte, last week, where they 
held a conference with members of the 
Northern Jewelers Golf Association. It 
was decided to hold a tournament in 
which 30 or 40 members of the two as- 
sociations will participate. The time 
was tentatively set for the middle of 
October. Among the jewelers from Los 
Angeles were James Bridges, E. W. 
Reynolds and O. W. Wuerker. 

Irving Pahl, of Pahl Bros., New York, 
who has gone out of business, has be- 
come affiliated with the firm of E. A. 
George, Inc., Title Guarantee building. 
and will travel the Middle West terri- 
tory. Leo Lance, of New York, also has 
been secured as traveling salesman by 
the same firm. J. Grundy has severed 
his connection with the George concern. 
Herman Klein, president of the com- 
— is back from an eastern business 
rip. 

A representative of Friedman & Gess- 
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ler, 405 Jewelers’ Exchange building, 
wholesale jewelers and makers of boxes 
for the jewelry trade, has started North 
with a full line of holiday and Christ- 
mas samples. C. H. Gessler, of the firm, 
and family, went to Long Beach to at- 
tend the Southwest Exposition, last 
week. - Joseph A. Friedman, a brother 
of the senior member of the firm, is com- 
ing from New York City, to associate 
with the concern. He will travel, spe- 
cializing in holiday merchandise. 

A man who, as reported in these col- 
umns last week, was under arrest on a 
charge of grand theft, had his prelimi- 
nary trial the first of this week and was 
held over to the superior court. His 
bond was reduced from $2,000 to $1,000. 
The prisoner, to whom a local concern 
of diamond setters and brokers en- 
trusted a diamond ring valued at nearly 
$1,000, is said to have pawned the stone 
with a firm here, who refused, on de- 
mand, to return the ring. Officials of 
the complainant firm say they will re- 
plevin the stone, and have already put 
up bonds for $2,000 for the suit. 

Miss Evelyn Burdman associated with 
the business of E. Gerson in business in 
the Title Guarantee building, recently 
returned from a vacation in Alaska and 
flew back part of the way. Miss Burd- 
man came in for considerable publicity 
in the newspapers as a result of her air- 
plane trip and her picture appeared in 
one of the local papers standing by one 
of the West Coast Air Transport’s planes 
which travel between here and San Fran- 
cisco. Miss Burdman has been as- 
sociated with Mr. Gerson’s business for 
five years and is well known in the 
trade. Mr. Gerson is one of the oldest 
jewelers in Los Angeles and one of the 
oldest subscribers to THE JEWELERS’ 
CIRCULAR in this section. Though over 
60 years of age, he is very active in 
business and his store is modern and 
up-to-date in every particular. 








Pacific Southwest 


Prior to moving to new quarters on 
Porter Ave., San Fernando, Cal., the 
H. E. Fox, Jr., Jewelry Co. is disposing 
by auction of much of the present stock. 
The firm will move as soon as the sale 
is concluded. 

The Devine building at 722-24 K St., 
Sacramento, Cal., has been sold. No 
announcement has yet been made as to 
what disposition will be made of the 
property by the purchasers, but the E. 
W. Myers Co., jewelry firm which oc- 
cupies one of the two sidewalk stores in 
the building has a lease which does not 
expire till 1932. 

William Stromberg, Hollywood, Cal., 
jeweler, opened his new store in the 
Warner Theater building on Aug. 17, and 
quantities of flowers were sent by 
friends and customers on the occasion 
of the opening. Mr. Stromberg was 
formerly located at Santa Monica Boule- 
vard and Western Ave., Hollywood. 


Mr. and Mrs. Charles L. Wright who 
recently bought the jewelry store of A. 
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E. Oyster at Baldwin Park, Cal., went to 
California from Des Moines, Iowa, and 
spent three years, seeing the country 
and looking for a location, before they 
decided on one. Mr. Oyster was com- 
pelled to give up his store because his 
eyes were troubling him, so he sold in 
order to give them a rest. 








Pacific Northwest 





Otis Johnson, manager of the Johnson 
jewelry store, Ashland, Ore., and his 
bride have been enjoying a honeymoon 
at Lake of the Woods, Ore. They have 
now returned and Mr. Johnson has 
taken over his duties at the store. 

Edgar Wright, who was in the jewel- 
ry business in Medford, Ore., until five 
years ago, has been visiting his former 
haunts with Mrs. Edgar Wright and 
their children, on a vacation trip. Asa 
jeweler of Ontario, Cal., Wright’s store 
has attracted considerable attention, for 
it is said to be the smallest successful 
jewelry store in the United States. It 
is four feet by 30 feet. Mr. Wright and 
his family, after spending a week or two 
with relatives in Medford, have returned 
to Ontario. 

Diamond rings, watches and dinner 
rings formed the loot taken by a bur- 
glar who entered the jewelry store of 
Oscar Levitch at 502 W. Riverside Ave., 
Spokane, in the middle of August. The 
store was not protected by insurance, 
the proprietor told the police. He esti- 
mated his loss at $3,500. The loss of the 
jewelry was discovered by Thornton 
Jones, clerk for Levitch, when he opened 
the store in the morning. It seems that 
18 diamond rings were in the tray from 
which the jewelry was stolen. The fact 
that diamonds were in the tray had been 
overlooked when the proprietor and his 
clerk had locked up the night before. 
It was the custom of the establishment 
to use the tray for mountings. The po- 
lice are inclined to think that the bur- 
glar must have had possession of a pass 
key. 











Jewelers in Omaha are looking for 
increased trade with the approach of the 
fall season. 


O. C. Homan, president of the C. B. 
Brown Co., Omaha, has gone East on 
a buying trip. Mr. Homan is president 
of the Jewelers’ Guild of Omaha and 
Council Bluffs. 








The Jewelers’ Security Alliance is 
notifying the trade to be on the lookout 
for a man who has passed several bad 
checks on jewelers. This man, according 
to the Alliance, uses the name of “F, A. 
Newman” and is described as being 
about five feet, six inches tall, has broad 
shoulders and gray hair. He weighs 
about 150 pounds. 

































THE JEWELERS’ 





CIRCULAR 








September 6, 1928 











——e 





Timely Trade Topics 








Dealers’ Helps in Window Displays and Merchandising. 
Notes on New Products and Gossip of the Trade 

















Trade Gossip 


Prices of Community Hollowware to Be 
25 Per Cent Lower 


As an important step in its drive to 
help dealers realize more fully on the 
potentialities of their hollowware mar- 
ket Oneida Community, Ltd., announces 
a reduction averaging 25 per cent in 
the prices of all such pieces in Com- 
munity Plate. Emphasis is placed on 
the fact that this involves no change 
in its traditional high quality. 

On some of the more _ important 
pieces, reductions range as high as 
38.8 per cent. The Paul Revere sugar 
bowl, for example, formerly $18, is now 
$11; and the Grosvenor sugar and 
cream set now sells at $25 instead of 
$38. The biggest cuts in point of 
actual dollars affect the 3-piece tea- 
sets, which in Grosvenor now retail 
for $50, as against $70, and in other 


patterns for $40, as against $55 
and $60. 
Hollowware in the new “Patrician 


Moderne” design is introduced at prices 
which largely duplicate this new low 
level. Community is confident that the 
new prices, the new pattern and some 
half-dozen new hollowware numbers 
which it has also announced, will pro- 
duce a marked and immediate effect on 
dealers’ hollowware sales. 


x * * 
A Display Room in the Modern Style 


A display room in the modern style 
has just been installed at the showrooms 
of the Du Pont Viscoloid Co., 330 Fifth 
Ave., New York. It was designed by 
Leslie S. Janes, specialist in window 
display and decoration. 

In order to emphasize the merchandise 
on display, which in this case was the 
new Lucite toiletware, the entire room 
was studied in order to develop the most 
adequate effects in Art Moderne applica- 
tion. 

Dark gray material in narrow ver- 
tical pleats was used on the walls as a 
background, the top of the pleating or 
crown being finished with a three mem- 
ber molding of copper and white metal. 
The baseboard was done in black Duco. 
Two large parchment lighting planes 
were suspended from the ceiling of the 
room, each having three various size 
layers swung one below the other on 
brass chains. All panel moldings and 


outer frames of these units were finished 
to represent brass and white metal. The 
entrance to the room is a door covered 


with silver Fabrikoid, applied in elon- 
gated wedges with the texture of the 
fabric alternated to create distinct tones 
of silver. 

Eight display tables finished in a dull 
mottled green, black and imitation white 
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metal were arranged along the walls. 
Each table was designed to accommodate 
three sets and several odd pieces of 
the new Lucite accessories. The central 
set is elevated on removable pedestals. 
Due to this elevated set and also to open 
box lids, the tops of these tables are 
below regulation table height. In order 
to form a background for the display 
and to serve as a support for the table 
lighting, these units have back panels 
which curve in from the table line and 
rise to approximately six feet where 
each unit is finished off with crown light- 
ing. These lighting units project in a 
semi-circular manner and are faced with 
small half round members finished to 
resemble white metal. Opal glass panels 
on the underside evenly distribute the 
flow of light on the merchandise. The 
top piece of each lighting unit is re- 
movable and is built up in layers with 
a fan-shaped ornament. As a medium 
for finishing the table tops and back 
panels silver Fabrikoid was employed. 
+ * * 


Interesting Booklet Being Distributed to 
the Trade by L. Heller & Son, 
New York 

L. Heller & Son, 15 W. 47th St., New 
York, have issued and are distributing, 
among the trade, a_ booklet entitled 
“Golconda in the Laboratory.” The 
book provides most interesting reading 
and contains some information which 
every jeweler should know. In an in- 
teresting manner the booklet tells of 
the many experiments made by eminent 
chemists before M. Verneuil, a French- 
man, finally succeeded in producing 


what are now known as Heller Hope 
stones. A simple explanation of how 
these stones are made in the Heller 
laboratories is also contained in the in. 
teresting booklet. 
* * * 
Mesh Dress Shown at Kansas City 
Jewelry Show 

One of the features of the recent 
jewelry show in Kansas City was 4 
gold and silver mesh dress valued at 
$6,000, displayed by Whiting & Davis 
Co., Plainville, Mass. The dress was not 
for sale but was shown to demonstrat 
the trend toward mesh novelties for 
women. It was made originally for 
Irving Berlin’s “Music Box Review,’ 
according to C. C. Whiting, who was in 
charge of the exhibit here. The weight 
ot the dress is about 30 pounds. Several 
times each day while the show was in 
progress the dress was shown on a 
model. The rest of the time it graced 
the booth of the Whiting & Davis Co. 

* * * 
The Story of Silver Depositware 

Silver applied on glass, china and 
copper and known as silver deposit was 
originated about 1892. The process of 
this work of art was patented and be- 
came very popular. 

The crude and very difficult way in 
which it was made tended to make it 
very costly, and though appealing to all 
persons of artistic taste, it found its 
way mostly into the homes, clubs and 
yachts of the wealthy. At that period 
it was produced by one of the foremost 
progressive sterling silver manufactur- 
ers in the United States. 

About 10 years later, a new method 
for producing this ware was made, 
known as the firing process. The de- 
licate designs or patterns were decorated 
by hand, from a silver powder made 
from a secret formula. These decorated 
articles were then placed in a kiln such 
as are used by china and glass decora- 
tors, and fired or baked so as to give 
the electro silver deposit a foundation. 

From the kiln the articles were put 
into an electro silver solution and plated 
for 24 hours to guarantee a_ silver 
deposit of 999/1000 fine. Because of the 
popularity of this ware a few years 
later, numerous concerns entered the 
market but with much inferior articles. 
In order to produce at a cheap price, 
they used a cheap silver powder which 
when applied is very thin and does not 
have the lasting qualities that a finer 
class article should. 

Sinnock & Bachofner, Inc., manufac- 
tures a product which is properly fired, 
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the fine silver applied is heavy 
durable and serviceable. The designs 
are exclusive and artistic, the color 
scheme rich, and delicate. Blanks are 
selected with utmost care, and all work 
is done by expert articians, by hand. 
The glassware is available in all popular 
colors, with decorations of gleaming 
silver carried out in floral designs, de- 
licately colored with enamel. 

The Poltock & Seeler Co., Inc., of 15 
Maiden Lane, New York, is the sole dis- 
tributer for the eastern territory includ- 
ing all States, East of Denver, Colo., 
and will send descriptive circulars and 
prices to tradesmen interested in ex- 
clusive merchandise. 

* *¢ * 


Details of Window Display Contest An- 
nounced by Amity Leather Products Co. 


The Amity Leather Products Co., West 
Bend, Wis., has just announe¢ed the de- 
tails of a wondow display contest which 
will be staged among dealers in Amity 
Find-ex products, from Oct. 1 to Oct. 31. 
The contest will be separated into two 
divisions, and 13 cash prizes will be 
awarded in each division. Dealers in 
cities having a population of over 25,000 
will receive prizes ranging from $100 
to $5, and dealers in cities and towns 
having less than 25,000 in population 
will receive similar awards. 

Each contestant who fails to win a 
prize and who sends a photograph of 
his window showing the Amity Find-ex 
display will receive a leather gift from 
the concern. The window display must 
be on exhibition for at least one week 
and must feature Amity Find-ex. 

Drapery material will be furnished 
free to all dealers featuring the con- 
cern’s products. All photographs must 
be received by the Amity Leather Prod- 
ucts Co. on or before Nov. 15, and the 
prizes and awards will be announced 
Dec. 1, 1928. 











A short trip to call on his customers 
is being made by Fritz Barkan. 

J. E. Lewis of J. E. Lewis & Co. is 
calling on his customers in the course 
of a valley trip. 

C. C. Gross has returned from the 
South and is calling on his customers in 
San Francisco and Oakland. 

Ed. Schwartz of Eisenberg, Inc., has 
just returned from calling on the firm’s 
customers in Honolulu, T. H. 

Miss Joyce Meyer, silver buyer for 
Muller & Asplund of Bellingham, Wash., 
is visiting San Francisco on a buying 
trip. 

Calling on the trade are Harry J. 
Miller of Kaufer Bros., New York, and 
os Smith, manufacturers’ representa- 
ive, 

J. H. Spiro is in Salt Lake visiting 
his customers. Charles Weber with J. 
H. Spiro is traveling through the Sacra- 
mento Valley. 

Charles E. Fisher is in the Northwest 
for the W. B. Glidden Co., representa- 
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tives of R. Wallace & Sons Manufac- 
turing Co. P. A. Hansen is also on his 
fall trip for the company. 

Mr. Ektewfeich of the D. & I. Mfg. 
Co., New “York, is in San Francisco 
with his bride. He was married last 
month so this is a honeymoon trip, as 
well as one of business. 


Martin Finberg, representing M. 
Schussler & Co., is calling on the trade 
with a large line of fall stock, said to 
include many novelties. Henry Lands- 
berger is on his territory for the same 
company. sins 

Harry Jones, coast rep¥esentative of 
the Wadsworth Watch Case Co., spent 
the week-end, before the coming jewel- 
ers’ golf tournament, at Del Monte, 
brushing up his plaving on the well- 
known links at Del Monte. 

A. H. Rude, one of the travelers for 
S. J. Hammond, is recovering from a 
severe illness and expects to be on the 
road again soon. Jerome M. Friedman 
is making Mr. Rude’s territory in the 
Northwest for S. J. Hammond. 

Ivan L. Smith, Pacific Coast manager 
for Oneida Community, Ltd., is back 
from visiting the factory at Oneida, 
N. Y., where he attended the agents‘ 
meeting. He is now in southern Cali- 
fornia and leaves for the Northwest on 
Sept. 8. 

Louis Swanton Burnett, Jr., son of 
Louis Burnett of Burnett Bros., has 
just graduated in the class of ’28 from 
Stanford University, having specialized 
in economies and advertising. He is now 
associated with the San Francisco store 
of the company. 

Kielty & Beard report a substantial 
increase in their business over that of 
last year. Stanley J. Beard of this 
firm has returned home after spending 
three months in the Pacific Northwest. 
James L. Callen has just returned from 
a good valley trip. 

Burr W. Freer, well-known manufac- 
turers’ representative is showing his 
lines at the St. Francis Hotel. Later 
he is leaving to visit the Pacific North- 
west and swing around to Denver and 
El Paso, returning by way of Los An- 
geles and intermediate points. 

Jules Schwob of Adolph Schwob, Inc., 
is in town, having been met in Los An- 
geles by William S. Fulton, the Coast 
representative of the corporation. Jack 
Kaufman of the Kaufman Mfg. Co. was 
also met in the South by Mr. Fulton. 
They all come to this city together. 

A. S. Peterson of the Gorham Co. has 
returned from a visit to the Pacific 
Northwest where he did such good busi- 
ness that he is leaving to visit that 
part of the Coast country again. Mr. 
Peterson predicts that the coming fall 
will be excellent for silverware, both 
plated and sterling. 

J. Fred Daynes of Salt Lake City 
motored from Salt Lake to this city 
with Mrs. Daynes and their children. 
They are continuing on to Oregon. Other 
jewelers visiting the local trade include: 
Dave Goodfriend of Goodfriend and 
Traub, Salinas, Cal.; F. W. Frisch of 
Healdsburg, Cal., and O. D. Payne, 
Woodland, Cal. 
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L. D. Lumbard has returned from a 
10 days’ vacation which he spent in 
motoring around scenic parts of the 
State. He is assistant to Edward V. 
Saunders, coast manager for the Inter- 
national Silver Co., and with Mr. Lum- 
bard back on the job, Mr. Saunders is 
taking a brief vacation at Del Monte, 
over the week-end. 

Willis Robertson, with the coast head- 
quarters of A. I. Hall & Son here, has’ 
just returned home from an enjoyable 
eastern trip. It was largely a vacation 
outing, but Mr. Robertson visited some 
of the factories represented here by A. 
I. Hall & Son. C. F. Mead, manager 


of the diamond department of the firm 
has returned from his vacation, spent 
in the Yellowstone National Park. On 
the way home, he visited the Portland 
office. 












TRADE CONDITIONS <3 


With the advent of September, # ‘ 
and wholesale jewelry houses herg reported 
better business. The summer was rather 
draggy but August began to show an im- 
provement. It is anticipated that business 
will be normal from now until Christmas. 
Buyers from this city have in many instances 
visited the East in the summer and holiday 
shipments will be arriving right along. 


A. F. Mereness, a manufacturing jew- 
eler in the Liggett building ‘upstairs, 
filed a petition in bankruptcy in the 
Federal Court a few days ago, sched- 
uling liabilities of $3,828.24. 

Leonard Krower & Son, Inc., New Or- 
leans, La., put on an interesting holiday 
display at Hotel Peabody, Memphis. 
Aug. 20-27. Diamonds, watches, silver- 
ware, novelties, etc., were shown. Paul 
Seibel and Thomas Hirschfield were in 
charge of the exhibit. 

Mrs. Annie Hoagland Taliaferro, wife 
of C. A. Taliaferro, jeweler at Old Hick- 
ory, near Nashville, died the past week. 
Mrs. Taliaferro was a native of Ken- 
tucky. She married Mr. Taliaferro 
when he was a merchant at Browns- 
ville, Tenn. He later located at Los 
Angeles and moved to Tennessee a few 
months ago. Deceased is survived by 
her husband, a daughter, Mrs. P. W. 
Nave, Nashville and two sons, C. A. and 
R. E. Taliaferro, Memphis. 











A cable message received here Sept. 1 
announced the death in London, Eng., of 
Lady Grace Revere Osler, a direct de- 
scendant of the famous colonial Ameri- 
can silversmith, Paul Revere of Revolu- 
tionary fame. Although a native of Bos- 
ton, Mass., Lady Osler spent most of 
her life in Baltimore when her famous 
husband, Sir William Osler, as Dr. Os- 
ler, was professor of medicine at the 
Johns Hopkins University Medical 
School. Revere Osler, the only son of Sir 
William and Lady Osler, was killed in 
action during the World War. Sir Wil- 
liam, broken-hearted, died a few years 
later. Lady Osler was born and spent 
her girlhood in Boston. Her sister, Mrs. 
Henry Chapin, of Boston, was with her 
when she died. 
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NIEW HIAVIEN ‘AIRTILAIRMS 


in colors 


The Alarm Clocks Beautiful! 
Dependable 40-hour Movements 
Krack-Proof Krystals. Back Bell 

Alarms 
Seamless Metal Case with 
Moulded Base to Match 
Conform with colors used in 


Modern Homes 
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OCTAGON TAT-TOO, Plain 


Height, 5 inches. Base, 4% 
inches. Green Pastel = 















Consumers’ Price....... $3.00 2 : 
Dealers’ Net Price..... 2.05 TICK-TOCK, Plain 
Height, 1%, —. Fly es 
nished in colors— " ue, " 
Green, Yellow or Mahogany. OCTAGON Bi i TOO JR. 
Consumers’ Price....... $2.50 






Dealers’) Net Price.... ¢.70 Height, 2% inches Fur- 
nished in colors—Red, Green 
or Yellow. 

Consumers’ Price....... $3.00 

Dealers’ Net Price... 










ORDER FROM 
YOUR JOBBER 
TODAY 

















OCTAGON TAT-TOO 
Radium 
Height, 5 inches, Base 4% 
inches. Green Pastel Finish. 
Consumers’ Price....... 4.00 
Dealers’ Net Price..... 2.70 









TICK-TOCK, Radium 







/ Height, 4% inches Fur- 

nished in ecere— ee Blue, 

~ Green, Yellow or Mahogany 

ee To TOO 38. Consumers’ Price ..... x4 
Height, 2%, inches. Furnished Dealers’ Net Price.... 2.35 





in Red only. 
Consumers’ Price....... $4.00 
Dealers’ Net Price.... 
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STROLL along Fifth Avenue, with 

frequent stops at the varied and 
alluring places where jewelry is sold, 
reveals much of interest and a few sur- 
prises. One jeweler will tell you that 
this item sells well, another something 
entirely different, but most of them 
agree that the quest for the unusual and 
striking seems to be near the heart of a 
great many women today. 

Of course, Mrs. Park Avenue, aged 
59 and weight a doubtful 159, does not 
succumb to the charms of a wooden 
bracelet of flat polished surfaces, caught 
here and there with links of dull silver 
or steel, or to a chrysophase choker with 
a huge crystal clasp; but even she will 
probably ask for some little original 
twist or turn in any piece of her selec- 
tion. 

* * * 
In the semi-precious stones, a demand 
is found for jade, crystal, amber, lapis 
lazuli, rose quartz, and, less frequently, 
for carnelian, chalcedony and chryso- 
phase. There are probably others sold 
In varying amounts, but the above list 
represents those most frequently asked 
for. In addition to these, there is quite 
a brisk demand for gold and silver ac- 
cessories, either in the dull or bright 
finish. These seem comparatively rea- 
sonable and have the merit of being 
genuine and ageless. Several jewelers 
commented with pleasure on the appar- 
ent increase in popularity of gold in the 
real gold finish, without any attempt to 
make it look like platinum or anything 
else but real gold. 
a * uK 
_Of ornaments fashioned of semi-pre- 
clous stones, those set with jade seem 
to lead in the race. Here is an oppor- 


tunity for introducing an element both 
picturesque and colorful into business. 
ite 

*Based on an investigation made expressly 


for THE JEWELERS’ CIRCULAR, at subscribers’ 
requésts, 





It has always seemed that in selling 
jade, one should sell along with the 
jewel a little of the glamor and mystery 
that for centuries has surrounded this 
ancient and much-prized stone. The in- 
cense of an ancient Buddhist temple, a 
squinting Oriental lapidary patiently re- 
volving his wheel by a treadle—these 
and many other pictures can be con- 
jured up by the sight of a piece of finely 
carved jade. Too, many are interested 
to know that to the Chinese jade is sa- 
cred, and is regarded by them as Na- 
ture’s lucky stone, which wards off sick- 
ness and misfortune. From a commer- 
cial standpoint the Chinese use jade as 
security for any investment, and it is 
as negotiable with them as is the dia- 
mond in American and European mar- 
kets. Jade jewelry is much sought now 
and the variety of colors, shades and 
prices make it have an almost universal 
appeal. 


Crystal, that aristocrat in the costume 
jewelry field, even though it has been 
greatly exploited in the very cheap imi- 
tations, still holds its own. The nail- 
head style set in sterling silver goes to 
make up some very well-liked bracelets 
and necklaces. The latter are frequently 
quite long and may be worn twice 
around the neck. The choker style is 
also a good seller, those having a large 
or pendant clasp taking precedence over 
the plain variety. Pins set in marcasite 
are immensely popular and are often 
sold to occupy the place of honor on a 
costume which will include no other 
jewelry. Such an ornament is usually 
worn on the shoulder or caught in fhe 
folds of a sash at the hip. Incidentally, 
one very exclusive shop, where, it must 
be admitted, the sale of such jewelry is 
a very minor matter, finds some call for 
crystal necklaces of medium length, cut 
in the conventional style. 


The same condition in general is true 
for the imitation pearl. That is, though 
cheap imitations are still abundantly 
visible, the demand for ornaments mak- 
ing use of it is apparently independent 
of other styles that come and go. Sales- 
people in these shops seem to think that 
these imitation pearls are too generally 
becoming and too widely adapted to dif- 
ferent kinds of clothes ever to lose their 
popularity to any very marked degree. 
The necklace is probably the best seller 
in this jewelry. One very popular fad 
of the moment in the very inexpensive 
field is the choker made of flat beads, 
almost buttons in fact, which lie flat 
against the throat, and terminate in a 
still larger button clasp in front. 


Apparently one is not completely 
dressed this summer without at least 
one bracelet, and you can go as far as 
five or six. However, the almost unani- 
mous verdict, at least in daytime styles, 
seems to be in favor of something rather 
massive, either in modernistic designs 
in gold or dull silver with plain, flat 
surfaces, or with settings of the semi- 
precious stones. Enameled bracelets are 
also good sellers in this class. Some of 
them are in the very loveliest of colors, 
and show workmanship which is worthy 
of any informal costume, no matter how 
costly. On the subject of enamel, cigar- 
ette cases of this type are being sold in 
considerable numbers, in designs so va- 
ried and multi-colored that pages could 
be devoted to them alone. These trin- 
kets in enamel are often bought to 
match a color in the costume or to in- 
troduce a contrast, and while in some 
cases their cost seems hardly justified 
by their intrinsic value, their effective- 
ness and charm is unquestionable. 


* * * 


Lapis lazuli is doing quite well for 
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OLOR has come into the American home. The 
kitchen, the bedroom, the sun room, the 
nursery, the breakfast nook—all are colorful. To 
fit into these rooms, Ingersoll Alarm Clocks now 


come in a range of striking colors and finishes. 
The line, model for model, is priced exactly the 
same as the nickel line — $1.50 to $4.50. 


Ask your jobber, or write us direct 
é 
« INGERSOLL WATCH CO., Inc. 

V New York Chicago San Francisco 


7) 
+ 





September 6, 1928 
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itself. Swiss or imitation lapis is also 
a good seller, although they do say that 
it is not the best of hot weather jewels, 
as dampness sometimes takes off some 
of the color, and what lady wants a blue 
neck? 

Chalcedony, a lighter and softer shade 
of blue, also comes in on the tide of 
blue that has swept styles in clothes 
these past few months. This stone, of 
course is neither as popular nor as well 
known as lapis lazuli. . 

Very long strands of amber beads, 
warm and glowing, were among the best 
numbers at a very interesting and well- 
known shop which goes in for things 
Oriental. It was of interest here to 
note that the demand was very largely 
for the genuine amber rather than the 
imitation, although the latter is only 
about one-tenth as costly. Some very 
good imitations were available, and of 
course, such excellence in imitation 
causes the price to increase, but for the 
most part, the patrons preferred to pay 
still more and get the genuine. Whether 
this condition was due to the class of 
business this store has, or whether it is 
a hopeful sign for lovers of real jewelry 
must obviously remain to be seen. 

* * * 


Rose quartz, while possibly too re- 
strained for the modern pursuit of the 
bizarre, has its following. It has been 
sold in pieces which would form delicate 
accessories to summer costumes, and 
can assume an appearance of fragility 
that is quite suitable at this season. 

As before noted, the vogue for gold 
and silver jewelry continues. Much of 
this jewelry has a flavor reminiscent of 
the ornaments our grandmothers wore. 
There is something piquant about a de- 
butante of today briefly turned out in 
the very minimum of clothes completing 
her costume with a pair of gorgeous 
gold earrings, such as Dolly Madison 
would have loved, heavy and elaborately 
carved and often hanging a full two 
inches below the smartest of up-to-the- 
minute coiffures. 

On this important subject of earrings, 
the consensus of opinion seems to give 
the pendant variety a bigger following 
than the button type. This is probably 
due to the fact that ears have again 
gone into retirement after a brief ap- 
pearance, and of course, why wear ear- 
rings that get all covered up with hair? 
It would certainly be a life-size job to 
cover some of the leading styles now, as 
they range in size from a half-dollar to 
a small pancake. 

* * * 

One jeweler claims that he doesn’t sell 
Many earrings to flappers, but rather 
for the most part to people who go in 
for the more formal and purely decora- 
tive type of dressing. But quite a lot 
of the younger generation seem to be 
buying them in some of the stores, 
nevertheless, and wearing them, on 
dress-up occasions for the most part. 
The kinds that seem to sell best come 
m gold or silver to match a bracelet or 
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dress ornament, or those set with some 
of the semi-precious stones in some con- 
spicuous or striking manner. Here 
again nothing seems too fanciful or un- 
expected for present-day taste. The 
usual loop or pendant of a single 
spherical stone while popular to a cer- 
tain extent, does not find the demand 
that is met by the unusual. 
* * * 


The emphasis laid on sports clothes 
of every conceivable type is probably 
responsible for the interest in the watch 
bracelet of leather. Watches worn in 
this manner are often of gold, and it is 
said by some jewelers that the demand 
for such watches in green gold, on the 
leather strap, is difficult to keep up with. 
It appears that the usual platinum 
watch, either diamond-studded or plain, 
set in the usual platinum or white-gold 
bracelet is considered unsuitable to 
sports clothes and sports occasions. Of 
course, there are many women, who, if 
they could have only the one watch, 
would prefer the conventional type, feel- 
ing no doubt that it could be worn with 
all types of clothes in a pinch, and that 
a leather strap would be entirely out of 
place with an afternoon or evening 
gown. However, it seems pretty plain 
that a lot of these strap bracelets are 
being sold and that a lot more will be 
sold, as it is a logical and convenient 
style and fills a long-felt want. 

* * * 

An interesting outcome of the prevail- 
ing pursuit of the unique was pointed 
out by a salesman in one of Fifth Ave- 
nue’s well-known shops. He said that 
they were doing a very large alteration 
business in their own jewelry. This 
naturally was not because they did not 
have a wealth of authentic and attrac- 
tive styles to choose from, but was due 
rather to the fact that many purchasers 
of really nice things wanted to express 
their own individualities by having a 
stone turned a little differently, or a 
little touch added here or there to make 
the piece peculiarly their own. 

Of eourse, if you buy an amber brace- 
let and change the settings, add a few 
stones, or turn sideways some that are 
already there, you can be pretty sure 
you won’t meet an exact counterpart of 
it across the bridge table, or any place 
else you may happen to be. 

* * * 


But this striving for the different 
must be regarded with caution by some 
jewelers. It’s just like everything else. 
There are probably still a few conserva- 
tive communities or conservative groups 
in extreme communities that look as- 
kance at anything the least bit uncon- 
ventional. They are timid or disdain- 
ful of new and conspicuous fashions. 
The wave of modernism has not swept 
them, or if there has been an attempt 
to do any such sweeping, it has been 
sternly repelled. For these people, cos- 
tume jewelry (that widely and variously 
interpreted term) must be selected with 
great care. It is not usually of great 
appeal and the wise jeweler in such a 
community will be very wary of taking 
on his hands a large stock of these ex- 
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treme styles. It would be safe to say, 
however, that even in the most dignified 
of circles a much wider latitude of 
choice prevails than formerly. Such a 
circle would probably welcome semi- 
precious stones in the more conventional 
settings, medium-length necklaces, 
simply designed pins, etc. 
* * * 

But for the most part, on our famous 
avenue of wealth and fashion, the 
greater number of sales are made in 
necklaces, bracelets, shoulder and other 
pins, rings and earrings, all of which 
have something about them which says: 
“Look at me; you never saw anything 
just like me before, did you? I am dif- 
ferent, modern, arresting. I express the 
spirit of Right Now.” 








Novel Price Cards 


N the window of an Albany, N. Y., 

store I saw a clever plan used in 
making attractive show cards to give 
prices and quality of the merchandise. 

Each show card was, in appearance, 
a book with pages 5% by 8 inches, 
opened, a ribbon book-mark in place, and 
the message inscribed in neat hand 
lettering on the pages, a large red initial 
—a rubricated initial—used to give 
color and contrast. 

These little “books” were made up 
with sheets of heavy white paper, a 
heavy cover stock being used for the 
outside. They were opened in the mid- 
dle and the inscription occupied the 
double page. 

Almost any job printer can supply 
the stock for the jeweler who wants to 
make up such a show card. 








Window Message 


One way of getting attention to a 
message about the window display is to 
print that message in letters so large 
that they cannot be missed, but that is 
not the only way and too much of that 
may cheapen the store. 

Another way is to make the message 
small and distinctive. In this way a 
neatly typed letter on the letterhead of 
the store may be attached to the window 
glass on the inside at a height con- 
venient for a person of medium height 
to read. 

This letter may be a- strong recom- 
mendation of the merchandise displayed 
or, possibly, it may be a letter from 
someone else commending the goods. 

The fact that a jeweler has large, fine 
windows, which he trims with great 
care, taking pains to avoid putting any 
advertising on the window glass, makes 
it all the more conspicuous when he does 
use a letter against the window pane. 

The large type show card, lettered so 
plainly that he who runs may read, may 
reach people as they pass, but the small 
letter on the glass cannot be read in 
that way. It compels anyone who is 
interested or whose curiosity is aroused, 
to stop and read with care. On this 
account it gets its message across more 
thoroughly to those who do read than 
can the larger sign. 
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TAMBOUR 
Style No. 5720 
Contrasting applied 
panels. Selected genuine 
mahogany. Melodious 
hour and half-hour strike. 
Height, 9 inches; width, 
19% inches; depth, 542 
inches. 









Various other models 

$25 to $50 (Recom- 

mended Resale Price). 

Other Sangamos up 
to $400 





ed ee $45.00 
Recommended Resale ....$37.50 


New popular -priced 


(STRIKE AND NON-STRIKE) 


S an g amos stock them 


at once! 
Never has a clock announcement been more eagerly 
received than that which appeared in a recent issue 
of this and other publications and featured the 
new, popular-priced series of Sangamo electrically 
wound clocks. 


Letters came pouring in from all sides. Dealers, 
jewelers, already familiar with the original Sangamo 
line, realized that here was an opportunity of a life- 
time—a chance to capture the local market with 
such a combination of beauty, convenience, time- 
keeping accuracy and Jow price as to be entirely new 
to the industry. And their eagerness to take on the 
new line, show genuine Sangamos retailing profit- 
ably from $25 to $50 followed as a matter of course. 


Think of it! Electric clocks—electrically wound 
clocks—for wall, mantel or boudoir use. Striking 
and non-striking. Clocks with high-grade standard 
movements and 7 jewel Illinois-Hamilton escape- 
ment! Clocks wound by a motor guaranteed for life 
—operated from any alternating current light socket! 
Clocks without batteries to run down or contacts 
to burn out! Clocks absolutely unaffected by current 
interruption or variation —= accurate always — and 
fully guaranteed—all for as little as $25 to $50! 


A remarkable profit opportunity is waiting for 
you. Write quick for details. Other Sangamos up 
to $400. 


Sangamo Electric Company 
SPRINGFIELD, ILLINOIS 


For 28 years pre-eminent manufacturers of electrical precision instruments 





SANGAMO 


C LOC K § 


Wound from your Light Socket 








——— 


WESTERN TRAY & CASE CO, 


423-29 Plum St. Cincinnati, Ohio 
ESTABLISHED 1864 


“INLAID RING TRAY” No. 2 


















D A 
I T 
F T 
R 
<j A 
B C 
R T 
E I 
N V 
T E 
An Efficient Self-Salesman 
SIZE HOLDS PRICE 
wae eS 
11%x 5 8 rings 5.25 


A practical innovation that really makes the product sell itself, 
adds to the beauty and worth of the article it displays, and is 
highly decorative. 

Made with hardwood frames of figured Gum, and Walnut, inlaid 
with a contrasting wood of white holly and dark walnut. Two-tone 
color velvet linings—shades as desired. Different, attractive and 
of outstanding beauty, these trays should almost double the number 
of your sales. 

Made ‘‘without inlaid’’ in Oak, Walnut, Mahogany, and Ebony 
finish, $1.00 less than above prices. 


Write For Catalegue Or Order Through Your Jobber. 
















Pays Cash 


FOR 


B. POLAKOFF 


580 FIFTH AVENUE 
Tel. BRYANT 0879 





ART JEWELRY 
FANCY DIAMONDS 
PRECIOUS STONES 















The C. G. BRAXMAR CO. 


242 W. 55th St., New York City 





Fraternal Emblems 
Medals and Class Pins 
Fire and Police Badges 





Made to Order Goods our Specialty 


Forty-four years of satisfactory service to an increasing 
number of customers. 

Our facilities for manufacturing and designing are at 
your service. 


Write for Emblematic or Badge Catalog 
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Your Jewelry Windows 
An address delivered by Raymond Hay, Coshocton, Ohio, at the convention of 
the Indiana Retail Jewelers’ Association, held at Indianapolis 




















OU want to sell more goods this year 

than last year, don’t you? When 
you go back home; stand outside your 
store, before you even enter, and take 
a good long look at your present dis- 
plays. See them through the eyes of a 
canal passer-by. Then ask yourself, what 
idea is in there to make the display at- 
tractive to Mrs. Jones who is on her way 
to the department store to buy linens for 
someone’s wedding present? What is 
there to stop Mr. Brown as he passes by 
to purchase a new pair of golf knickers? 
What will prevent Mrs. Green from 
ever getting to the furniture store for 
that ship’s model for her mantle? Does 
Mr. Smith know that doing without 
cigars or cigarettes for just a week will 
buy that emblem button? When Mrs. 
Perkins goes shopping for bridge prizes, 
does she realize that your offerings will 
be appreciated long after the perfumes, 
hosiery and handkerchiefs are gone? Or 
is she afraid to come in, not knowing 
that you wouldn’t be bothered at all to 
have her look around. When Johnnie 
buys a present for his girl, is it still 
books, candy and flowers, or have you 
something nicer to offer him through 
your displays? 

Listen to the remarks of the pedestri- 
ans who stop and notice your display. 
Do they say “Pretty Window” and pass 
on or do they stop and say, “That’s 
what I need.” 

Think of the thousands of dollars that 
are spent on building backgrounds and 
special scenes for a moving picture, and 
how some little effect can ruin it all. 
Does this hold true with your windows? 
Does the overhead lighting glare in your 
customer’s eyes? Is the inside of the 
window glass dirty? How about the 
floor and background—are they clean, or 
do they detract from the display? Do 
the colors of your silk and velvet drapes 
harmonize, or is there a clash? Are 
they faded and wrinkled? Are the dis- 
play fixtures up to date? Is the stock 
clean and attractive? 

Most jewelry store windows look the 
same—year in and year out. They are 
changed every week of course, but the 
same type of display is used every time, 
over and over, until the merchandise 
seems to have found a sort of final rest- 
ing place. May it rest in peace. Noth- 
ing will ever disturb it there. Not so 
long ago, we could buy some goods, rent 
a room, announce what we had to sell, 
put some of the stuff in the window, 
and the customers would rush in. The 
man that is content with that plan today, 
will starve to death. Conditions have 
changed. In this day of intense competi- 
tion, the mere putting a little of every- 
thing you have for sale in your window 
is not enough. 

The old conglomerate window with the 


wide variety of various articles is now 
almost extinct, as the general country 
store, with its open bins of salt, sugar 
and onion seeds. 

The jeweler used to be looked up to as 
a dealer in the ultimate—with the pres- 
tige of his diamond rings to back him 
up. Now the automobile dealers are 
making the large unit sales and enjoy 
the large volume of business that we 
should have. People are like sheep; they 
follow the leaders. If it is the thing 
for men to wear wedding rings and for 
them to wear sport strap watches on the 
golf links, but not for dress affairs, we 
jewelers will benefit accordingly. By 
staying awake and keeping just ahead 
of the fashions, the crowd will instinc- 
tively follow our advice, and we jewelers 
will not be forced to run the risk of 
changing styles that are unfavorable, 
such as the present deplorable absence 
of cuff buttons and scarf pins, necklaces 
and brooches. There is more to the 
jewelry business than diamonds and 
watches, yet we are letting the rest drift 
away from us. We are losing out and 
the other fellows are getting all the 
gravy, while we repair watches and 
worn-out junk. 

You can show hundreds of people by 
means of an educational window, what 
you could only personally tell to a few. 
Let them know you are awake, and cus- 
tomers will recognize you as an authority 
and will come to you for advice. 

Not taking the fullest advantage of 
your window space, is like paying for a 
newspaper advertisement and running a 
blank page. If all stores were built with 
solid brick fronts and no windows—it 
would remain for the newspaper adver- 
tisement to tell the character of your 
store. 

But the minute you unveil your win- 
dow, you show and tell to everyone the 
exact character of your store. 

To be more successful these days, you 
must use your displays to express your 
store’s individuality, in order to make 
it stand out above the department stores 
and chains. Ask yourself what message 
of character you want to put over with 
your displays, and tell yourself frankly 
—do they succeed? 

If a department store can afford to 
spend $200 on one display background 
featuring cheap costume jewelry, surely 
we can afford to pay $20 dollars to 
brighten a special diamond display of 
jewels worth thousands. 

Do you realize what a direct bearing 
your displays have upon the salespeople 
in your store. Drab displays have never 
pepped up a salesman nor put enthusi- 
asm into a sales talk. Windows should 
be friendly—not cold. Get away from 
black, unless you are running a morgue. 
Why suggest that your store is dead. 
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Put some life into it. You know what 
color has meant to the automobile indus- 
try. Profit by their example. A color- 
ful window display is like a pretty girl 
—it cheers and helps make the surround- 
ings more beautiful. 

Let your windows reflect a friendly 
smile. It should send out a warm and 
cordial greeting and show the soul of 
folks within. 

Take a tip from your salesmen. Do 
they just show articles without telling 
about them or explaining why the cus- 
tomer should buy them? Do they spread 
out rings, watches, and glassware all at 
once before your customer? No. Then 
why not use the same successful plan in 
your displays, and start them to really 
working. Modernize them—concentrate 
on one article—idea—or group—at a 
time. The Japanese say that a single 
rose is even more beautiful when placed 
in a silver vase. That is the idea that 
should be back of a modern display. 

People buy the things that attract 
them most. Whatever gives them the 
greatest social prestige or makes them 
feel superior by having it. If we fail in 
putting this idea across, the fur dealer 
and the automobile salesman will get 
our share of the consumer’s dollar. 

This talk is not given to make you 
spend a lot of money to revolutionize 
your display windows or backgrounds. 
It is only to show you how taste and 
good judgment in selection and arrange- 
ment will bring better results. 

Stress style, beauty, charm, exclu- 
siveness rather that 15 jewels, Sho-mi- 
um Case, Stop and go Movement. 

Show the public once in a while that 
you have a sense of humor. Dump in a 
few turnips along with an assortment of 
antique pocket watches. Contrast this 
with a display of the new thin models. 

Put in some old silver plated flatware 
that is worn off. Put in a nice sign with 
them—“Do you eat with these?” Show 
them beside the new sets with stainless 
steel blades and arouse their conscious- 
ness that they are behind the times. 
Get them out of the old self-satisfied 
ruts. 

When you install your next display of 
vest chains, put in some old timers with 
this sign, “These were just fine for 
hitching a horse.” Make them ashamed 
of their 20 year old stuff. 

Modernizing jewelry.—Show some old 
settings together with new diamond pins, 
rings and pendants. State the approx- 
imate price for changing. Most people 
think that the cost is about three times 
what it really is. 

There are several plans of attracting 
people as they go past your store with 
no idea of buying. 

1. The single idea window. 
Displaying one line at a time. 
Diamond window, watch window. 

2. The associated idea. 

Displaying articles as they should be 

used together. 

Cigarette holders, cases, lighters and 

ash trays, together with the actual 

cigarettes. 

Pocket watches with chains, knives, 

pencils and card cases, and possibly 
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EARRINGS 
A 


SPECIALTY 





Rings You Will Be Proud to Sell 


ALL PROFIT 


NO STOCK TO CARRY 


Carry one initial ring as sample. 
Electros Free 


2 DIAMONDS 4/100 each 









Green or White Gold osu WITH 
Same Price —_ 
Order on five days’ memo. when SCHLESINGER & KRAUSS, Inc. Jem 
Rey You havea sale in sight. Orders fa 24 DEY STREET NEW YORK {pe'3 
$25.00 ‘filled same day received. f EST. 1906 Oy 


Me@ No. 6517 All emblems and initials en- 
o. 6183 Crusted on ruby and onyx on 


N : : 

Without hand at all times in every finger 
Diamonds size. 
$15 Retail Disslay Emblem Cards for your 


JOBBERS ONLY 
Chicago Office 
Maurice Weiss, 31 North State St. 
Dearborn 4314 

















This <> Reg. Trade Mark window in original colors free upon 
@uarantces you gcouine diamonda request. 
6919—To retail $30.00 Sie! DENNISON-FARRINGTON 
Fine, dark, genuine amethyst—14K white A Complete Service 
gold—genuine seed pearls, strung on a A 
strong wire. Fully guaranteed. Whereby the jewellers may get box and case needs 
This style ring can also be had in larger or from one source. 


i smaller size stones including sircons, topaz, 
\ opals, rubies, golden sapphires, Ceylon sapphires, . r 
cameos, double head cameos, crystal emeralds RAYVWNOOW KY, 
e 


and crystal sapphires. 








Also be had with Imitation Stones 18/13 oval, 
all colors, $9.50 list. 


6746—$23.50 List YOUR SPECIAL ORDERS FOR g . 
HEAVY SHANK <p> SEND US YOUR SPECIAL ORDERS 
Genuine one piece, three color, double EM S co B A vit. 
head a, — eye (also - NBL G E 
5 geri ree a $2.00 sAtiional et a M FD A LS ” Ng 


orks Mell Orded Howe isthe Joule Trades | | SCHOOL - COLLEGE & FRATERNITY PINS 


“The Mail Order House to the Jewelry Trade” 


Exact Size «501 Washington St. Buffalo, N.Y. INTERBO0 MEDAL & BADGE CO., 32 E. 22d St., New York 


Add our Workshop to Your Business... @ 


... and you will receive all the benefits of having your own repair department 
without the expense and responsibility of maintaining it. 


We make a specialty of out-of-town orders and the promptness of mail service makes 
our shop almost as convenient as though we were located in your own town. 


BECKER-HECKMAN COMPANY ister aunime CHICAGO 


PRICE CARDS 


All Sizes, Shapes and Designs 
wcrc mipmairt: t | .. $8.00 
1,” set of 500, boxed and indexed Be 
”” Set of 300, Doxed and indexed 6.00 
(} r Money Order 


Pat. Feb. 20,1917 20 W. 22nd St., New York pat sey 25,1990 250 W. 125ti St. Ne y. PRICE CARD CO. New York 



































The Protection Ring Guard 


For thin rings get our num- 
ber 0. It is a new addition 
to our regular sizes. 




















ELK TEETH 
Genuine, natural, unmounted, all sizes, plain and ’ : 
high class, including the smal] European Elk teeth. Buyers Directory 
PRECIOUS AND SEMI-PRECIOUS STONES, all first 
class, and all leading kinds for jewelry setting. 


agg oy $1.00 Postpaid 





nc Wag My dora Year. pita amueel Jewelers Publishing Corp. 


L. W. STILWELL, Deadwood, S.D. 
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Storekeeping Department 
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a vest, to illustrate the thinness of 
the watch. 

Strap watches with extra straps and 
metal bands. 

The group appeal. 

Building your display to attract a 
particular class of people who have 
similar tastes and ideas. 

Sports windows. 

Lodge windows at the time of conven- 
tions or installation of officers. 

School displays. Linking up with 
high school plays or sports activities. 


. Seasonal displays. 


January. ‘ 
Sport straps in a setting with ice 
skates, hockey clubs, artificial 
snow, mirrors of ice, small pine 
trees. 

February. 
St. Valentine’s Day. Diamond 
rings in heart shaped boxes. Red 
and white color scheme. About two 
dozen small cardboard hearts hung 
from the top of the window by nar- 
row white silk ribbons. 

March. 
Spring styles in jewelry. Be just 
a little in advance of the rest in 
brightening up your displays. 

April. 
“Showers for the April Bride.” 
Open a good looking silk parasol 
and hang it from the top of the 
window. Have silk streamers run- 
ning from the inside of the parasol 
to displays of gifts on the floor. 

May. 
May pole dance with small dolls, 
borrowed from a local toy store. 
This would make a fine display for 
the kiddies, when linked up with 
tiny spoons, cups, rings and brace- 
lets. Use artificial grass as floor 
covering. 

June. 
Wedding gifts display. Have some 
clever boy construct a good model 
of a local church about the size of 
a bird house, and show the bride 
and groom at the entrance. 

July. 
American made watch display. 
Construct a giant firecracker of 
two lengths of stovepipe covered 
with red crépe paper with a heavy 
rope for the fuse. 

August. 
Vacations. Sport straps, traveling 
clocks, military brush sets. 
Use a toy train, small boat or auto- 
mobile, together with resorts ad- 
vertisements, time tables and road 
maps. 

September. 
Fountain. pens, ink and _ pencils. 
Small mountain of books piled up 
with small boy crushed underneath. 

October. 
Favors, prizes, novelties, for Hal- 
loween. Use blue-green lights, 
some pumpkins, corn fodder, and 
if possible, a ghost. 

November. 


Silverware, for Thanksgiving. 


THE JEWELERS’ CIRCULAR 


Show them a representation of the 
well set table. 

December. 

Use your own judgment. Bulk dis- 
plays and plenty of gift sugges- 
tions are best at this time. 

The best way of attractive attention 
to your display, is by means of some un- 
usual object that links up with your 
merchandise. After you have made them 
curious enough to walk across the street, 
just to see what the heck is in there, 
half the battle is over, they can’t help 
seeing your display. Get them into the 
habit of stopping, and they will form 
the habit of buying at your store. 

If you run out of ideas for a display, 
use one of these. I call them symbol 
windows, because they are all built 
around some object or have a certain 
selling idea back of them. 

(1) You’re next wedding display 
should have as.a background, a cut out 
poster of a departing sport roadster 
carrying away the happy bride and 
groom. The car should have a few 
cans, and of course a pair of old shoes 
tied with ribbons trailing along. Build 
your display of presents around this and 
watch them stop and look. 

(2) Follow up this display the next 
week with a large bird’s nest, lined with 
silk. Display more presents with this 
sign: “Lining nests, a specialty of 
ours.” 

(3) After that, get a cute little bird’s 
house, put it up on a little pole, have 
two little love birds on the perch. This 
display can be hooked up with either 
wedding presents or diamond rings. 

(4) Evening dress jewelry for men. 
Tuxedo sets, pocket watches, chains, 
flasks, cigarette cases and lighters will 
seem more impressive when placed in 
their environment with a tall hat, black 
silk vest, cane and gloves. These acces- 
sories can be thrown over a small table 
or chair. 

(5) Evening dress jewelry for women 
should be shown with colored spot lights, 
and if possible, a beautiful fan and a 
tulle scarf included. Things like these 
make the display more impressive and 
show that you know the correctness of 
your line. 

(6) Sport strap watches for men and 
women are best displayed on a white 
sand or artificial grass floor, with a 
tennis net draped across the background, 
along with racquets and a few balls. Let 
them know: that your watches will stand 
up under this kind of treatment. 

(7) The gift shop could be featured 
by means of your displays. Represent 
the interior of a small cottage using 
stand lamps, with their soft glow for the 
lighting effect. Show unusual gifts on 
old fashioned whatnots and use rag 
rugs on the floor. 

(8) Bridge prizes can always be fea- 
tured by just hanging a lot of playing 
cards on long black threads in your win- 
dow. A card table ready for the game 
would also add color to the display. 

(9) Even the lowly alarm clock can 
be glorified, if you put ina toy bed with 
a funny little doll sitting up as if just 
awakened. 

(10) The rose trellis display of dia- 
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monds makes a beautiful window. Con- 
struct a climbing rose vine on lattice, 
and tie bright velvet boxes with a dia- 
mond ring in each, for blossoms. 

These are unusual displays that can’t 
help but arouse favorable comment, and 
attract new attention to your store. The 
extra articles can all be borrowed from 
some neighboring dealer. He will get 
some free publicity, and you will not 
have one cent of added expense. 

Use the slogan “Better Displays—Bet- 
ter Business” and don’t be like the 
jeweler who when asked what he got 
out of his window, said: “Oh, a lot of 
dirt and some flies.” 








Information for Retailers 

UCH information which can be put 

to good use can be obtained by re- 
tailers without charge. Many retailers 
are not aware of this fact. Among the 
sources of information are the follow- 
ing: United States Bureau of: Stand- 
ards; Department of Labor (facts re- 
garding wholesale and_ retail business, 
analysis of business conditions through- 
out the country, etc.) ;-Départment of 
Commerce (instructive ‘bulletins); De- 
partment of Agriculture (information 
regarding crops); Bureau ‘of Markets 
and Rural Organizations; Federal Trade 
Commission (standardization of account- 
ing systems); U. S. Geological Survey 
(precious stones, etc.). 








Up-to-the-Minute Methods 


UDICK’S in Akron, O., realizes that 

advertising is very essential to activity 
in business and uses space generously. The 
appropriation is about $10,000 per year. 
Direct advertising is sent out quarterly, this 
includes circular letters, folders, booklets, 
etc. Occasionally theatre programs are 
used but nothing is spent for movie theatres 
or hotel media. The window displays are 
of a general character and are changed every 
two weeks. The store which is located on 
what is said to be the busiest corner in 
Akron, measures 100 feet by 32 feet. The 
furnishings are of two-tone walnut. There 
are 48 feet of show cases on each side of 
the store. The store windows are brilliantly 
lighted by powerful reflectors. 








Lists Types of Credit Managers 


Writing in the September number of 
the Credit Monthly, Stephen I. Miller, 
executive manager of the National As- 
sociation of Credit Men, says that credit 
managers are of four types. 

He lists them as the snap-judgment, 
yes-or-no man, the delinquent-list man, 
the interchange information man, and 
the financial statement man. 

Commenting on each type, Dr. Miller 
says: 

“The yes-or-no man has no time to 
fool with analysis of the risk. He 
simply asks, ‘Would you or would you 
not sell to this customer?’ He is content 
with snap judgments. 

“The delinquent-list man wants to 
know who is behind in his credit obliga- 
tions. He says, ‘Make it snappy, not 
too much detail—and a minimum num- 
ber of inquiries to answer.’ 
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Practical Publicity for the Retailer 
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HE leading position of Ryrie-Birks, 

Ltd., Toronto, Ont., among the jewel- 
ry firms of Canada is mainly due to a 
policy of extensive and judicous adver- 
tising. From comparatively small be- 
ginnings it has steadily increased its 
volume of business until it became by 








we wae ime" 
An ounce of Christmas 


Spirit is worth a pound of In- 
trinsic Value. True! But the 
most genuinely satisfactory of 
all Christmas offerings is one 
that bespeaks pfenty of Christ- 
mas Spirit and acknowledges a 
generous Intrinsic Value as well. 


’ 
_ Inthe Ryrie-Birks store there 
iS a splendid platinum ring set 
with a canary diamond sup- 
ported by two beautifully cut 
moon-shaped stones. This is 
only one of a hundred lovely 
gifts, all of them eloquent of 
generous Christmas spirit, and 
specially designed for the lady 
who appreciates sentiment and 
does not deprecate values. 


Sine Goes te O And: 


Rurie-F -Birks 


DIAMOND MERCHANTS 
YONGE AND TEMPERANCE TORONTO 
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far the largest retail jewelry establish- 
ment in the city. Its announcements in 
the advertising columns of the daily 
newspapers are conspicuous for their dis- 
tinctive character, carrying illustrations 
and headlines which at once attract the 
attention of the reader, indicating a 
close and careful study of modern pub- 
licity methods. 

“We depend principally on the daily 


press for interesting the public,” said 
Rudolph Brown, a director of the com- 
pany and head of the advertising de- 
partment to Phillips Thompson, a 
JEWELERS’ CIRCULAR correspondent, “and 
use both the morning and evening 
papers freely. We also advertise a little 
in magazines. Formerly we placed our 
announcements in the street cars, but 
have discontinued it. We also do a good 
deal of advertising by sign boards 
along the railway to attract American 
tourists. 

“As our business is largely seasonal 








Diamonds Are 
I. ndicated 
For the lady who holds your, 


affections and heads your Christ- 
mas list 


For the one whose Christmas 
gift demands discrynination, 
forethought,“and intense appli- 
cation, though all the rest be 
left.to the haphazard gathering 
oiC) of late Christmas Eve 


yrs For such a lady, Diamonds 
are indicated. And for such a 
gift, what better point of pur- 
chase than the Ryrie-Birks store? 





We have a particularly allur- 
ing display this year of diamond 
bracelets, rings and brooches. 
The Ryrie-Birks diamond gifts 
are the result of careful pur- 
chase, fine workmanship and 
distinguished design. We have 
«| Selected and discriminated. You 
have only to choose 


| RyriegDirks 
[_ = Se = 


’ ms nee -_ 














we concentrate our advertising on the 
busy months, June and September, when 
wedding gifts are in especial demand, 
and on the Christmas and Easter holi- 
day seasons. 

“During the less active months, we 
place novelties on the market and do 
not forget opportunities afforded by an- 
niversaries, such as Valentine’s Day and 
Mother’s Day for advertising special 
suitable gifts. 

“A most important branch of our ad- 
vertising system on which much time 
and money has been expended is the 
preparation of a selected list of promi- 
nent and wealthy people both in Toronto 
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and throughout the Province. To these 
we regularly send our catalogs and also 
special booklets and folders, descriptive 
of anything of particular interest that 
we have in stock. 

“One of these booklets entitled the 
‘Bride’s Book’ giving full details of the 
correct routine of a fashionable wedding 
is sent to prospective brides. All these 
publications are of an attractive and 
artistic character in accordance with 
the high standard of quality always 
maintained by Ryrie-Birks.” 

* ok * 


THREE-QUARTER page silver ap- 
nouncement used a short time ago 

by J. C. Holland, of San Angelo, Tex, 
brought some remarkable results. The 





1928 B.C.--1928 A.D. 


If you would be smart in 
the year 1928 A.D. you 
must adorn yourself after the 
fashion of a lady boarding a 
barge in the Nile for a holiday 
jaunt in the year 1928 B.C. 


This year you may be Phoe- 
nician, Philistine, Early Assyr- 
ian, what you will, so lohg as 
your costume jewellery ac- v 
cepts its inspiration from the 
farthest known reaches of the 
past. The more remote, 
Euclidean and bizarre the de- 
sign, the smarter, gayer and 
more immediate the effect. 


Chokers, ear-rings, necklaces, rings 
and bracelets—we offer them in a 
gay bewildering variety of colors and 
designs. No smart Easter costume 
can afford to deny itself the sophisti- 
cating touch that costume jewellery 
supplies. 


Ruyrie-Birks 


DIAMOND MERCHANTS 
YONGE AND TEMPERANCE TORONTO 


NO. 3 





advertisements were published for six 
Sundays consecutively, and during the 
fifth week smaller announcements were 
used every day. A generous assortment 
of silver was sold to eleven June brides 
and to three other couples who had been 
married for several years. In comment- 
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Retail Advertising Department 
— 
ing upon this announcement, Mr. Hol- 
land said: 

“We consider that this was a good 
record and it was proof that it pays 
to advertise. We never hesitate to tell 
the truth to the people of San Angelo 
of any good thing that we have in our 
store through the columns of our news- 
papers. During the past five or six 
months sterling silverware has been our 
outstanding feature.” 

This jeweler really voiced the opinion 
of many others whose silver sales have 
developed remarkably. 

“No retail jeweler can expect to in- 
crease business nowadays as he would 
years ago. The ultra-dignified and 
ultra-conservative methods will not suf- 
fice. The jeweler must learn he has got 
to start going out after business, and 
hence work intensively. He should use 
his telephone to call attention to new 
lines, whether in jewelry, watches or 
silverware, and he should not be averse 
to visiting his patrons in person occa- 
sionally. All this old smug reserve must 
be abandoned.” 








“Modern business demands the activi- 
ty of the go-getter.” Such was the opin- 
ion of R. W. Garstang, secretary-treas- 
urer of Julius C. Walk & Son, Indian- 
apolis, Ind. This firm uses advertising 
space liberally—about 40,000 lines per 
annum. The advertisements are run 
three times a week, except during the 
summer, when they are cut down to once 
or twice a week. The newspaper ad- 
vertising is supplemented by a store 
paper which gives retail fashions in 
jewelry, and by direct-by-mail adver- 
tising about four times a year. Every 
spring and fall special announcements 
are sent out. As dealer helps this firm 
prefers good newspaper electrotypes and 
window display material. 

The sale of men’s jewelry as recorded 
by this firm and many others has 
been very small. Stone jewelry, 
diamond bracelets and sterling 
silverware have been among the best 
sellers. The average prices received for 
watches for men range from about $50 
to $60, and about the same price for 
women’s watches. The average price for 
diamond rings has heen about $250. 
Prices vary of course in different terri- 
tories. A retail jeweler in the east re- 
ports that he sells more diamond rings 
at $100 than at any other price. Every 
prudent jeweler will study the conditions 
in his territory, buying motives, etc., in 
order to know just the right price at 
which to feature merchandise. This is 
a most important factor in the success 
of every retail jeweler, for it would be 
futile to feature $500 rings in a $100 
territory. 

* % 

A retailer about a year ago was most 
enthusiastic over selling specials, which 
he featured consistently. While other 
retailers were deploring inactive condi- 
tions he was exuberant. He used a large 
amount of newspaper space in the Sun- 
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day sections and added space in the daily 
paper about three times a week. All 
these specials were inexpensive. A re- 
cent communication from him announces 














Rare Gems 
of Exquisite Quality 
The Emerald Cut Diamond, the Naivette or the 
Round Diamond. 
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HOW LINZ BROS., DALLAS, TEX., 
FEATURE DIAMONDS 


that these specials, which at one time 
were a huge success, are now a com- 
plete failure. This may indicate that 
the featuring of specials can be over- 
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And how practical the reasoning that a gift diamond 
from “Feagans” may reasonably be expected to re a in ac- 
tual commercial value asthe years come and go. 
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of fine Am od oy “Feagans™ dia- 
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for men and women without limitation 


If the desire is to hold down the cost, you will find q 
attractive salues in Feagans special tray assortments of 
mings for men and for women.at #25.00. $50.00, #73,00, 8100.00, 


FEAGANS & CO., LOS ANGELES, CAL., 
HAVE ALWAYS DONE DISTINCTIVE DIA- 
MOND ADVERTISING 


done, at least by the retail jeweler. Per- 
haps, however, it is due to the business 
conditions in his location at this time. 
There is hardly any doubt, however, that 
a retail jeweler can overdo the featuring 
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of specials. Many people will go to him 
in the beginning but may later patronize 
the department store, in many of which 
this type of cheap jewelry is played 
up. It is not an easy task, moreover, 
to bring back to the store worthwhile 
patronage when this has been frightened 
off by the unwise exploiting of cheap 
merchandise: 
i co 

W. H. M. Freeman, jeweler and 
watchmaker in the Quinby building, 650 
S. Grand Ave., Los Angeles, Cal., says 
he has hit on a new plan to boost sales. 
Mr. Freeman told the correspondent 
of THE JEWELERS’ CIRCULAR that busi- 
ness fell off somewhat in the early 
spring. “I studied the matter and came 
to the conclusion there was something 
that the business needed,” he stated. 
“T knew that there was money being 
spent and that some people always 
spent money. To attract them, I began 
placing the most expensive articles I 
had in stock in my display windows 
and which I thought would appeal to 





Read another Lambert ad in The.World to-day 


LAMBERT 
BROTHERS 


Third Ave. Gr. 58" Street 
New York 


Don't let her g 


to the banquet without a dinner ring. 
She will feel conspicuous without one. 
Select for her the 18-karat white gold 
ring pictured below. It is set with 
7 diamonds and 2 synthetic sapphires. 




















$95 


Store Hours 9 to 6 














THE DINNER RING PLAYED UP BY 
THE PROGRESSIVE FIRM OF LAMBERT 
BROS., NEW YORK 


their taste. I am delighted to say that 
my business began to show an increase 
and this June, business was five times 
as great as in June, 1927.” 

In July, Linz Bros., Dallas, Tex., used 
the accompanying attractive announce- 
ment in a space of nine inches, three 
columns wide, to feature emerald cut, 
Naivette and round diamonds. Linz 
Bros. are continuous, progressive adver- 
tisers and do not let up during the 
summer. 

7 * * 

An announcement featuring a “Fifty- 
eighth Anniversary Sale” by Wm. Hasel- 
time & Son, Kokomo, Ind., occupied a 
space of 20% inches, six columns wide. 
Much enterprise and progressiveness are 
manifested. “Our idea,” said the adver- 
tiser, “is to be progressive and to this 
end we have entered upon a new pro- 
gram of improvement and service.” A 
number of anniversary specials are fea- 
tured at popular prices. 
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V.T. F. Watch Glasses and 
V.T. F. Mifans 


VS. 


UNBREAKABLES 


Mr. Wisdieadker and Jeweler, 
Everywhere. 


GENTLEMEN: 


Do the customers who enter your store and want a crystal 
fitted to their wrist or pocket watch, know that V. T. F. Round 
or V. T. F. Mifans do not contract with cold or expand with heat 
and, therefore, do not fall or snap out of the bezel? Do they 
know that nothing but a diamond will scratch the highly pol- 
ished surface of a V. T. F. Round ora V. T. F. Mifan?P Do they 
know that V. T. F. Round and V. T. F. Mifans do not rust the 
steel parts of a watch? Don’t you think it worth your while 
telling them? 


Your customers need not know, but you should, that 
V. T. F. Round and V. T. F. Mifans are sold by wholesalers, 


everywhere, and that the exclusive distributors to the wholesale 


trade are 
Yours very truly, 


HAMMEL, RIGLANDER & CO. 
NEW YORK, U. S. A. 


—— 



































& 
$DPie 


HNICAL 
































The Horological Questionnaire 


Written expressly for Tien JEWELERS’ CIRCULAR, by Lester B. Pratt 

















AuTHOR’s Note—Realizing that there is a 
scarcity of competent watchmakers employed 
or engaged in the jewelry business, this 
article is written at the request of the tech- 
nical editor for the purpose of interesting the 
younger generation in the selection of watch- 
making as an occupation. Among the me- 
chanical occupations, watchmaking stands 
pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many 
other lines. The watchmaker has invariably 
been honored as the highest exponent of hu- 
man mechanical skill, and delicate precision 
instruments of every description come within 
the scope of the watchmaker’s ability. It 
would be impossible to operate our vast in- 
dustrial system without the aid of accurate 
time pieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as watch- 
making generally comprises the manufacture 
of watch movements. However, the name, 
“watchmaker,” in the jewelry business, is in- 
variably applied to one who repairs watches, 
and a competent watchmaker or watch re- 
pairer should be able to make practically 
any of the different kinds and models of 
watches now jn use. 

If the remarks contained in this article are 
“old stuff” 
trust that it will be considered in the same 
spirit in which it is intended, viz.; that of 
interesting and imparting information to the 
beginner.—L. B. P. 


to the competent workman, we 





(Continued from Technical Issue of 
Aug. 2, 1928) 

QUESTION.—Where can steel figures 
be obtained that are suitable for mark- 
ing the divisions on the edge of the 
block? 

ANSWER.—Steel figures of any size 
may be obtained from supply houses. 
However, we found it much better to 
make the figures required for this pur- 
pose. It is not a hard task and any 
first-class workman should be able to 
make suitable figures that will be better 
adapted to this particular purpose than 
anything that is obtained in the regu- 
lar line. 

The stock that dental burrs are made 
from is most excellent steel for making 
the figures. Our first step will be to 
obtain some old burrs and anneal them. 
Then we clip off the burr end and also 
the opposite clip end of the burr, making 
all of them about the same length. Grip 





rn TTT. 


these blanks in a wire chuck and face 
off the ends and make the end for the 
figures .025 in diameter by about the 
same in length. If the ends are sized in 
this manner, all of the figures may be 
made practically the same size. 

If we hold these blanks in a small pin 
vise, we may cut the figures with a 
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FIG. 140 FIG. 141 
graver, bearing in mind that they must 
be cut just the reverse that they are to 
stamp. The circles of the 2, 3, 5, 6, 8, 
9 and 0 may be easily formed with a 
small, flat drill set in the screwdriver 
blade. This drill is made with rather a 
long point, so it will cut well into the 
blank and allow the proper relief. A 
little practice enables us to make such 
figures in a short time and they will be 
found very useful for many jobs that 
require such small figures. 

When the figures have all been prop- 
erly cut (we may try them on a piece 
of sheet lead to determine the appear- 
ance), then we may harden them by 
heating the end to a full, cherry red and 
quenching in cottonseed oil. All that we 
need to harden is about one-quarter of 
an inch at the end, as the acting point 
is all that is required and there is less 
risk of breakage. The next step will be 
to place the figures in a chuck and grind 
a short, flat surface near the end, par- 
allel with the length and squarely at the 
bottom of the figure. 


Tra tTTrea Tr OUT oe arr aT TTr UAC! 


This flat surface is really to be used 
as a guide in the special holder that we 
will use for stamping the figures in the 
block. The flat surfaces may be suit- 
ably ground and all of them the same 
proportions if we lock the lathe head in 
the proper position with the index pin, 
then use the traverse grinder for grind- 
ing the flats. 

QUESTION.—How shall we proceed to 
make the special holder that is required 
for stamping the figures? 

ANSWER.—The special holder is very 
easily made. If€ is simply a brass cup 
recessed to fit over block C, loosely. The 
edge of the brass cup should be about 
one-sixteenth of an inch in thickness, 
the bottom thickness is immaterial. 
Then we hard solder a short piece of 
quarter-inch brass rod on the edge of 
the cup and upright, as a handle would 
be. This rod should be drilled through 
the end to take the steel figures and 
hold them upright or radial with the 
center. A small hole should be cut out 
at the intersection of the rod and cup to 
facilitate placing of the block for stamp- 
ing the figures. The bottom of the hole 
in the rod should be closed to engage 
the flat part of the steel figures. A hole 
should be cut out of the bottom, also to 
enable us to turn the block around in 
the cup. Fig. 140 illustrates the spe- 
cial holder, with a steel figure in posi- 
tion for stamping. In stamping a block 
or index of this type, we do not stamp 
all degrees up to 360. The O is stamped 
on each side diametrically opposite. 
Then the figures are stamped from 0 to 
90 in eaeh direction from the 0. Fig. - 
141 illustrates the proper method of 
stamping such indexes. 

QUESTION.—What type of idler pulley 
stand is required in connection with the 
pivot polisher? 

ANSWER.—We have previously de- 
seribed, in this series, an idler pulley 
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SIMPLICITY! 


THE new Standard Unbreakable Watch Crystal Inserting 
Set has solved the problem of space saving. It occupies 
no more room than your telephone directory. Its simplicity 
is astounding. No experience is necessary to operate this 
set; nothing to get out of order; it will last a lifetime. 


OUR Crystals are highly transparent with a hard, glossy 
surface. Will not shrink, expand or lose color. The 
— and fine edges enable crystal to hold securely in 
ezel, 











ALSO 62 SIZES OF FANCY 
SHAPED CRYSTALS 


Order through your jobber or direct from us 


Write for New Catalogue and Free Samples of Crystals 


Standard Unbreakable Watch Crystals, Inc. 


71 Nassau Street 32 33 33 33 33 New York, N. Y. 











You Can Use the 
Front and the Back 
of this New Bench 


The top is the same front and rear, so that the 
bench is really two benches in one. The transforma- 
tion is complete whenever you want a new one for 
the old working front of your bench. 

Every worthwhile shop, large or small in the land 
uses them. The material is especially selected with 
its close-grain, hard maple for the top—and then 
heavily shellacked to allow for washing and cleaning. 
Altogether a most desirable bench for the factory, 
workroom, store or home. Get the catalog telling 
all about them. 

Hard, close grain maple tops, metal bottom pans 
and drawers, filing pin and arm rest, one and two- 
seat sections with detachable iron legs. 










LEIMAN BROS. 


Reversible Work Bench 
PATENTED 


The bench that evolution has produced— 
the ultimate improvement—the comfortable, 
convenient ‘work bench that is truly the 
jewelers’ companion. 

It took years of experience with practical 
working jewelers to evolve this bench—no 
other makers can offer it to you—it’s pat- 
ented. It contains time-tried features, the 
convenient arm rest, the rigid file pin, the 
full width drawer and the non-rustable 
lower pan. 


scpiee,  LEIMAN BROS, "25°05" of Got Metin 


full information 


























Equip Yourself by the Experience of Others 


One of the best known business men in the country has said: “Every man 
in business will have to go over a hard road and find out its turnings for him- 
self, but he need not go over this road in the dark, if he can take with him the 
light of other men’s experience.” 

So it is with Bradley students, who are possessed of the light of experience 
of the teachers under whose instructions they gain the knowledge of all the 
crooks and turns and short cuts to the goal for which they are aiming. 

Only a short time is required to complete the course—and common education 
will carry you through. 

Thousands have taken Watchwork, Jewelry and Engraving the Bradley way. 
It may be there is a Bradley student in your town, who will be glad to tell you 
all about the methods pursued at Bradley Polytechnic Institute. Get the Bradley 
It will increase your earning capacity from one to two hundred per cent. 











—= way! ; 
Address a post card to Bradley Horological, Dept. “C,” Peoria, Illinois, asking 
HOROLOGY eel for our latest catalogue. Make your arrangements to join your forces with 
crear teed neg aeaee te Bradley Polytechnic Institute, if not immediately, by the first of September at 
sans least, as that is the beginning of the regular school year. 
ARTHUR T. HAGSTOZ 
PRACTICAL COURSE IN ADJUSTING 


T. B. HAGSTOZ & SON nth 
GOLD, SILVER and PLATINUM rice $1. 
JEWELERS PUBLISHING CORPORATION, 


Refiners and Assayers eS 
709 Sansom Street, Philadelphia es + New Yor 
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stand which may be used, either in con- 
nection with the traverse grinder or the 
pivot polisher. At the left, rear end of 
the pivot polisher, we drill and tap a 
hole for % by 40 threads. As the idler 
pulley stand is threaded on the end, we 
simply screw the end into this hole. The 
pulleys may be raised or lowered or set 
in any direction as required. 

QuUESTION.—Assuming that the work 
has been completed on the pivot pol- 
isher, how shall we proceed to finish it 
so that it will not get rusty or spotted 
from handiing? 

AnsweR.—All tools or attachments 
that are made of steel or brass, should 
be either nickel plated or lacquered to 
preserve the original finish. An attach- 
ment of this type which is made of steel, 
should be nickel plated, while brass 
goods may be either nickel plated or lac- 
quered. It is not a difficult matter to 
nickel plate the pivot polisher and a 
good finish will last for years and al- 
ways have a fine appearance. 

Such work must be properly prepared 
for nickel plating. All sharp corners 
should be made smooth and slightly 
rounded, otherwise the nickel is liable 
to peel. Some parts can be swung in 
the lathe and polished smooth with fine 
emery paper, while others may be pol- 
ished on the regular polishing lathe. In 
either case, the finer the polishing is 
done, the better will be the final finish. 

QUESTION. — How can we make a 
nickel solution that will be suitable for 
plating the parts of our pivot polisher? 

ANSWER.—An excellent nickel solu- 
tion may be made to the following 
formula: 


DT hich bwceinekanwa 1 gallon 

Double sulphate, nickel and 
ree 1 pound 

BOPECiC GG 6.6 6 cccce eee 4 dwts. 


A small nickel anode is used with this 
solution and the necessary current may 
be supplied with either wet or dry bat- 
teries. The best results are obtained in 
nickel plating with a weak current and 
one to three batteries will furnish ample 
current for such plating. All work pre- 
vious to plating, must be thoroughly 
scoured with wet pumice stone powder, 
then dipped in a hot potash solution, 
rinsed well in clean water and placed in 
the plating solution at once. Spindle 
holes should be plugged with small 
corks, otherwise nickel will be deposited 
and must be removed. When plating 
such work, if the work turns black or 
dark while plating, it is a sure indica- 
tion of too strong current. The current 
should be regulated so that the work 
will assume an even gray tone while 
plating and then run for one to two 
hours. 

After removing the work from the so- 
lution, it should be well scrubbed with 
wet pumice stone and then buffed to a 
high finish. 

(To be continued) 








Jack: Hey! A man just hanged him- 
Self in our cellar. 
Jill: Well, did you cut him down? 
Jack: No. He wasn’t dead yet. 
—Washington Dirge. 
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Tackling the Hard Jobs 








Written expressly for THE JEWELERS’ CIRCULAR, by W. W. Marvin 

















VERY watchmaker has some of those 

hard jobs lying about. He must 
tackle them when his heart beats are 
fastest. They are fastest when he has 
lately returned from vacation. One’s 
mind must be rested to take up one of 
those well nigh impossible jobs that one 
fully expects to do some day, but which 
one usually puts off till the owners are 
all but exasperated. 


We Can Do Any Job When Our Faith 
Is Strong 


Confidence is a big factor. It helps 
the prize fighter not oftener than it 
does the watch repairer, I think. Of 
course over confidence is not desirable. 
But watchmakers never have that, yet 
they are often afflicted with a disease 
known as an_ underdone~ confidence. 
There are grand old jobs waiting down 
there for foreign parts, parts which the 
findings houses have all counted obsolete 
and have ceased to stock them. But 
that doesn’t matter. In my _ watch 
pocket just now is a great watch, a 
watch that cost more than $200. It was 
once one of those impossibles. The 
winding ratchet was ruined. It had 
been ruined by a watchmaker putting 
a stem into it that had no advanced 
part such as fine old Swiss watches have. 
That was in the days before I owned 
it. Not that I haven’t often enough 
passed the buck. Well, this watch had 
been wound or wound at for about a 
year with this weebly stem arrangement 
and as a consequence when I began to 
use it, having traded for the watch back 
in 1915, the ratchet began slipping. 

I at once repaired the watch by 
making a proper Swiss stem and putting 
it in, but the ratchet was too badly gone 
to save the watch. It got so lame that 
it slipped and ground till I became dis- 
gusted with it and laid it by. Finally 
I heard of a special man down in the 
loop at Chicago who could refile these 
two ends of the winding pinions that 
lie collared about the stem. I could not 
do that at that time, try as I would. I 
went down to Hanson. “Ya, I can fix 
it,’ he said and smiled. I went back 
in a couple of hours, handed him $2 
or so and went to the shop and set the 
ratchet in and it wound perfectly. That 
has been some 12 years and the watch 
is keeping perfect time and is a joy to 
use. Now, the things that give me 
joy give others joy generally, I think. 
So every time I get a job like that I 
think how much better workman I would 
be if I could or would learn that par- 
ticular trick. It is not hard to learn. 

Many is the workman whom I have 
met who cannot take out a burnished 
top plate jewel and find and fit another 
for the place without tearing around at 


the watch and leaving it scarred badly. 
We should get over these faults. 

Then we have several old watches that 
have numerous ailments. These ought 
to all be taken up now and if they 
are ours and are past repair, made junk 
of. If they are not ours, then let us 
make the owners happy by calling over 
the phone to them and by saying: 
“Hello, this you, Jack? You remember 
that old watch you left with me in 
April? Well, it’s ready.” Jack will jump 
clean over the counter when he hears 
that. He had called for the old watch 
so often to find it still unrepaired that 
he had lost all confidence in you. Now 
it’s all right, again. 

These jobs will pay us back in con- 
fidence. I have fattened for several 
days after doing some particularly hard 
job. I had something to show for 
patient workmanship. It is something to 
think over. The reason why our work 
sometimes becomes dull is that we lose 
heart and get a sort of spiritual laziness 
about us. Others can do the hard jobs 
while we lay off or go fishing. 

There is that old American watch 
with the outer hook broken off the inside 


of the mainspring barrel. Now is a 
good time to fix it. Do you want to 
know how I repair these? It does not 


occasion any wild remarks. I just drill 
a small hole through the barrel, the 
lower plate and file a small correspond- 
ing notch in the lid plate, and fix that 
mainspring with a T end mainspring. 
It is surer than drilling or punching the 
outer round of the barrel with the idea 
of putting in the repair with a hook. 
Unless the barrel is of steel the inside 
punched hook end for catching the 
outer end of the mainspring is not 
mechanical anyway. The quicker we 
recognize this ancient evil the better 
it will be for us. Don’t be afraid to be 
inventive on these old traps. The whole 
parking strip is yours. Fix it like it 
was if you can, but fix it. That’s my 
advice and my practice, too, if you care 
to know. 

I don’t mind trading pallet jewels, or 
forks or anything else in these old 
‘“impossibles” if by doing this I can 
make the watches keep time. One can 
measure and try his parts. 


Uncased Jobs 

Your bench is very likely to have 
from three to half a dozen old uncased 
jobs lying about, perfectly good watches 
that should be recased and running. 
Some of these jobs are Swiss. Some 
are American watches. It doesn’t 
matter much. These old cases became 
old filters for pocket lint, and other dust. 
They had to be cashed in as old gold 





(Continued on page 123) 
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EBERLE’S WORLD FAMOUS 


_ FINIS 


JEWELERS’ BLADES 


ANNUAL PRODUCTION OVER A MILLION GROSS 


THEY ARE UNCONDITIONALLY GUARANTEED. 
IF THEY DO NOT PROVE 


BETTER THAN ANY OTHER BLADE 


YOU EVER USED—RETURN THEM AT OUR EXPENSE. 
SEND US YOUR TRIAL ORDER TODAY—WE SAVE YOU MONEY 


UNITED HARDWARE & TOOL CORPORATION 


50-52 HOWARD ST. 


FOR EFFICIENCY AND ECONOMY 


Le 





DEMAND 









BRAND 


NEW YORK 



































Ten Years Ahead of the Field! 





THE NEW DE LUXE 
Totally Enclosed 


POLISHING MOTOR 


Ball-Bearing 





Full 4% H.P. Height 8% Inches. 
Speed 3600 R. P.M. Net Weight 23 Pounds. 


Fully Guaranteed 


$4°7-50 


This Dust-Proof Motor is Built for Continuous Service. 
No Side-Play! No Grease Cups or Wicks. 


Comes Complete Ready for Use with 5 feet of Cord and Plug. 


Will Last a Life-Time 
The Only Motor of This Type on the Market. 
In Ordering Specify VOLTAGE and CURRENT. 


Chicago Jewelers Tool Works 
10 SOUTH WABASH AVENUE . CHICAGO 














Width (Spindles) 17 Inches. 
Steel Spindles. 


Do You Need 
Trained Watchmakers? 


We supply competent men without cost to 
employer or employe. We teach watch 
repairing, clock repairing, how to regulate 
chimes and strikes in clocks, and engraving 
and jewelry work. 


Students Work Way Thru School 


We help students secure spare time em- 
ployment. Advanced students earn money 
on repair work while learning. Personal 
instruction—no books or classes. Day or 
night school. 


Send for Free Book 


If you have a son, relative or friend who wants to learn the 
watchmaking trade, have him write for our FREE BOOK. 


NATIONAL SCHOOL of WATCHMAKING 
1340 S. Michigan Avenue - Dept. 23 - Chicago, Iil. 


NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 





WM. BOLD 
Edueational Director 
35 years of experience 
as practical watch- 
maker and instructor 
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[Answers are also solicited from our readers to the questions published on this page] 
No attention paid to communications uniess accompanied by full name and address of the writer. 


QuEsTION No. 4179—Metal Spinning. 
Can you give me some information on 
metal spinning, such as would be of in- 
terest to a manufacturer of plated nov- 
elties?—G. W. 

ANSWER.—Metal spinning is done on 
a speed lathe, this lathe being similar to 
a wood turning lathe, excepting that the 
parts for spinning are made more accu- 
rately, more firmly, and with revolving 
center in the tail stock. To spin an 
article, a form, or chuck is used, which 
is made out of some hard wood, or if 
many pieces are to be spun, out of steel. 
This chuck has a thread cut into one end 
so it will fit the threaded spindle of the 
lathe. The chuck is turned the shape of 
the article wanted, sometimes two or 
more chucks being required to spin the 
article to the desired shape. A wooden 
follower is shaped to conform to the 
small end of the chuck, with the onpo- 
site end cer.tered to fit the revolving cen- 
ter in the tail stock. A circular piece of 
metal of the proper size and gage is 
placed against the chuck, the follower 
against the metal disk and the tail stock 
center against the followers. The lathe 
is started up and the metal blank is cen- 
tered by holding a stick against it. The 
lathe metal and follower are all revolv- 
ing at a rapid pace now, and the spin- 
ning proceeds by pressing against the 
revolving blank with a steel tool, which 
is held in place on a rest along the front 
of the lathe. The metal is laid down 
gradually, beginning nearest to the cen- 
ter and working toward the outer edge, 
keeping the metal close to the chuck. 
During this operation a stick is held 
against the back of the metal, with the 
left hand of the workman. This stick 
is called a backing-up stick and is held 
firmly enough to prevent the metal from 
wrinkling. When the piece is shaped, say 
into a cup shape, the edges will be ir- 
regular and will require truing up with 
a diamond-shaped steel cutting off tool. 
If a roll is to be spun on the top then 
the metal is turned back with a stick 
and a roll is spun on. Many articles 
are smaller at the top than at the bot- 
tom, or they may be necked in, then an- 
other chuck is used, which is so shaped 
that the top of the spun piece can be 
made smaller by the spinner. Some of 
the hard metals, such as silver, brass, 
copper or German silver, require sec- 
tional chucks if the articles are of ir- 
regular shape or smaller at the top. 
The sectional chucks are usually turned 
out of hard maple wood, so that it will 





fit on a core. The chuck is split into 
sections small enough to allow the work- 
man to take it out of the spun-over 
piece, in sections. The sectional chuck 
must be made very accurately, so it will 
run true, and can be taken out of the 
spun-up article and quickly returned to 
the case for the next piece. Metal spin- 
ning requires considerable skill on the 
part of the workman, to retain an even 
thickness of metal and to prevent check- 
ing or breaking during working, as well 
as avoid undue pressure on the wooden 
chucks, which would destroy or injure 
them for future use. The harder metals 
require annealing; some of them severa! 
times during spinning become hard and 
would break unless softened by the an- 
nealing process. 

QUESTION No. 4180—Soldering Gold 
Plated Articles—How can I protect the 
color on gold plated articles when sold- 
ering ?—G. M. 

ANSWER.—When gold plating of any 
kind becomes heated it rapidly changes 
its usually rich looking color and takes 
on a much paler tint after boiling out. 
How to avoid this has often puzzled 
many of the workers. Now by simply 
coating the surface with a solution of 
boric acid both the annealing and solder- 
ing may be effected with success and the 
color preserved. Some workers prefer 
to coat the gold plating with a paste of 
boric acid and water, allowing this to 
dry before proceeding to heat the metal. 
But all this may be avoided by simply 
dissolving from five to six ounces of 
boric acid in a pint of boiling water and 
dipping the gold plate into it, so that 
when dried off a film of boric acid covers 
every part of the work and protects it 
from the action of the heat in annealing 
and soldering. This will not prevent the 
soldering taking place if it gets on the 
joints, thus greatly facilitating the gold- 
plate worker in his operations. Dry 
coating before soldering. 

As gold plate cannot be subjected to 
much polishing without removing the 
thin coating of gold, it is of the utmost 
importance that the surface should be 
protected as far as possible from chang- 
ing color. In protecting the surface by 
“dipping” it is advisable to prepare a 
saturated solution of borie acid, but as 
this salt is not very soluble in water it 
will soon be found that the water will 
not take up as much of it as of most 
other salts, but a little experience will 
soon teach the right strength to use. 
Boric acid will only dissolve to the ex- 
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tent of 5 per cent in cold water; that is, 
one ounce to 20 ounces, or one pint of 
water. But in boiling water about 30 
per cent may be dissolved. About six 
ounces of boric acid to the pint of water 
will make a saturated solution, and is as 
much as the water will dissolve. We 
have used the liquid much weaker than 
the above with good effect, but it is some- 
times necessary to have a good protec- 
tive coating to resist the effects of the 
heat and to leave the work with a bright 
golden tint after it has been annealed 
or soldered. 

QUESTION No. 4181—Producing Matt 
and Satin Finish.—Please show me how 
I can produce a matt finish on jewelry 
and silverware? I am especially inter- 
ested in producing the frosted or matt 
finish on Roman gold jewelry.—aA. M. S. 

ANSWER.—Satin or matt finish can be 
done in several different ways, the 
method employed being regulated usual- 
ly by the amount of matting to be done. 
If only a small amount of work is to be 
matted, then a very simple and inex- 
pensive method can be used, but where 
there are many articles to be treated it 
is advisable to use an expensive outfit, 
the larger outfits being much more eco- 
nomical to use than the less expensive 
ones. The matting or satin finishing on 
jewelry, silverware, brass goods or on 
any metals are all produced in the same 
manner, either with brushes that re- 
volve on a lathe or with a sand blast, 
the latter being preferable if there is. 
sufficient amount of business to pay for 
its installment. For small articles of 
jewelry a regular scratch brush attached 
to a lathe that makes from 2000 to 2500 
revolutions will do very well. They can 
be purchased from the supply houses, as, 
well as the others illustrated, at a mod- 
erate cost, and in many different sizes,. 
as well as in brass, steel or German sil- 
ver wire. The most serviceable for 
jewelry and silver are those brushes 
made of brass wire. 

Another brush which is called the 
swing brush is much used and is pre- 
ferred. 

When one has had a little experience 
with them better frosting can be done 
on account of the ends of the wires 
striking the piece to be matted, so that 
it will not produce the drag marks which 
sometimes occur with a solid brush. An- 
other one which is very serviceable is a 
hanger brush. The wires used are of 
fine steel, secured to hanger wires which 
are held in place by steel pins. This 
brush is especially suitable for larger 
surfaces, such as silverware, chandelier 
or lamp work; the brush covering a wide 
surface, enables one to work very rap- 
idly, the hangers giving the brush an 
elasticity which enables the operator to 
whip on a good frosting or satin finish. 
One of the best methods of producing 
the matt or satin finish on any kind of 
an article is a modern sand blast ma- 
chine connected with a force blower. The 
arrangements are very simple and easy 
to manipulate; a girl or boy can work 
them after a few hours as easily as an 
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Designing and Making a Diamond 
Brooch 








By G. André Fournier, in London Watchmaker. 

















om making of a modern piece of artistic 
jewelry is far from being an easy mat- 
ter. The individual taste and personal touch 
of the craftsman are naturally of paramount 
importance, and his influence upon the ulti- 
mate result cannot be denied. There is 
also need for considerable technique and a 
knowledge of sound workmanship, based on 
a number of principles and well-worn rules 
of thumb, without the application of which 
mere taste would be insufficient. The work, 
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notwithstanding the final appearance of 
homogeneity and completeness, is executed 
by several artists, all of whom must bring 
in their quota of technical knowledge and 
manual experience. 

Let us, for instance, take the brooch here 
illustrated and examine at length each stage 
of its fabrication. First and foremost is the 
birth of the scheme itself in the designer’s 
mind. On his technique and practical 
knowledge combined, although this may not 
be apparent to the lay mind, will depend 
the whole of the following processes and the 
success of the final result. It is generally 
taken too much for granted that a technical 
designer, such as one who may be expected 
to produce works of art and eventually lead 
fashion, is simply a clever designer. Far 
from being the case, it is most essential that 
he should have qualified in the practice of 
the art and that he should be well con- 
versant with the properties of metals and 
the divers processes of manufacture. In 
short, he should be able to direct the exe- 
cution of his ideas. His first task will be to 
produce a finished design. This will either 


be an indefinite scheme, without any other 
limits but that of his own imagination, or 
it may, on the other hand, be guided by cer- 
tain fast rules, such as fashion, value, ex- 
istence of certain well-defined stones, or the 
indications or whim of the future owner. 
Fashion, in any case, will be one of the 
main guiding factors, since the object of a 
jewel is to coincide with prevailing taste. 


-The Design 


The present suggested design includes 
pearls and diamonds, which are pleasantly 
relieved by the introduction of calibre 
stones, onyx in this case, but the designer 
has of necessity created for himself an ideal. 
While executing the scheme of his design 
he has a very definite notion of what the 
finished article will resemble, and this no- 
tion must be translated for the use and guid- 
ance of the workman in the shape of a series 
of working designs. It will not be sufficient 
for the artist to commit his ideas to paper, 
even in a most tempting manner; he must 
not relinquish the direction of the executive 
part until he is absolutely certain that the 
craftsman has become a perfect co-operator. 
Following the present sketch, it will be ob- 
vious that if only communicated to the 
craftsman as a finished design, the latter 
will be left with the alternative of producing 
a perfectly flat article or raising it in the 
most extraordinary and unexpected man- 
ner. This may or may not fit in with the 
ideas of the originator, and will probably 
quite fail to display his meaning. 

Taking the scheme from its origin, we 
see that the designer has been primarily in- 
spired by an Egyptian motive, the well- 
known Lotus leaf, which, tied at the base, 
forms the chapter of the beautiful columns 
so common in Egyptian architecture. The 
remainder of the scheme is reminiscent of 
the same well-known style, but evidently de- 
mands a definite modelling, which must be 
indicated in a series of indispensable work- 
ing designs. These must leave no doubt 
whatever in the craftsman’s mind of the in- 
tentions of the creator. Our sketches are 
indicative of the sequence of these different 
schemes as communicated to the workshop 
authorities. 


Points of Interest 


Let us first pause a moment and examine 
several points of interest in what may not 
improperly be called the artist’s handicraft. 
The one essential guiding point is that, hav- 
ing formed a desire to reproduce the lotus 
motive, it slowly permeates his imagination 
until, taking a more and more concrete 
shape, it enables him to premise the general 
indications. These should invariably take 
the form of a general outline, details being 
most carefully eschewed. 

The secondary stage is the massing of 
the main stones according to value, bril- 


121 


liancy, and general importance. The five 
pearls would form a most interesting and 
bold centre. They are, therefore, placed in 
the centre as a general indication. The ties 
are elaborated by replacement with a row 
of diamond ‘set collets, while the indenta- 
tions of the lotus leaves and of the extrem- 
ities in keeping are emphasised. The rest 
of the design is thus slowly constructed, the 
artist always proceeding with masses, ever 
giving special attention to general balance 
until, by a natural sequence, he is allowed 
to introduce the final details. As a general 
principle, it is well to recollect that the 
centre must of necessity be the richest part 
of the scheme, as it is certain to focus the 
attention, although enough importance must 
be allotted to the extremities to keep them 
from appearing unduly weak by comparison. 
In the case of the onyx bands, introduced as 
a lighter note of relief in that which other- 
wise might prove too severe a design, it is 
indispensable to so distribute them as to pre- 
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FIG. 2 
vent any impression of patchiness. Such is 
the obvious object of the employment of the 
calibre stones in the tipping of the flowers, 
and of the main motive at the farthest 
points. 

We must be forgiven for thus insisting 
upon the all-important influence of the de- 
signer in the production of the jewel. The 
point has been so often and so persistently 
ignored in England during the last decade, 
that the lack of a guilding hand has left its 
mark on many of our most elaborate and 
ambitious creations, and opened a danger- 
ous breach in our defences against foreign 
competition. Unconsciously, what we ad- 
mire most in the old masters, whether gold- 
smiths, silversmiths, or jewelers, is this 
efficient combination of the artist and the 
craftsman, who, carrying out his ideas with 
his own hands from beginning to end, found 
perfection. We should sometimes reflect on 
the demoralizing effect of a Benvenuto Cel- 
lini employing in his work some specie of 
underpaid designer, without power or au- 
thority to lay schemes afterwards destined 
to be executed without his intervention. 


Sequence in Making 
Having settled thus far the question of 
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primary responsibility, let us examine fur- 
ther the sequence of the actual manufactur- 
ing processes. The craftsman, being in pos- 
session of the finished designs, tracings of 
same, and working details, will firstly be 
called upon to decide on the matter of the 
metal to be employed. Platinum being of 
almost universal use in the case of modern 
jewelry, we are free to suppose this will be 
the prevalent metal in this instance. For 
reasons of economy, it may be found desir- 
able to line it with gold, in which case the 
white metal must be left of sufficient thick- 
ness to allow of the setting of the stones 
being independent of the line of solder, as 
well as to prevent the danger of gold ap- 
pearing in the deeper parts of the setting 
threads. We cannot conscientiously admit 
of the thin gauge metal which, before the 
war, formed the distinctive characteristic 
of German and Austrian jewels, and in its 
effects is both artistically and technically 
wrong, and which, we are sorry to say, has 
already made an undesirable reappearance. 

Accepting, therefore, for a fact that plat- 
inum of a sufficient thickness has to be used 
in conjunction with gold, it will be eco- 
nomically sound to start cutting out the de- 
sign in platinum. This is done from a rough 
tracing of the design, allowing the neces- 
sary width consistent with the section to 
be obtained in doming or raising the metal. 
The length in this case may be taken as 
more or less permanent. The circumfer- 
ence being three times its diameter, it will 
be understood that one and a half times 
must be allowed on the flat design, should 
the section of the finished article be that of 
a half-circle. The platinum thus cut out 
will be placed on a flat piece of gold of the 
desired thickness, both surfaces to be joined 
being covered with dissolved borax, and 
held in place with clamps. Paillons of gold 
solder will then surround the platinum in 
sufficient quantity to form a joining film 
between the two surfaces and the soldering 
carefully executed. The remainder of the 
description may be read as applying equally 
to an all-platinum jewel or to one lined 
with gold. The former will prove more 
satisfactory from several points of view, as 
it will be stronger, more impervious to the 
action of the atmosphere, and more rigid in 
wear. 

The total thickness of the main plate 
should be sufficient to ensure perfect secur- 
ity of setting and that of a sixpenny piece 
may be taken as a general guide for medium 
sized diamonds. Calibre will require 
greater thickness, the extra metal being 
added either above or below the initial plate. 

This plate itself, after being roughly cut 
out from the working tracing, may then be 
modelled to the established scheme. It is 
well to consider that, in diamond mounting, 
the stones should, as far as possible, face 
the onlooker. The raising, therefore, may 
not be of such a nature as to create steep 
walls, the curve of which would not be in 
the line of vision, but on the contrary must 
be calculated on lines giving full display to 
the gems. If necessary, the deeper effect 
may be obtained by the addition of galleries 
or bezels which will also be useful in 
strengthening the fabric. 
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This operation of doming being over, it 
will be as well to trace the design in detail 
on the metal. A slight knowledge of geo- 
metrical designing is here of great advan- 
tage: The centre line is first marked be- 
tween the two extreme points. In the centre 
of this, and at perfectly right angles is 
firmly traced a perpendicular line. These 
indications must be very carefully attended 
to, and the lines will remain as guides until 
the completion of the mounting. From the 
central point thus obtained the design must 
be entirely worked out and either engraved 
or marked in some permanent manner. This 
is done with constant reference to the origi- 
nal sketch, notice being taken of the extra 
area produced by the raising of the article. 
All curves will necessarily be gone over 
with a pair of compasses, as it is important 
that they should be of the utmost regular- 
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ity. Rows of collets may be pierced, but 
are much neater in execution should they 
be brought on individually and mounted on 
a knife wire. These collets, therefore, will 
be suppressed in the design, the wire being 
especially preserved in the piercing. This 
will give a somewhat skeleton appearance to 
the whole piece. Struts will be wanted to 
support all the parts which would be likely 
to collapse. These struts will only be re- 
moved when other supports come to take 
their place. 


Piercing the Metal 


The next operation consists in the pierc- 
ing of the metal, executed with the fret saw 
in the ordinary manner. This stage is of 
the utmost importance, for on its perfection 
will depend the ensuing processes. Files 
are now brought into play, and they also 
must be very carefully wielded, notice being 
taken that the stroke of the file should be 
perfectly vertical to obviate any of the thick- 
nesses being viewed from the front. If any- 
thing, the back of the piece should be 
smaller than the front, a result known 
umongst craftsmen as underfiling, which, 
in turn, must not be in any way exaggerated. 

At this stage, assuming the filing has been 
entirely and satisfactorily finished, and that 
the shape needed is obtained, the final mod- 
elling may be attempted by the addition of 
extra metal necessary for the setting of the 
calibre lines. Depth must be allowed for 
these stones, as the top portion of the small 
partitions which support them will perforce 
disappear in the setting. The back portion 
which will remain will only hold the stones 
together if it is of sufficient strength. 
Whether this necessary depth is given by an 
extra layer of metal being placed on the top 
or underneath the article, or both, is entire- 
ly a matter of vhoice, or of the abilities of 
the setter. Some of these artists prefer the 
calibre to be set above the diamond work, 
and in a manner independently from the 
latter. Others will be quite contented with 
a general level. In the present case, and 
for the sake of general appearance, we 
should recommend the setting to be brought 
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on to the front of the article, as it will pro- 
vide in itself a welcome relief. 

The bars, which frame the ties of the 
flower, here represented by a row of collets, 
may also receive an extra dressing of metal 
in the shape of a fine square wire. 

The more intricate details of form may 
now be attended to, and emphasized with the 
help of suitable files. 

The lotus leaves may advantageously re- 
ceive a due amount of modelling for which 
operation a scorper will be found a useful 
implement. 

We should now be in possession of a 
fairly advanced model of the finished article, 
or what is termed, in the craftsman’s phrase- 
ology, “a blank”; but this appearance of 
finality will gradually be removed during 
the further phases to which it will be sub- 
jected. 

Until now the manufacturing of the ar- 
ticle has been largely of the artistic nature, 
but it will now, more or less, become strong- 
ly technical, and consist mainly of a prepa- 
ration for setting. 

There are several manners of treating the 
metal for what is known as “opening,” all 
of which should aim at providing a perfect 
holding for the stone. The art of “open- 
ing” is one which does not receive as much 
attention as it deserves. It has been very 
much neglected during the past decade. Its 
rules, which were indispensable to good 
workmanship, have, more or less, become 
forgotten by all but the very best of crafts- 
men, to the great detriment of the degree 
of perfection aimed at by the setter. 

The holes destined to receive the dia- 
monds should allow these to closely touch, 
leaving between them no unnecessary metal. 
The sides threads, however, must be left 
wide enough to provide suitable strength. 
This outside width will, however, be easily 
removed, should it prove unsightly, after 
the setting is completed, whereas metal left 
between the stones would detract from the 
beauty of any diamond article. 

Each of these holes destined to receive 
diamonds must be funnel shaped, thus pro- 
viding a perfect resting place for the stone, 
and leaving sufficient material for the setter 
to work on. The back opening, which 
should be as wide as is consistent with the 
retention of the funnel edge, so as to pro- 
vide the greatest amount of light to the 
back of the stone, must be kept of such shape 
as not to interfere in any way with the sup- 
port provided for the stone. 


Opening the Back 


The preceding rules, which are seldom 
adhered to, are, nevertheless, most impor- 
tant, and must be remembered in the design- 
ing of all back openings. 

This back opening in itself is essential 
from an ornamental point of view, and 
many craftsmen are found who can make it 
most elaborate and ornamental. It is main- 
ly executed with the saw and is greatly a 
matter of command of this tool. In execut- 
ing this, however, it should be remembered 
that no undercutting must be allowed which 
would take the strength away from the ac- 
tual setting of the stone. The corners, 
therefore, of the opening should be so con- 
trived as not to be over acute. The design 
will be worked out in accordance with this 
principle, and we give several examples, 














September 6, 1928 


Workshop Notes 








which will serve better than words, to il- 
lustrate the rule. It is well also to bear in 
mind that the back of the jewel is the dia- 
mond mounter’s very own part in the artis- 
tic treatment of the piece, as the front will 
necessarily be finished by one of his co- 
workers. 

The back of the jewel having thus been 
carefully treated, we may proceed with the 
working up of the front effects. The set- 
ting for the calibre having been raised by 
the addition of a platinum plate will enable 
the setter to have at his disposal two clear 
lines for securing the stones. This extra 
setting should be as low as convenient, so 
as not to interfere with the general scheme. 
At the same time the collets may be placed 
in position. These collets are first cut from 
a long piece of tubing, known amongst the 
workers as “chenier.” The tubing is pro- 
duced by bending in a swage a long strip 
of platinum of the required width, 1., 
roughly three times the width of the collet 
desired. This strip of tubing being formed 
into a gutter with the help of a hammer may 
then be drawn through a draw-plate, which 
operation closes the metal. When brought 
down to the shape of a tube, the sides of the 
joint will naturally meet and may then be 
soldered, after which it should receive a few 
complementary draughts. These will regu- 
larize the shape and enable the larger collets 
to be cut, an operation which must be care- 
fully executed, so as to produce faces per- 
fectly perpendicular to the depth of the col- 
let. More draughts in the plate are given 
until the required size for the next collet is 
attained, and the operation repeated as long 
as necessary. 

These collets will then receive a knife- 
shaped groove which will enable them to 
rest and be soldered on the knife wire pro- 
vided for the purpose in the initial piercing. 
They must then be filed very cleanly and, if 
at all liable to look clumsy when together, 
might receive a saw-cut forming a sort of 
gallery. 

We now proceed to treat in a similar 
manner the caps which will ultimately re- 
ceive the pearls. The pattern of these may 
be chosen amongst several kinds, but, in a 
jewel of this description, should be of the 
most ornamental nature possible. The 
craftsman, to a great extent, will be directed 
or limited by the quality of the pearls em- 
ployed. Should these be perfect the caps 
may be treated in the lightest manner by 
piercing, but should the contrary be the 
case, solid fluted caps would be used. The 
operation, in any case, will consist of the 
cutting out of small discs which will after- 
wards be domed, with the help of a set of 
doming punches. The use of these tools is 
too obvious to require any explanation. 

The knife wire may be prepared to re- 
ceive the caps by convenient indentations, 
into which they will be duly soldered. As- 
suming the pearls to be drilled, the pegs which 
will be used to secure them will have to fit 
exactly the holes already made if the di- 
ameter of these is judged satisfactory, and 
should receive a thread, thus allowing the 
pearls to be screwed into their place, as 
well as stuck with one of the patent cements 
in general use. If the pearls are considered, 
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to be of great value they may even be keyed, 
an operation which necessitates the making 
of a special set of tools, but does not present 
in itself any great difficulty. The pearl peg 
in this case receives a small additional plate 
which, thanks to the internal grooving of 
the pearls, holds the latter with the utmost 
security. 

There now only remains to cut out the 
ornaments indicated on the design in the 
centre leaf of each extremity. In order to 
do this the holes are drilled at the extremity 
of the scrolls, and the line is worked back- 
wards from this with the utmost care. The 
very best saw available must be chosen to 
execute this part of the work, and it will be 
well to thoroughly try the tool beforehand. 
These scrolls should be cut before opening 
for the diamonds, which will have to be so 
placed as not to leave any unnecessary 
spaces. The beauty of the work will en- 
tirely depend on the close setting of this 
portion of the piece. 


The Supporting Framework 


The front of the brooch is now quite 
ready for the final operations of polishing 
and setting, but it is necessary that a suit- 
able supporting framework should be pro- 
vided at the back. This will consist of 
very fine square or round iridio-platinum 
wire. The addition of iridium to platinum 
in a proportion which may be even as much 
as thirty per cent. is almost indispensable 
at this stage of the proceedings. It will 
give to the wire the necessary strength and 
rigidity without any undue prominence, and 
the same observation applies to the brooch 
pin. The “gallery” wires, smartly drawn in 
perfect lines, must be arranged to follow 
exactly the shape of the design. They will 
be joined to the main body by small wires 
or very fine tubes, thus providing a lace 
effect most pleasant to the eye. They may 
follow the contour of all the main portions 
of the design, and even go so far as to re- 
produce its principal features in skeleton 
fashion, and on the cunning arrangement of 
this framework will depend the entire sup- 
porting strength of the whole structure. 

It remains only now to fit the brooch joint 
and the catch, which should include some 
sort of safety device. It is difficult to de- 
scribe here the different modes of executing 
these two items, as in each case there exists 
an extensive choice of methods, but as these 
are so well-known it is hardly necessary to 
go into more ample details. 

The operation of polishing the work and 
the subsequent one of setting the stones can 
hardly be described here, as they are of 
such a special nature and so intricate that 
they cannot be included in the scope of this 
article. Each of these finishing processes 
comprises many well-established rules which 
are sometimes more honored in the breach 
than in the observance, but are, neverthe- 
tess, essential factors, and form the basis of 
the art of some of our best specialists, com- 
bined with conscientious craftsmanship and 
wonderful qualities of the highest artistic 
sentiment. 








Stude One: 
today? 
Two Down: What’s the matter with 
you? I went yesterday. 
—Carnegie Puppet. 


Hey, you going to class 
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and silver. But we can recase most any 
of them. There is a certain inter- 
changeability as between Swiss and 
American watches. Generally some 
cheap, nickel American case or cheap 
gold filled case can be found that will 
case over these good old jobs. Get them 
out and try them. I once worked along 
side of a timid fellow who didn’t know 
that a Swiss watch was ever made that 
would fit into an American 16 sized 
case. Yes, I told him. There are many 
now that are being made to fit standard 
sized American cases. Then too, we find 
men who are too timid to cut down a 
movement. I have cut down many a one, 
sizing up in less round measure, and 
thinning them down and by shelling out 
the inside of the cases. I have bushed 
up jobs by cutting rims of the proper 
thickness and by launching six sized 
movements, good old watches in neat 
thin sized 12 sized cases, such jobs as 
some of our watchmakers did when the 
old six sized ladies’ watch became too 
big for women and could be converted 
for men.- If one is not too busy one 
can do a job such as this. Oh! I am 
not arguing that you can make a living 
at this sort of “junk repair.” You can’t 
live on chronics any better than the 
doctor can. But I notice that the Drs. 
Mayo have not altogether lost the ro- 
mance and joy of fixing up some of the 
old impossible human wrecks that lie 
about. Just so it will be with a “grow- 
ing watchmaker.” I will write you a 
story on the growing watchmaker some 
day. I believe in him. Nothing enlarges 
one’s field of experience more than to do 
a hard old job for a good customer. 


How .About Your Wife’s Old Jewelry? 


You needn’t suppose that just because 
you are a watch repairer that your wife 
isn’t interested in good watches and 
other jewelry. Now while you have a 
clear brain and steady nerve you can 
tackle some of her jobs. Slip out her 
broken watch. Don’t be content with 
making it run. Send the case to the 
straightener if you can’t do it, and get 
out of it all those dents that were put 
in while the last baby was teething. 
Dear little thing. A thimble would not 
do nearly as well to cut teeth on any- 
way. It was all right to let the darling 
have it. Anyway if you expect peace 
in the family you better think so. When 
you fetch back your wife’s new watch, 
from the repair shop give it to her with 
a sweet kiss. One job may suggest the 
other. Why should you spend all -your 
days and days making the persons of 
all other women look beautiful and neg- 
lect your wife? I am not certain that 
this sheet has any female readers. I 
suppose it has or most of this lecture 
is lost of course. But say, man, if you 
get the joke you will tell it to your wife. 
Now see if you don’t. How about the 
old clock that hasn’t run since Billy got 





(Continued on page 124) 
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[Patents Granted by the United States and 
the Registered Trade-Marks] 








UNITED STATES PATENTS 
Issue of Aug. 28 


1,681,954. FOUNTAIN-PEN CLIP. SoLo- 
MON M. SAGER, Chicago, assignor to The 
Sager Pen Corp. Filed June 13, 1927. 
Serial 198,460. 14 claims. 

The combination with a fountain pen cap 
having a groove therein, of a plug for closing 
one end of said cap, a clip, a ball formed on 
one end thereof, an arm integrally formed 
on the other end of said clip adapted to pro- 
ject inwardly between the plug and cap, a 








retaining plate integrally formed on said arm 
and adapted to project into the groove in 
said plug, and teeth integrally formed on 
sail plate adapted to project into the groove 
of said fountain pen cap. 


1,681,983. LINGFRIE CLASP. _Luvcra R. 
KeuLer, St. Paul, Minn. Filed April 16, 
1927. Serial 184,284. 2 claims. 


In a clasp of the class described for a 
garment having shoulder straps for support- 
ing the garment, a fastener comprising a 
bar of stiff material, means for detachably 
affixing said bar to the upper portion of the 


is 

y ana re , 

eos a ° 
garment, said strap for each fastener adapted 
to be passed transversely under said bar and 
between it and the garment, and means fixed 
to said bar at the side of it normally adjacent 
the garment, for engaging the said strap at 
any desired place. 


1,682,072. PENCIL. Howarp L, FISCHER, 
St. Paul, Minn., assignor to Brown & 
Bigelow, St. Paul, Minn. Filed May 25, 
1925. Serial 32,788. 8 claims. 
A closure for a pencil lead magazine, in- 








cluding a spring collar, and a closure tongue 
formed on said collar. 


1,682,450. BELT BUCKLE. Curt K. WAn- 
NINGER and HERBERT HOFMANN, Bronx- 


ville, N. Y. Filed May 26, 1927. Serial 
194,484. 7 claims. 
y] - / 


The combination with one end of a belt 
having an elongated opening therein, of a 





THE JEWELERS’ CIRCULAR 


doubled eye plate fitting over the end of the belt 
and secured thereto, the plate having elon- 
gated openings in one side thereof arranged 
to correspond with the belt end opening, a 
buckle on the opposite end of the belt and a 
hook on the buckle arranged to selectively 
engage the eye plate openings. 


1,682,070. PENCIL. FRANK C. DELI, Chi- 
cago, assignor to Autopoint Co., Chicago. 
Original application filed Oct. 3, 1921, 
Serial 504,839. Divided and this appli- 
cation filed Dec. 30, 1924. Serial 758,831. 
3 claims. 

In a pencil, the combination of a body, and 

lead-advancing mechanism including a 











plunger, said plunger having side projections 
that act as threads, said projections being 
formed of metal that has been displaced 
laterally from the body of the plunger. 


COMBINED CLOCK-SAVINGS- 

DEVICE. RICHARD Hoss, 

Secaucus, N. J. Filed March 10, 1927. 
Serial 174,199. 1 claim. 

A device of the class described comprising 
a housing having an aperture in the bottom 
thereof, a door pivotally attached to the bot- 
tom of said housing adapted to close the 
aperture in the bottom thereof, locking mech- 
anism mounted in said housing adapted to 
be actuated by insertion of a key through 
a key hole in the back of said housing, a 
lever pivotally attached to the back of said 
housing having an aperture therein adapted 


1,682,568. 
BANK 











to register with the key hole of said back 
for permitting insertion of a key into said 
housing; and an extension on said lever 
adapted to engage the inner surface of said 
door and to press thereon when the slot in 
said lever is in registration with the key 
hole in said back for urging said door to 
open position after the same is released by 
operation of said locking mechanism. 


1,682,607. EXPANDING BRACELET AND 
LIKE ARTICLES OF JEWELRY. AN- 
DREW DowNEs, London, England, assignor 
to Cartier, Ltd., London, England. Filed 
Aug. 23, 1926, Serial 131,066, and in 
Great Britain Sept. 8, 1925. 3 claims. 

An expanding article of jewelry consisting 

of a plurality of elements each comprising a 





front plate, a pair of parallel tubular mem- 
bers, and a plurality of studs each having one 
end connected to one face of the front plate 
and its other end connected to one of said 
tubular members, a pair of continuous elastic 
members each passing through the aligned 
tubular members of said front plates, and 
links each engaging and slidable relatively 
to the adjacent pairs of studs of adjacent 
front plates between said front plates and 
said tubular members. 
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Tackling the Hard Job 
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up to put his balloon behind it and 
pushed it off the mantle? Get that down 
and repair it. Well, if you simply can’t 
stand it, then let the backroom boy do 
it. But you better inspect his work 
before you bring it back. You know 
the backroom boy, wonderful as he is, 
is not perfect by a long shot. 

Then there is sweet little Nellie’s 
wrist watch—a creation of mist and 
white gold. Bless the little insect, get 
it running if you can, and if you can't, 
why, sit on the veranda with Nellie some 
evening next week and while she lays 
out your slippers and smoking things, 
why, please the youngster by slipping 
the old one from her wrist in favor of 
a new one. Remember she will have a 
good wrist watch, and if you don’t fur- 
nish it, why, her other sweetie will, 
Nellie has sense. 








Workshop Notes 
(Continued from page 119) 


experienced man. The matting done in 
this way is very satisfactory. This ar- 
rangement requires from one to two 
horsepower to drive it satisfactorily, but 
the air pressure can also be utilized for 
soldering or brazing purposes. The nov- 
elty consists in the fact that the sand is 
carried up again, making a circuit, and 
can be used until worn out. Another 
device, purchasable at a low price, is 
suitable for small articles, such as 
jewelry or silver novelties and is also a 
sand blast, but on a smaller scale than 
the one described above. The air pres- 
sure is produced with a regular foot 
power blower, the expense of this outfit 
being small, with no expense for power. 


Atlanta, Ga. 


M. Ferris, with the Matthews Co., St. 
Louis, Mo., was a visitor in Atlanta 
during the week. 

Walter H. Everiss, with Dominick & 
Haff, Inc., Newark, N. J., called on the 
local trade last week. 

William Magill, with the James E. 
Blake Co., was in Atlanta this week for 
several days calling on the local trade. 

Mr. Lester, with the International 
Silver Co., spent several days in At- 
lanta during the week in the interest of 
his firm. 

J. J. Bookout, Peachtree Arcade 
jeweler, is sojourning for 10 days in 
Florida. He will take a boat trip to 
Charleston and return from there to 
Atlanta. 

Charley Pass, formerly with Ewing 
Bros., but now with the Hahn-Jacobsen 
Co. of Cincinnati, is spending a couple 
of weeks in Atlanta renewing old ac- 
quaintances. 

M. A. (Gus) Callaway, with Ewing 
Bros., wholesale jewelers, sprang a sur- 
prise in Atlanta jewelry circles by going 
on a vacation and getting married. His 
wife was formerly Miss Marguerite 
Sewell, of Atlanta. 








